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BLATCHFORD'S CALF MANUAL . . . a sparkling new book 
...has attracted the attention of State and County 4-H and 
FFA leaders. Blatchford's have had hundreds of requests for 
these manuals from Vocational Ag. teachers to be used as 
a text book on calf raising and fitting. Imagine the pull be- 
hind this type of Blatchford sales promotion! When you sell 
Blatchford's Calf Pellets you sell a product which the farm boy 


knows and respects . . . a product that has won the confi- 


dence of his dad and his grandad. 


ford: 
CAL? 


Guide to Raising Ve 
~ 


Blatchford’s Nutri-Tabs 


The vitamin starter for calves 
from day of birth! Made accord- 
ing to University of Wisconsin 
formula, Nutri-Tabs help prevent 
and control nutritional calf 
scours. For healthy calves—feed 
Nutri-Tabs. 


Raising Calves 
d All Young Stock |\!* 
NUTRI- 
TABS 
4 1010 
4 
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Plant Operators Prefer 
STRONG-SCOTT Equipment 


because of their 


SOUND FEATURES 


STRONG-SCOTT 


Triple Action Dry Feed Mixer 


The perfect mixer for feeds or mashes. It will out-mix any 
other type and will deliver the mix without variation, speedily and 
with less h.p. Operators everywhere swear by this unit. It will pay 
you to get full information before you install any mixer. Write for it. 


STRONG-SCOTT 
Unit Molasses Feed Mixer 


This unit is a money-maker for any feed plant. It 
produces a smooth, uniform product (free from molasses balls) 
that commands high prices. 


It is roller bearing equipped and has an all steel frame 
structure for greater stability and life. The new lowered price 


makes it an economical piece of equipment for you. Why not 
have us send you complete details? 


STRONG-SCOTT 
Pneumatic Attrition Mill 


After grinding the feed, this mill cools it and delivers it to the 
sack in perfect condition. 

It eliminates a fire hazard that might exist in ordinary installations 
by an accumulation of feed as no feed is left in the grinding chamber 


after this mill has been stopped. Better send for complete details 
NOW. 


Come To Headquarters For . 


SPOUTING—AII Kinds, Standard or 
BELTING—All Kinds 


ELEVATOR HEADS and BOOTS—Wood, Iron or Steel 


Everything Jor Every Mill, Elevator 
and Feed no 
he Stron 


Branch Office: Great Falls, trong -Scott ott Mi Minn. 


Representatives 


FRED H. CHASE, OSHKOSH, WIS. 
Box 126, Telephone 698 


J. H. HARDERS, WINONA, MINN. 
411 E. Howard St., Telephone 2549 
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E. R. Squibb & Sons 
VITAMIN A & D FEEDING OIL 
400 D—1000 A units 


D-SEC 
Vitamin D in dry powder form 
900,000 D units per Ib. 


DICOCE 
for Cecal Coccidiosis control 


California Packing Corp. 


BIOTOL 
FORTIFIED SARDINE OILS 
SPECIAL: 400 D, 1000 A units 
EXTRA: 400 D, 2000 A units 
SUPER: 400 D, 3000 A units 
Also Available in 
800/2000 and 800/4000 oils 


General Mills, Inc. 
ARPRO WHEAT GERM OIL 


The Barrett Division 
Allied Chemical & Dye Corp. 


NIACIN 
(Nicotinic Acid) 


CarO-Green, Inc. 
FINER ALFALFA 
in Carotene’’ 


W orld Products Corp. 
PROT-A—Vitamin A in powder form 
1,362,000 A units per Ib. 
PROT-D—Vitamin De in powder form 
6,000,000 De units per Ib. 
(for -four-footed animals) 
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HEN ONE Of our field men presents this card, he represents not one 
but six great vitamin companies. Be sure to see him. For he and 
the companies back of the calling card are important to your business. 


These six companies are all well-known and dependable houses. Their 
names alone are a guarantee of the quality of their products—products 
you can depend on. And you have a further guarantee of quality and 
dependability when you deal with them through Atkins & Durbrow, 
whose reputation has been built by supplying top quality and top service. 


For more than 50 years Atkins & Durbrow has been headquarters for 
quality products. It is known and recognized as the representative of the 
finest companies in the vitamin field. Through this one source—Atkins 
& Durbrow—you can be supplied with many different products, all high- 
grade, well-known brands. 


Feed manufacturers who are proud of their feeds know the importance 
of quality ingredients. And they know the importance of dependable 
sources of supply. That is why so many of them depend on Atkins & 
Durbrow for vitamin products. They know, too, the advantages of the 
efficient, time-saving service which Atkins & Durbrow has created. 


This service is made available to you through sales representatives operat- 
ing from 11 centrally located cities, with warehouse stocks in 14 cities. 
Through this distribution system you can be assured of prompt, efficient 
service at all times. 


The next time the Atkins & Durbrow representative sends in his card, 
remember that he represents six great companies—companies of the type 
you like to do business with. Let him tell you about the service Atkins & 
Durbrow can give you. You will find it dependable—well worth while. 


ATKINS « DURBROW, 


165 JOHN STREET, NEW YORK 7, N. Y. 


CHICAGO MINNEAPOLIS KANSAS CITY OMAHA DETROIT BOSTON 
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STATEMENT 


re-U. S. 


D Loss 


ahead with HUDSON 


Sell the Line of Proved Sell the Line That's Sell the Line That Offers 
steceptance pAduertised Everywhere The Caste Inventory Plan 


American Fruit Grower 


Poultry Tribune 


f Powel 


EQUIPMENT 


eee 


Better Homes & Gardens 


Concentrate on the Hudson “Diamond-H” In leading national and sectional mag- 

line of “Tested and Proved” Equipment azines, 90 million advertising messages The most profitable dealer plan in the 
—known over 40 years for excellent, low- tell your prospects, “See your HUDSON industry — reduces your investment, 
cost, labor saving service —accepted as dealer”. And that’s only one of the eliminates losses on slow-movers, stim- 
the best by more people. many ways Hudson builds sales for you. ulates fast turnover and better profits. 


@ Your profits for years to come depend on how soundly you plan today. Line up wit 
equipment that is recognized as the best value—equipment with a reputation. Se | 
HUDSON ‘Tested and Proved” Equipment and build confidence in yourself and you~ 
business. Line up with HUDSON and you'll sell more—for more profits! 

H. D. HUDSON MANUFACTURING COMPANY, 589 E. Illinois Street, Chicago 11, Illine s 


Branches in Principal Cities in the United States. © 1946 H. D. H. MFG 


SPRAYERS AND DUSTERS 
HAY TOOLS AND BARN EQUIPMENT 
LIVESTOCK EQUIPMENT 
FARM VENTILATION EQUIPMENT 
POULTRY EQUIPMENT 
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‘YOUR NAME and The HUBBARD SUNSHINE Way 


Feeders like to do business with you. They know 
that you buy locatsgrateisgand mix them into a 
quality feed,.eliminating shipping and middle- 
man experisé: Fhey consider you a responsible 
person—a real asset to the community. 

These same feeders know what Hubbard’s 
Sunshine All-Purpose Concentrates can do to 


assure consistently good results. They appreci- 
ate the value of continuous laboratory checks on 
ingredients, experimental farm research, long- 
time manufacturing dependability. 

With Your Own Name on a feed bag plus 
the well-known Hubbard Sunshine ribbon—your 
customers get two guarantees of dependability. 


bbar 


Milling Co. 


MANKATO, MINN. 


EASTERN BRANCH 410 ELEVENTH STREET, AMBRIDGE, PAs 


{ 
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products, developed for 
greater economy, provide a substan- 
tial saving to you. They are suitable in 


every respect for feed or feed-ingredient 


application. 


You are invited to write for further information and prices 


RIBOFLAVIN 85% 
MERCK 


(NOT U. S. P.) 
Fe (as Sulfate)......... 


Ca (as Sulfate)........ 
Starch added... 


No. 54— 
RIBOFLAVIN MIXTURE 
MERCK 


One ounce contains one gram of Ribo- 
flavin. Balance is starch and small 
amounts of Calcium Sulfate and Iron 
Sulfate. 


Both Products Intended For Use In 
Livestock And Poultry Feeds. 


Other Merck Products for the 
Feed Industry: 
POTASSIUM IODIDE 
POTASSIUM IODIDE MIXTURE 
NIACIN (Nicotinic Acid) 
CHOLINE CHLORIDE 


FINE CHEMICALS FOR THE PROFESSIONS 
AND INDUSTRY SINCE 1818 


MERCK & CO, Inc. Manufacturing Chemists RAHWAY, N. J. 


New York, N. Y. + Philadelphia, Pa. + St. Louis, Mo. + Elkton, Va. + Chicago, Ill. + Los Angeles, Catif. 
In Canada; MERCK & CO., Ltd., Montreal » Toronto + Valleyfield 
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What is 


Hidden Hunger 


Hidden hunger is a maddening de- 
sire for certain essential elements not 
ordinarily supplied in feed. As a 
result, livestock eat excessively in re- 
lation to gains in weight and waste 
protein. A rough, “stary” hide is 
a sure sign of it in beef cattle. 


Hidden Hunger is often 
directly due to lack of salt. 


Show Your Farmers How Salt Howe 
Can Help Do a Better Feeding Job! 


OU’VE seen it many times — animals eating 

their fill and yet remaining hungry — failing 
to make the thrifty, economical gains in weight 
that profitable feeding demands. 


Often it takes only salt to satisfy this hidden 
hunger. For without sufficient salt cattle cannot 
digest, and assimilate their feed most efficiently. 


The reason is simple. Salt supplies chlorine for 
the hydrochloric acid without which proteins are 
not digested but wasted. It also supplies the sodium 
needed in bile for the digestion of fats, 


Morton is telling this story of salt and its im- 
portance in profitable livestock feeding to prac- 
tically every farmer and livestock raiser. 


To you in the feed business it offers a real op- 
portunity, It does more than increase your business 


on salt, It opens up the whole subject of feeds and 
feeding...gives you an opportunity to discuss with 
your customers and prospects ways and means to 
increase livestock production and to make more 
money. 


When you talk feeds, feeding, and salt, suggest 
to your customers that they establish salt feeding 
stations wherever livestock gather. It’s the only 
way to give livestock all the salt they want and 
need for proper digestion and assimilation. 
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MORTON SALT COMPANY cuicaco 4, 
THE FEED BAG — August, 1946 ; ege 


“Americas Leading 


For... 


PROFITABLE OPERATION 


And 
Continuous, Full-Capacity 
PRODUCTION |} 


Lower Costs | 
® Better Products 
Bigger Profits 


HAMMER 


MARU 


40 to 150 H.P. 
Engine or Motor Drive 


PROMPT DELIVERY OF SEVERAL SIZES 


A REALLY BIG CAPACITY HAMMERMILL 
CAPABLE OF 24 HOUR SERVICE =7 DAYS A WEEK 


For Flour and Feed Manufacturers, there's Profit in the Enormous Capacity, Remarkable Endur- 
ance and the Uniformly Fine Quality Grinding. For Those Engaged in Custom Feed Grinding, 
Profit also Lies in the Speed, Adaptability, and Quick '"Change-Over" Features. 


Better engineering, makes the UNIVERSAL the most outstanding Hammermill 
on the market today—so carefully and accurately constructed that it will 
not get out of alignment throughout its long lifetime. ; 


Wire, Write or Call for Complete Information 


JACOBSON MACHINE WORKS | i 


1074 Tenth Avenue S. E. Minneapolis 14, Minn. 
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They All Get Excited About CALF MANNA 


M" and WOMEN, boys and girls, who feed livestock really get excited 
about Calf Manna when they see what it accomplishes. They write 
long letters praising it and praising the dealer who recommended it to them. 


These letters and the pictures which accompany them (of hogs, cattle, 
sheep, goats, horses, poultry, etc., raised on Calf Manna) have been incor- 
porated into a book we call the Calf Manna Ency- \ | | | | 
clopedia. Any question concerning the why, the 
how, and the what of Calf Manna is answered in 

ae 
this book. 


The Calf Manna Representative in your terri- 
tory has one and will gladly drop around and show 
it to you. A card will bring him. 


Write nearest address today: 


ALBERS MILLING COMPANY CALF MANNA DEPT. 25-E 
Dept. 25-W, 1060 Stuart Bidg. Carnation Bldg. 
Seattle 1, Wash. Oconomowoc, Wis. 
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FRANKE GRAIN CO. 


ESTABLISHED 18¢2 


Jobbers of eee 


Wheat Gnan 
Wheat Middlinga 


Rye Midalinga Math Braun Co., Wahpeton, No. Dak. 
Malt Spnouta 


Gran Combining 


"actin Old with New 


Cnet That's no headache for IBBERSON be- 
cause we have 60 years’ experience to 
draw from. 

No matter what your problem, consult 
GRAIN AND STOCK EXCHANGE IBBERSON. No cost — no obligation for 


IBBERSON COMPANY 


| Engifievers and Contractors Minneapolis, Minn 


DUST IS 
DYNAMITE! 


It Must Be Handled With Care 


Dust can be controlled. Engineering 
service is a part of Mill Mutual Insur- 
ance and our dust control bulletins 
and engineering data are offered 
without obligation to the milling and 
grain trade. 


that better corn 


Matchless quality—America’s best ‘steelcut’— 
is made by secret-processed, keenedge, stay- 
sharp knives that cut fast, save power, produce 
greatest quantity of coarsegrade stock, reduce 
by-product ratio and lower knife re-sharpening 


built i izes, i 
eR a in 5 sizes, a capacity to | Nm H a L M U T U A L FI R E 
Ask for Catalog B-167 PREVENTION BUREAU 


400 WEST MADISON STREET 
S. HOWES CO., INC., Silver Creek, N. Y. = CHICAGO 6, ILLINOIS 
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MILWAUKEE FEED AND GRAIN CO. 


Aunounces... 
The Opening of Offices 


September 3, 1946 


SUITE 525-533 


GRAIN & STOCK EXCHANGE BLDG. 


741 N. Milwaukee St. Milwaukee 1, Wis. Phone Broadway 5643 


v FEEDS & INGREDIENTS 
vGRAIN 
SPECIALTIES 


WESLEY J. LA COURT MILTON D. HARTEAU 
PRESIDENT VICE PRESIDENT 


H. I. (DUSTY) RODE 
SALES MANAGER 
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THERE 


but Eva and Edna are 
two cows in 850,000 who 


try to use them all at once 


4 


| MILLING COMPANY 
223 WEST JACKSON BOULEVARD 
CHICAGO 6, ILLINOIS 
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€dne pready— her Buckeye Quads doubled theit pirth weight Eva arcady with her famous Kentucky Quads, calved last yeors 
at one month. 
Aeweor® sow frequently drops offspring Ascady Five Point Program, Eva and Edna 
for each nipple: But among cattle, the inci have each gucceeded in raising theif quads— 
) dence of quadruple pirths is only one in 4 husky pull calves and four promising heif- | 
350,000- Yes, nature seems tO know that. ers—every one 2 living proof of the quality 
four calves are ysually t0° many and in ovF and protection that make Arcady Feeds 
U. S- cattle population of ovet g5 milliom adequate for almost any emergency: 
only four such sets are know? to be now 

Livestock and poultry need the nutrients and 

iving: tection that quality ingredients palanced food 
But Eva Arcady and Edna Arcady @f¢ elements and scientific plending put into every 
ie couple of ambitious povine matrons: And feed in the Arcady line: Now’s the time tO push 
7) gQ with che help of Arcady Calf Starter and the the complete jine of ARCADY Feeds- 
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feed men can benefit from 


the Job Training 


program for war veterans 


ETAIL feed dealers have an 

excellent opportunity to train 

men in their business with the 
aid of the government under gen- 
erous provisions of public laws 
which provide for apprenticeship 
training of veterans. 

Dealers who would like to train 
young men for responsible positions 
in their organizations should not 
miss out on the opportunity to have 
the government, through the veter- 
ans administration, share the costs 
of training new men “on the job.” 

The procedure for getting gov- 
ernment aid to supplement the 
trainee’s apprentice wage is not 
difficult. If a feed dealer wants to 
teach a veteran his business he 
only has to find a veteran who 
wants to learn. 

Examples in this article are 
based on veterans who do not 
claim service-connected disabilities 
and who are eligible for training 
under public law 346. Dealers who 
accept disabled veterans as ap- 
prentices follow the same provi- 
sions of ‘‘on the job” training listed 
here, but their apprentices, who 
train under public law 16, are eli- 
gible for additional benefits. 

After agreeing on a place to 
work, the veteran must obtain and 
fill in form 1950 which he can get 
on request directly from the vet- 
ercns administration or from any 
local veterans’ organization. This 
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form, accompanied by a notarized 
copy of his discharge certificate 
and a notarized copy of the veter- 
an’s marriage certificate, if he is 
married, should be sent direct to 
the nearest regional office of the 
veterans administration. This is 
usually in a large city. Once these 
certificates are submitted, the gov- 
ernment is ready to help out. 

First, the veterans administration 
issues to the prospective trainee 
form 1953 which officially notifies 
him that he is entitled to training 
and tells how many months he is 
entitled to. Here is where the feed 
dealer again comes in. Both the 
prospective employer and prospec- 
tive employe now sign form 1953 
and return it to the regional office. 
Accompanying this form must be 
a letter stating that the veteran is 
to enter ‘on the job” training and 
specifying the kind of work he will 
take up. 

Now the feed dealer must draw 
up a training program. He must 
outline what he wants to teach the 
veteran who will serve an appren- 
ticeship with his business. A sample 
training program outline is shown 
on page 68. This information, 
signed by the employer, must be 
submitted on the firm's letterhead 
and should show: 

1. Veteran's name. 


2. Occupation for which he will 
be trained. 

3. Length of training period and 
date of beginning. 

4. Progressive wage schedule 
covering entire training period. 

5. Detailed schedule of the train- 
ing plan. This must include a list 
of the actual jobs or operations the 
veteran will perform while in 
training with the approximate time 
each phase or detail of training will 
require. 

6. Every training program, with- 
out exception, must contain a pro- 
vision for related school instruction 
provided such instruction is avail- 
able. If the training course is for 
two years or less this provision 
must read as follows: “School at- 
tendance for related instruction 
four hours per week if such is avail- 
able.” 

If the term of training will require 
more than two years the provision 
must be stated this way: “School 
attendance for related instruction 
four hours per week for a minimum 
total of 400 hours if such is avail- 
able.” 

With the training program data 
the employer must submit a sche- 
dule of wages which he proposes 
to pay the apprentice along with 
a schedule of wages which the 
veteran would receive if he were 
a trained beginner with the firm. 


(Continued on page 68) 
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cold weat er 


The hottest Vitamin news of the year will pay off best on the 
coldest day next winter. SILMO’S new VIT-AD gives all the 
cold-weather mixing advantages of famous dry VIT-D-400 plus 
STABILIZED VITAMIN A. VIT-AD is the new dry supplement 
that flows freely at sub-zero temperatures, mixes easily in all kinds 
of weather, saves time and money in handling. VIT-AD con- 
forms to SILMO'’S strict laboratory standards and is guaranteed 


to contain 400 AOAC chick units Vitamin D and 1000 USP units 
Vitamin A per gram. Packed in con- 


a venient 100 pound drums. Each 
* A drum dated the day manufactured. 


Vitamin A & D both stabilized 


SILMO CHEMICAL CORPORATION 


Main Office and Laboratory — Vineland, New Jersey 


Manufacturers of SILMO XX Vitamin A & D Feed Oi's 
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Golden 


HE Golden Jubilee conven- 
tion of the Grain & Feed 
Dealers National association, 
which will be held Sept. 3-5 at the 
Stevens hotel, Chicago, promises 
to be one of the biggest feed meet- 
ings the country has ever seen, ac- 
cording to F. Peavey Heffelfinger, 
president of the organization. 
Three days packed with interest- 
ing, valuable, and unusual activi- 
ties have been planned for the 50th 
anniversary session. The convention 
w:ll open Monday, Sept. 2 when 
secretaries of all affiliated associa- 
tions will meet in conference, with 
Mark G. Thornburg presiding. 
The second day of the convention 
haus been scheduled for ‘“Organiza- 
tion Day.” The trade rules commit- 
tee will meet with John Hedelund 
presiding as chairman; Jerry Parks 
will preside at the feed distributors’ 
committee session; John Hinck will 
be chairman of the retail feed com- 
mittee meeting; S. L. Rice will di- 
rect the resolution committee; and 
Steve Wilder will preside at the 
country elevator committee meet- 
ing. The association's board of di- 
rectors and executive committee 
also will meet Sept. 3, according to 
an announcement by Ray B. Bow- 
den, executive vice president. 


Samuel Jackson will address the 
noonday luncheon of the National 
Grain Trade council on Tuesday 
and the association's board of di- 
rectors will hold their annual din- 
ner Tuesday evening. 

The convention's first general 
session will be opened Wednesday 
morning, Sept. 4 with an address 
by Harry Schaack, president of the 
Chicago Board of Trade. Mr. 
Schaack will be followed by Presi- 
dent Heffelfinger and J. J. Pelley, 


LUCKY COINS 

Individuals who contribute $5 to- 
ward financing of the Grain & Feed 
Dealers National convention to be 
held in Chicago Sept. 3-5 will receive 
“extremely lucky” gold coins, Ron 
Kennedy, secretary-treasurer of the 
association, has announced. Industry 
men who make contributions also will 
be listed in the convention souvenir 
program, Mr. Kennedy said. 
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national 


D. A. FITZGERALD 


president of the Association of 
American Railroads. 

An all-trades forum will be held 
Wednesday at 1:30 p.m. with a dis- 
cussion on the future of the feed 
and grain industry conducted by 
a panel of experts. Frank Theis, 
Kansas City, will be moderator. 
Speakers in the discussion will be: 
Dr. O. B. Jesness, University of Min- 
nesota; Ed Cherbonnier, St. Louis 
public relations counsel; Fred Lake, 
Colorado Mill & Elevator Co., Den- 
ver; Richard Uhlmann, Chicago; 
J. L. Anderson, Alfocorn Milling Co., 
East St. Louis, Ill; and Mr. Wilder. 

In the late afternoon the Chicago. 
Board of Trade will be hosts to visit- 
ing feed men at a cocktail party in 
the Board of Trade smoking lounge. 

A country elevator open forum 
will be the feature of the Thurs- 
day morning session. Steve Wilder 
will serve as moderator and the 
panel will consist of: Larry Smith, 
Waterville, Wash.; Grover Simpson, 
Salina, Kan.; Bob Cargill, Minne- 
apolis; Elton Kile, Kileville, Ohio; 
and Ron Booth, Cedar Rapids, Iowa. 

Two nationally prominent speak- 
ers will address the second general 


and feed dealers 


opens sept. 3 


HAROLD STASSEN 


session on Thursday morning, Sept. 
5, discussing “The Feed Future.” 
They are: Dr. D. A. FitzGerald, sec- 
retary-general of the international 
emergency food council, and Dr. 
Cliff Carpenter, Institute of Ameri- 
can Poultry Industries. The third 
general session, Thursday after- 
noon, will feature Dr. William Hale, 
Dow Chemical Co. research con- 
sultant, in addition to a national 
political figure prominent in agri- 
culture. The association’s annual 
business meeting will be held at 
the close of this session. 

Harold Stassen, Republican presi- 
dential aspirant, will address the 
annual banquet session Thursday 
evening at the Stevens. Mr. Stas- 
sen's talk is expected to reveal his 
attitude towards the government 
controls over grain and mixed feed 
ingredients. 

Feed men who plan to attend 
the convention should wire Chicago 
for reservations immediately, men- 
tioning their connection with the 
Grain & Feed Dealers National as- 
sociation. Hotel rooms will be at a 
premium, Mr. Heffelfinger stated. 
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PUT THE LEADERS 
OUT FRONT 


lodized-Manganesed 
alcium 
(any desired level) 


lodized Calcium 
(any desired level) 
Manganesed Calcium 
(any desired level) 
Electro (free-flowing) 
Calcium 


products. They are assured of top results because 


Z 
OTHER “CCC” PRODUCTS J That's why leading feed manufacturers count on "CCC" 


“occ” products are built on research based on the 


Pellet Machine Calcium 
Regular Calcium 


Dustless Calcium 
Shellmaker Calcium Grit 


Arrow-Head Insoluble 
int Grit 
G-220 Riboflavin 
Supplement 


latest nutritional findings . . . selectively mined . . . 


scientifically compounded . . . laboratory controlled. 


For basic minerals that mean success, count on "CCC"! 


673 


PRODUCTS 


toneer [~roducers o TRACE ELEMENTS PRODUCTS” 


43 EAST OHIO ST., CHICAGO 11, ILL. 
BRANDEIS THEATRE BLDG., OMAHA 2, NEBRASKA BOX 409, CARTHAGE, MO. 
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THE FEED BAG Twenty-one years ago this month the first issue of The 
IS OF AGE Feed Bag was presented to the feed industry of the 

United States. The only other feed publication was Flour 
& Feed and Warren Anderson was then and still is editor and publisher of 
that excellent periodical. Grain & Feed Journals consolidated was published 
as the Grain Dealers Journal, the Grain & Feed Review as the Cooperative 
Manager & Farmer. Feedstuffs was not born until 1929. 


Since 1925, when The Feed Bag was established, we have suffered through 
the depression of 1929 to 1932, the NRA, World War II and the OPA. We had 
hoped that the OPA would die with the ending of the war but it has been 
given a blood transfusion and is likely to regain its death-hold upon this 
industry about 10 days hence when this issue of The Feed Bag is scheduled 
to be mailed. 


The Feed Bag celebrated its 5th, 10th and 15th birthdays. We more or less 
skipped the 20th because it followed so closely after the war and we do not 
intend to hold a real “party” until our 25th. In the meantime, however, we 
cannot help but comment on the fact that we are now “of age”. 


When a man becomes of age, it is proper that he go forth and establish a 
home of his own. Consequently, we are proud of the fact that this month we 
will move into our own home, our own building, and that building will house 
not only our offices but the machines which set the type, the presses which 
print and the bindery which gets The Feed Bag ready for mailing as it comes 
to you from month to month. 


The October issue of The Feed Bag will include a pictorial story of how 
The Feed Bag is edited and printed in this new home which we have estab- 
lished since becoming of age. We hope you will enjoy the pictures and the 
story and that you will plan to visit us in our new home at 1712 West St. Paul 
avenue in the city of Milwaukee. : 


In the past, it has been our pleasure to have the privilege of wishing many 
of you happy birthday from year to year. We hope you will pardon our pride 
in devoting this page to commenting on our own 2st birthday this month. 
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INTER-OFFICE MEMORANDUM 


Agricultural Department 


TO: Ray Green May 14, 1946 
FROM: Dr. G. C. Wallis fide be 


NEW ROUGHAGE METHODS 


REDUCE VITAMIN D CONTENT J pale” 
Observations and reports by nutritionists, veterinarians Sf 4 


others indicate that newer methods of harvesting and preserving 
roughages tend to: 


1. Increase their carotene (vitamin A) value. 
2. Reduce the protein and mineral losses. 


3. Greatly decrease their vitamin D content. 


The saving of carotene is fortunate as other sources are costly. 
The decrease in vitamin D content (largely caused by limited 
exposure to sunshine) can be offset through use of supplemental 
vitamin D which is comparatively inexpensive. ‘ 


Because of acute feed shortages and consequent need for an 
abundance of improved roughages, the trend will doubtless be 
toward mow—curing, grass silage-making, field—baling and 
artificial dehydration. 


These methods will likely increase vitamin D deficiency unless 
livestock feeders make provision for supplemental vitamin D to 


offset such losses. A 
A -C.U/ 


Animal Nutritionist 


IRR Rich in VITAMIN | 


i ANDARD BRANDS INCORPORATED 
AGRICULTURAL DEPARTMENT 


For Four-Footed 
ANIMALS. 
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LL attendance records were smashed 

at the 30th annual convention of the 
International Baby Chick association held 
in St. Louis, July 23-26, with an official 
registration of 6,341. This topped the pre- 
vious record of 5,502 set in 1941 at Kansas 
City. 

The annual banquet, held in the St. Louis 
auditorium, was also the largest in the his- 
tory of the association with an attendance 
of 2,151. Contrary to tradition, the guests 
were served steak dinners instead of the 
customary chicken. 

Nat C. Thompson, Petaluma, Calif., was 
elected president of the association suc- 
ceeding Roy M. Durr, Atlanta, Ga. L. L. 
Baumgartner, Litchfield, Minn., was named 
first vice president, and Noel Shaver, 
Crawfordsville, Ind., was elected second 
vice president. D. D. Slade, Lexington, Ky., 
was re-elected secretary-treasurer; and 
Don M. Turnbull, Kansas City, Mo., was 
again named executive secretary. 

All general sessions of the IBCA were 
held in the Opera house of Kiel auditorium 
but meetings of numerous other poultry 
organizations were in session during the 
week at various hotels throughout the city. 

The mammoth, air-conditioned exhibit 
hall was packed with a wide variety of 
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INDUSTRY men attending the International Baby Chick association convention 
in St. Louis, July 23-26, found themselves in the focus of The Feed Bag camera. 
These photos show, all left to right: TOP ROW—John Mecking, Harry Rediger, 
W. R. Palmer, and Joe Kroutil of Atkins & Durbrow Corp.; A. C. Adams, Vitality 
Mills, Chicago, and C. R. Ritter, Anderson, Ind.; Chick Bed's Frank J. Burrell, 
Orville Rennie, and R. A. Froelich. SECOND ROW—Edmund Pincoffs and Harry 
Knode, Houston, Tex.; Bob Clay, Joplin, Mo., Harold Fouts, Omaha, Neb., L. W. 
Pritchard, Decatur, Ill., and Otto Sarvella, Cleveland, Ohio; N. A. Davidson, 
Lithonia, Ga., E. E. Boyd, Stafford, Kan., and J. K. Davidson, jr., Lithonia, Ga. 
THIRD ROW—Larry Pries, Minneapolis, Harold Vorhes, East St. Louis, Ill., Bert 
Laufer, Waterloo, lowa, and George Dowling, St. Louis; Ted Mitchell and Jay 


Dusek of Arcady Mills; E. L. McKee, E. C. Andrews, and Floyd Brown of 


Ultra-Life. 


displays and exhibits. Almost every type 
of equipment of interest to the poultryman 
and hatcheryman was on display includ- 
ing incubators, egg graders, poultry pick- 
ing machines, fountains, feeders, brooders, 
and chick boxes. The feed industry was 
also well represented among the 141 firms 
with exhibit space, as were manufacturers 
and distributors of vitamins, poultry medi- 
cation products, concentrates, peat moss, 
litter, etc. 

In line with the march of progress and 
the trend towards air shipments of baby 
chicks, several commercial airlines also 
had booths in the hall. 

The opening session of the convention 
was held Tuesday afternoon with an ad- 


dress of welcome by Roy M. Durr, presi- 
dent, in which he pointed out that the 
IBCA meeting is now generally recognized 
as the world’s largest agricultural trade 
exposition. 

Mr. Durr complimented the industry for 
its outstanding war record of production 
and emphasized that this record was 
achieved without subsidies. 

“We have been more fortunate than 
most of us realize during these last sev- 
eral years,” remarked Mr. Durr. “Have you 
ever thought about the fact that not one 
wartime price control or production con- 
trol regulation was ever applied to the 
hatchery industry? This is going to make it 
a great deal easier for us because in re- 
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tooling for peacetime production we have 
no machinery to change. All we have to 
do is adjust our personal attitude to chang- 
ing conditions.” 

Dr. Earl L. Butz, head of the agricultural 
economics department at Purdue univer- 
sity, told the convention that “full produc- 
tion for America is the paramount need of 
our generation,” and urged the members 
to use their influence to spread the philo- 
sophy of full production and an expanding 
economy in their communities. 

He predicted a substantial inflationary 
period for another year or so, to be fol- 
lowed by a sharp price drop which will 
carry prices back to about 1944 or 1945 
levels—not to prewar levels. He said this 
price reaction will come when the volume 
of civilian production begins to catch up 
with demand and that if we act intelligent- 
ly this should be followed by a long period 
of relative prosperity. 

At the Wednesday morning session, 
Clyde C. Edmonds, Salt Lake City, Utah, 
discussed the Chicken of Tomorrow project 
and outlined in detail the competition now 
under way to produce a better meat type 
bird. 

Other speakers included: L. A. Wilhelm, 
Lafayette, Ind., who discussed GI training 
programs for the hatchery industry; H. B. 
Wallace, Johnston, Iowa, who spoke on 
inbreeding technique; and Prof. E. M. Funk, 
University of Missouri, who talked on the 
future of the hatchery industry. 

The afternoon session was devoted to 
a discussion on the subject of “My Hatch- 
ery Tomorrow.” The participants were: 
Jack Streetman, Ralston Purina Co., St. 


Louis; J. I. Taggert, Chick Master Incuba- 
tor Co., Cleveland; Homer Petit, Armour 
& Co., Chicago; M. A. Seaton, Manhattan, 
Kan.; and Freda Gandler, Seattle, Wash. 

Robert H. Shields, production and mar- 
keting administrator and president of the 
Commodity Credit Corp., spoke in place 
of N. E. Dodd, undersecretary of agricul- 
ture, who was unable to fill his engage- 
ment on the Thursday morning program. 
Mr. Shields’ address is reprinted in this 
issue of The Feed Bag beginning on page 

“Newcastle Disease—Eradicate or Live 
With It,’ was the theme of an interesting 
panel discussion with Dr. T. C. Byerly, 
United States department of agriculture, 
acting as chairman. Dr. F. R. Beaudette, 
New Jersey agricultural experiment sta- 
tion, defined the disease and outlined 
known methods of control; Dr. James F. 
Harr, Sacramento, Calif., traced Califor- 
nia’s experience with the disease; and 
George B. Treadwell, Spencer, Mass., 
breeder, described the situation in New 
England. 

Official action of the association in- 
cluded an expression of disapproval of 


compulsory. testing as the most satisfactory 
method of controlling pullorum disease 
with the added suggestion that if stat 
poultry groups feel such a course must b: 
taken, the model law of the industry pul 
lorum committee should be followed. 

The association also accepted the recom 
mendation of its transportation committe: 
to fight a proposed general increase i: 
express rates on baby chick shipmeni 
under 100 pounds. No action was take: 
on a suggested plan of Newcastle diseas.. 
control, proposed by the national com 
mittee on Newcastle disease, which ir- 
cluded doing away with poultry shows. 

@ WALTER E. ATKINSON, Newburypor . 
Mass., treasurer of the W. E. Atkinson Co, 
died July 20 at the age of 76. 
@ MORRIS GRAIN CO., Yorkville, Ill., has 
purchased the Oswego Grain Co. elevatc 
from Robert Herren. 


@ LIND BROS. FARM STORE, Lone Rock, 
Wis., has moved its mill and feed stor 
to new quarters. The owners are Mark ani 
Clem Lind. 


CAUGHT by The Feed Bag camera at the International Baby Chick association 
convention in St. Louis, July 23-26, these photos show, all left to right. 
TOP ROW—William Evergnam, Mt. Airy, N. C., Wallace Campbell, Waterloo, 
lowa, and G. K. Hale, Mt. Airy, N. C.; Earl Pivan, Chicago, and A. L. Black, 
Decatur, Ill.; H. L. Freet, John Herrold, and Neal Allen of National Oil Products 
Co. SECOND ROW—R. A. Tobias and R. C. Hudson of Chicago; W. A. Seaman, 
John Boll, L. W. Keller, and E. C. Frey of McMillen's Feed Mills; Homer Park, 
Chicago, August Heinrichsmeyer, St. Louis, and W. J. H. Brock, Chicago. THIRD 


ROW—H. L. Eberhardt, West Liberty, Ill., Sam Honegger and 


A. P. Loomis, 


Forest, Ill.; H. W. Howard, Ray Engelhardt, and H. K. Knutzon, The Borden Co.; 
A. K. Stephenson, J. S. Price, and Fred Moore of Hilltop Laboratories. 
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vitamin D in your mashes 
promotes sound development 


A bird’s growth is largely governed by the quality 
of the feed it gets and by the efficiency with which 
it utilizes the nutrients in that feed. 


No bird can utilize the calcium and phosphorus 
in feeds without the aid of vitamin D. Vitamin D 
makes these two essential minerals available for 
the development of sound skeletons and tissue. 
As most natural feeds contain little or no vitamin 
D, poultrymen depend on your mashes to furnish 
this “efficiency” vitamin. 


*Trademark 


EASTERN SALES AGENTS: 


ATKINS & DURBROW, Inc., 165 John Street, New York 


Branch Oftices: 


Chicago Minneapolis 
PACIFIC COAST SALES REPRESENTATIVE: 


FRED DEHOFF COMPANY 
Merchants Exchange Building, San Francisco, California 


Kansas City Omaha 


You will find Squibb D-SEC* to be one of the finest 
and least expensive sources of vitamin D for all 
poultry mashes. It has a guaranteed potency of 
900,000 A.O.A.C. chick units per pound. Tests 
show that it supplies vitamin D as efficiently as fish 


liver oils. 


Because D-SEC is in powder form, it’s easy to mix 
and disperses uniformly. It is small in bulk—costs 
less to ship—requires less storage space. 


For further information and prices write Depart- 
ment FB-8, E. R. Squibb & Sons, Veterinary and 
Animal Feeding Products Division, 745 Fifth Ave- 
nue, New York 22, N. Y. 
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ACTURERS OF UALITY AL®TALFA* MEALS 


GENERAL OFFICES © DUNBRIDGE, OHIO 
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by Congressman LAWRENCE H. SMITH 


Racine, Wis., 
Aug. 14, 1946 
THE 79th CONGRESS ADJOURNS 


On Friday, July 26, 1946, the 79th congress adjourned and only a special 
call of the President can resurrect it. It has been called a "good" and a "bad’ 
congress, depending upon the particular point of view. It came into being while 
the war was at its height and allied military forces were marching triumphantly 
through the enemy lines — on land and sea and in the air. When its work was con- 
cluded on the 26th, victory had been achieved, our military forces were being 
disbanded and the problems of reconversion claimed its full attention. It has 
been obvious to all of us that the problems of peace are much more difficult to 
solve than were the difficulties of war. Many problems remain to be solved and 
the new congress which convenes next January will face a prodigious task. One of 
the big jobs ahead will be the investigation of alleged fraudulent war contracts. 
It will require years to ferret out the facts in some of these situations. The 
Garrson investigation is-just an inkling of things to come in that direction. 
Teapot Dome will smell like a rose when all the facts are made public in connec- 
tion with war fraud cases. Let there be more light. 


THE FUTURE OF O.P.A. 


It has been resurrected and will live to June 30, 1947, but there is a feel- 
ing that previous administrative abuses will be corrected. The President signed 
a bill which was less potent than the one he vetoed. He must now assume the re- 
sponsibility for this one. The decontrol provisions are merely window dressing 
and designed to save face. The betting is that controls will be restored on all 
dairy products and meats. Already it is reported that hoarders and black market 
operators are on a buying spree in anticipation of a restoration of controls. 
Business firms and consumers are in for some stormy weather. Only a change in 


administrations can correct this situation. OPA should go because it is retard- 
ing maximum production. 


LOOKING AT THE RECORD 


Advocates of price control point to commodity price indexes to support their 
contentions that during the OPA holiday, prices went beyond reason. These 
indexes are valuable when considering a special group of commodities but they are 
almost worthless when comparing prices on a free market to prices established ar- 
bitrarily under OPA. These indexes deal only with published and open prices, 
but under OPA the published prices failed to take into consideration black mar- 
ket prices, subsidies, quality deterioration — that is paying for top grade and 
getting the lowest — and alternative buying, which is merely buying a $4.45 
shirt because a $2.95 shirt is not available. The New York Journal of Commerce 
adjusted its own commodity index and took into consideration black market prices 
and subsidies. To its surprise, it found the food index had increased only 2.1 


(Continued on: page 97) 


i 
i 
hit 
a) 
ib 
¥ 
| 
| 
‘ 
i 


quick service by 


C ERVICE and quality must be 
considered before prices.” 
That's the motto at the Wen- 
dell Keener Feed service, Tiskilwa, 
Ill., a busy little village of 900 lo- 
cated in the Mississippi-Illinois 
canal valley. 

“Before a dealer ever thinks of 
prices he’s got to have something 
to base his prices on; namely, reli- 
ability, friendliness, and quality 
products,” Mr. Keener declared. 
According to hundreds of Illinois 
feeders popular, “Doc” Keener fills 
the bills perfectly. 

Mr. Keener is one of America’s 
growing number of flying feed 
dealers. He flies direct to customers’ 
farms on poultry service calls and 
uses their meadows for landing 
fields. This means that when farm- 
ers are having poultry trouble Mr. 
Keener can bring them expert ad- 
vice in a hurry. “Poultry raisers 
depend on my store for honest ad- 
vice and sincere interest in their 
problems. We try to live up to their 
expectations.” 

Mr. Keener owns his own plane 
and is known throughout his trad- 
ing area as the “Flying Feedman.” 
Business at Mr. Keener’s store to- 
talled more than $80,000 last year 
in spite of the multitude of war- 


pleases customers 


borne factors that made selling 
difficult. 


The Keener feed store is bright 
and clean at all times. Neat, order- 
ly arrangements of feed and reme- 
dies are placed so that they are in 
sight from any vantage point in the 
store. Mr. Keener handles feeds that 
are widely advertised and furnishes 
helpful advice with every sale. 
Since he established his own feed 
business three years ago his vol- 
ume of business has grown steadily. 

Mr. Keener has been especially 
interested in turkeys ever since, as 
a representative of the Ames Reli- 
able Products Co., Ames, Iowa, he 
helped build up a turkey feed busi- 
ness for the firm. Later he joined 
Vitality Mills where he served as 
assistant sales manager in charge 
of the turkey feed department. 
Through an arrangement with a 
large scale farmer, Mr. Keener will 
raise 4,000 turkeys to maturity in 
time for the seasonal killing this 
year. 


Mr. Keener is ready to give help- 
ful advice on any turkey health or 
feeding problem and his airplane 
makes it possible for him to get to 
the farmer's home in a hurry on 
emergency calls. He frequently 
leaves the store in the hands of his 
experienced employes to pay per- 
sonal calls on farmers who have 
had flock problems. 


From the day the Keener Feed 
service opened its doors, farmers 
have learned that the store gives 
more than the ordinary share of 
feed, seed, remedy, and equipment 
service. Mr. Keener has already in- 


POPULAR "Doc" Keener, fly- 
ing feedman and owner of the 
Wendell Keener Feed service, 
Tiskilwa, Ill., is shown at the 
left pointing out some of his 
prize poults to Mrs. Glen Doty, 
one of his steady customers. 


WENDELL (DOC) KEENER 


sisted that a friendly handshake 
and an honest analysis of the cus- 
tomer’s problem were of prime im- 
portance to his firm. 

Mr. Keener’s store is open until 10 
p.m. on Saturday night and that’s 
the night when feeders of his trad- 
ing area gather to talk over things. 
His store is a popular place for 
these informal meetings because 
Mr. Keener has provided comfort- 
able chairs and up-to-date maga- 
zines and newspapers. The men 
often gather to talk while their 
wives do the family shopping on 
Tiskilwa’s main street. Many farm- 
ers in the area are flying fans and 
so there is plenty of hangar talk 
too in the Saturday sessions. 

“Assisting farmers with their feed 
problems, getting to the source of 
flock diseases, and suggesting good 
management plans for farms have 
helped us win hundreds of rural 
friends,” Mr. Keener explained. “We 
feel that now we have a reputation 
for fair dealing and honesty that 
should be assiduously protected.” 

Mr. Keener uses generous line- 
age in the local newspapers to 
publicize his store and its products. 
In addition to the Tiskilwa weekly 
and other weeklies in nearby 
towns, he also advertises in the 
Princeton newspaper, published in 
the county seat. But personal friend- 
liness and rigid attention to custo- 
mers’ needs have been his best ad- 
vertisements, Mr. Keener believes. 

Most all orders are delivered right 


(Continued on page 86) 
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Vertical Mixers 


There’s a model just right 
for your needs... 


SIDNEY Vertical Mixers are all basically the 
same — identical for the fine job of mixing 
they do... for ease and convenience of opera- 


tion, low power consumption, and their many 


labor-saving features. 

These famous machines are made in four 
types, with a wide variety of feeds, drives, and 
capacities (40 bu. to 2 tons). This enables you 
to choose an installation that meets ae needs The Sidney Gearless Mixer (illustrated) is pop- 


exactly — and get full advantage of Sidney’s ~ | ular for its simplicity —only two bearings to 


practical design and construction. lubricate — and the flush-with-the-floor loading 
hopper. Has the same compact efficiency as all 
other Sidney Vertical Mixers. 


Specifications and complete description are 
yours for the asking. Write today. 


THE SIDNEY GRAIN MACHINERY C0. 


QUALITY MACHINERY SINCE 1859, 


COMPLETE EQUIPMENT FOR GRAIN ELEVATORS AND FEED MILLS 
Th? FEED BAG — August, 1946 
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SUBSTANTIAL PROFITS 


Farmers’ acceptance of Fair-Acre Feed nets substantial profits for franchise 
dealers the year around. Customer satisfaction builds an ever-widening 
circle of good will and prestige for Fair-Acre dealers. This means sub- 


Write f 
vena ne stantial profits now and through the years ahead. 


“The Fair-Acre Plan” The Fair-Acre organization has been accumulating experience more 
than 7O years. This know-how — plus our staff of experts in each phase 
of manufacture, sales, and farm service — means square dealing and qualified 
counsel for our dealers. The Fair-Acre franchise means substantial profits 


- » « would you like to own a franchise? 


LINDSEY-ROBINSON & COMPANY 


INCORPORATED 
Koancke - Virginia 
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HE Frechin brothers, owners 
7: the customer-conscious 

Good News Feed store, have 
really brought good news to farm- 
-rs around Kansas City, Kan., where 
‘heir progressive business is lo- 
‘ated. The good news has been in 
he form of quality feeds, proven 
emedies, and thoughtful, courteous 
ervice. 

E. C. Frechin and his brother 
“. J. believe they know quite a bit 
{ customer psychology and have 
applied it to their selling and ad- 
‘ertising methods. ‘Folks just natu- 
ally like to trade with the boss,” 
{. J. Frechin explained, “so with 
oth of us here practically every 
customer who wants to have the 
boss wait on him can have his 
wish fulfilled.” 

The Frechins have a great belief 
in the importance of owners of feed 
firms keeping in close touch with 
their customers. “It is not only a 
privilege but an obligation of the 
feed dealer to be interested in his 
patrons’ problems,” E. C. Frechin 
declared. “Dealers who end their 
interest in their customers with the 
ringing of the cash register will 
suffer when trading conditions are 
normal again,” he said. 

There is no high pressure selling 
done at the Good News store. Be- 
fore entering the feed and farm 
supply field two years ago the 
brothers were engaged in what is 
commonly considered a high pres- 
sure sales field, that of life insur- 
ance. But the#Frechins never ap- 
proved of high pressuring their life 
insurance prospects and they don't 
intend to use high pressure on their 
feed customers either. 

“We want to be of genuine serv- 
ice to the community,” explained 
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is popular with customers 
declare frechin brothers 


E. J. Frechin. “Sure, we realize 
people can buy feed elsewhere if 
they wish but still we like to think 
of them as depending on us for 
quality feeds and good service.” 
One of the most unusual Frechin 


_services is directed at the farm 


wives. It's a free feed bag exchange 
which has proved very successful. 
With many feed manufacturers fea- 
turing dress pattern sacks, house- 
wives can sometimes choose the 
patterns they like best when their 
husbands are buying the feed. But 
because the feed shortage has 
forced farmers to take what they 
could get in recent times, some of 
the housewives had to take patterns 
they didn’t like as well as others. 

In an effort to please all con- 
cerned, the Good News Feed store 
maintains a department where 
housewives can exchange their 
feed sacks for other patterns. In this 
way enough material of one pat- 
tern can be obtained to make up 
matching sets of drapes or other 
articles requiring a number of 
sacks. 

The Frechins recognize that no 
dealers can please all of the custo- 
mers all of the time but they do 
their best. “We try to please not 
only by having a wide variety of 
stocks but also by being able to 
advise each customer which item 
will best fit his needs,”’ E. J. Frechin 
stated. 

The firm stocks several nationally 
advertised brands of feeds includ- 
ing Nutrena, Gold Medal, Pay Way, 
Spear, Larro, and Vitality. Although 
current shortages make it impos- 
sible to maintain a complete stock 
in any one line, the Frechins have 
managed to keep at least some 
feed of each brand on hand at all 
times. 

Meanwhile, the brothers are pay- 
ing a lot of attention to their remedy 
department. The Good News store 
stocks a full line of quality livestock, 
poultry, and pet remedies. Experi- 
ence has proved to be the best 


BECAUSE he knows that custo- 
mers like to do their dealing 
with the boss E. J. Frechin, 
above, and his brother E. C. 
make it a point to keep in 
close contact with their pa- 
trons. Shown at lower left is 
an exterior view of the Good 
News Feed store. 


recommendation for the Good News 
remedies with one satisfied custo- 
mer usually sending two more pros- 
pects into the Frechin store. 

Besides feeds and remedies the 
Good News Feed store also handles 
baby chicks and paints. Both have 
proved to be profitable sidelines to 
the feed and remedy business. The 
chicks are obtained from a promi- 
nent commercial hatchery and are 
displayed in a large brooder room 
in the rear of the store. 

“We lend a sympathetic ear to 
the problems of all feeders,” the 
Frechins explained. “We are espe- 
cially attentive to results obtained 
and to ways in which farm prob- 
lems have been solved. What was 
a trying ordeal or a tardy solution 
in the case of one flock may offer a 
quick preventive for another,” they 
said. 

The Frechin brothers study a 


(Continued on page 86) 
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Seeds and 


EEDERS in Pennsylvania 
have come up with a new 
twist to an old adage, which 
now reads “Where there's Will, 
there’s a way.” The man respon- 
sible for the changed phraseology 
is popular George Will, owner of 
Will's General store in Erie, Pa. 
Mr. Will starts the customers 
thinking about what he has to sell 
as soon as they get in sight of his 
store. During the growing season 
he utilizes the sidewalk in front of 
his building for displays of plants 
and vegetables that he has to sell. 
These displays are always tied in 
with seed and plant displays inside 
the store. Few customers ever pass 
by Will's General store without 
stopping to admire the floral land- 
scape achieved by Mr. Will's as- 
tute merchandising. 
Feed is the mainstay in the firm’s 


business. Mr. Will features the Kas- © 


co line and sales have averaged 
more than 40 tons a month. Once 
feed is again available in abun- 
dance he expects to nearly double 
this figure. 

“The future will give us unlimited 
opportunities for expansion in 
every department,” Mr. Will said, 
“but I am especially anxious to be 
able to stock sufficient feed to 
please all my customers.” 

Will's remedy department is com- 
plete with remedies and insecti- 
cides to combat every farm disease 
and pest problem. Mr. Will has kept 
up to date on the latest improve- 
ments in maintaining livestock and 
poultry health and he passes on all 
the new developments that are of 
interest to his customers. 

Seeds and plants have also sold 
very well at Mr. Will's store. “Some- 
times our seed sales almost sweep 
us off our feet,” Mr. Will said. “We 
try to have a complete stock of all 
types of seed on hand at all times 
because we want to be able to 
satisfy the needs of all our farm 
customers.” The seeds are dis- 
played on neat shelves in spark- 
ling clean crystal glass jars and 
highly scrubbed wooden bins. 

“Our plant sales average more 
than 6,000 a day,” Mr. Will declar- 


are profitable sidelines a‘ 
george will’s feed store 


ed. “During the spring season we 
display information on the proper 
care of the plants and are always 
glad to answer any questions the 


SE STURDY DOG FOODS: 


A COMPLETE one-stop farm 
supply store is the ultimate aim 
of George Will, proprietor of 
Will's General store, Erie, Pa. 
Shown above is an_ exterior 
view of the busy feed store 
which has built up an enviable 
list of satisfied customers. 


farmers might have on planting 
problems,” he said. 

Mr. Will's family has largely tak- 
en over the seed merchandising 
campaign and has done a fine job 
with it. The six children and Mrs. 
Will have built seed sales up into a 
respectable monthly volume. 

Mr. Will sells quality feeds and 
a full line of remedies, seeds, and 
other farm supply needs. “We try 
to make our stock as complete as 
is humanly possible,” he explained. 
“The customers prefer to do as 
much of their shopping in one store 
as they can and we're doing our 
best to fill as many of their farm 
needs as we can.” 

The busy Pennsylvania store has 
built up an enviable list of satis- 
fied customers through its handling 
of top flight products. No inferior or 


bargain merchandise is ever sol 
because Mr. Will doesn't believe i: 
disappointing his customers. “Onc: 
a customer thinks you have faile: 
him, he has lost faith in you,” Mr 
Will declared. “I want to keep th: 
respect and faith of those who trad« 
with me and I don't want to en- 
danger these things by putting in 
a line of cheap goods.” 

Mr. Will is an able carpenter anc! 
likes to do most of his remodeling 
work himself. He builds new shelves 
whenever they are needed, does 
most of his own painting, and lays 
his own flooring. ‘Why do I do my 
own work when I don’t have to?’ 
Mr. Will asked. Then he answered 
emphatically, “Because I enjoy it 
and because my customers like to 
know that the businessman in town 
doesn’t feel that he is too good to 
do odd jobs around his place of 
business.” 


When Mr. Will became cramped 
for space about a year ago, he pur- 
chased a gas station adjacent to 
his property for use as an auxiliary 
warehouse. He knocked out a wa!! 
between his store and the adjoin- 
ing building and put in a wide 
door between the two. 

Once Mr. Will was able to re- 
arrange his stocks he found he was 
able to display his newly adde:! 
paint and grocery limes to good ac- 
vantage. Sales of these produc!. 
have proved profitable and the tw» 
lines now are valuable supple. 
ments to the feed and seed busines: . 
He also stocks fertilizers as a log - 
cal supplement to his seed an: 
plant business. 

Daily delivery service was ii 
augurated several years ago an. 
has become very popular wii) 
Pennsylvania feed and seed custc - 
mers. Generous advertising exper - 
ditures have heralded this servic » 
throughout the Erie area and M:. 
Will now has a large list of custc- 


(Continued on ‘page 
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EADING PROCESSORS OF FEEDING OIL 
AND DRY Dz MIXTURES USE... 


WINTHROP 


OTHER WINTHROP 
PURE SYNTHETIC VITAMINS 


7-DEHYDRO-CHOLESTEROL 
a: (Thiamine Hydrochloride) 
e VITAMIN B2 
(Riboflavin) 
NIACINAMIDE 


VITAMIN Bg 
VEGETA BLE OIL (Pyridoxine Hydrochloride) 

; e CALCIUM PANTOTHENATE 

(Ascorbic Acid) 
“B-E-T-S"—Winthrop's Brand 
of Bread-Enrichment Tablets i 
“VEXTRAM"—Winthrop's Brand 
of Flour-Enrichment Mixture 
RIBOFLAVIN ENRICHMENT 
MIXTURE every ounce contains 


1 gram—1,000,000 micrograms 
of riboflavin. 
AMINO ACIDS: 
Special Markets Diuision 
ryptophane 
WINTHROP CHEMICAL COMPANY, INC. Pe gall 
170 Varick Street, New York 13, N. Y. 
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‘ 
WINTHROP’S BRAND OF VITAMIND3 


——— FOR BETTER BAGS — BETTER BUY CHASE 


I. LOOKS 


2. STRENGTH 


3. UNIFORM WEAVE ae 


INE just 1, or 2, but 3 ways better! Chase TOPMILL burlap 

looks better, wears better, IS better! And here’s why: Chase buys 
only from the mills in India whose products meet our high standards 
—standards of appearance, strength and weaving that are the 

result of 99 years’ experience in the bag business. 


To assure you real TOPMILL quality, a Chase burlap expert 
went to the Calcutta burlap market. He inspected mills, checked 
samples, made recommendations—all with your needs uppermost in 
mind. The result is Chase TOPMILL—the better burlap with 
looks, strength, and uniform weave. 


Specify this better burlap by name—Chase TOPMILL. 
CHASE Brite-Weaves—No Finer Burlap . . . Specify Brite-Weaves for pre- 


mium-grade burlap. Rich, light-colored burlap — not specky or fuzzy. Extra 
thread count. Fine, even weave with silk-like sheen. It’s the aristocrat of burlaps! 


CHASE Co. 


GENERAL SALES OFFICES, 309 WEST JACKSON BLVD. * CHICAGO 6, ILLINOIS 


BOISE e« DALLAS e TOLEDO e DENVER e DETROIT ¢ MEMPHIS e BUFFALO e¢ ST. LOUIS e NEW YORK e CLEVELAND e MILWAUKEE 
PITTSBURGH e KANSAS CITY e MINNEAPOLIS e GOSHEN, IND. e PHILADELPHIA e NEW ORLEANS e ORLANDO,FLA. e SALT LAKE CITY 
OKLAHOMA CITY e PORTLAND, ORE. ¢ REIDSVILLE,N.C. ¢ HARLINGEN, TEXAS e CHAGRIN FALLS,O. e HUTCHINSON, KAN. e WINTER HAVEN, FLA. 
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Readers who are interested in obtaining a publication which gives 
a complete digest of most of the experimental data published in the 
United States and foreign countries may obtain complete details 
by writing to The Feed Bag, 741 N. Milwaukee St., Milwaukee 2, Wis. 


Title of Experiment: Observations on 
an Unidentified Feather-Pigment Factor 
Necessary for Chickens Fed Purified 
Diets. 
Author: George M. Briggs, University of 
Maryland, Beltsville, Md. 
Digest: In work with New Hampshire and 
cross-bred chicks, fed highly purified 
diets, it was found that faulty feather 
pigmentation occurred as a result of a 
deficiency of an unidentified factor. In 
addition, inanition also caused moderate 
feather depigmentation, as shown by 
paired-feeding trials. The feather-pigment 
factor is present in a water-soluble liver 
fraction (Wilson liver fraction L) and is 
distinct from all chemically identified 
vitamins available, including para-ami- 
nobenzoic acid and inositol. The factor 
may be identical with vitamins Bu, 
Bu, or vitamin Be (folic acid). 

* * * 


Title of Experiment: Effect of Dietary Level 
of Soybean Meal on Hatchability. 
Authors: D. H. Whitson, H. W. Titus, and 
H. R. Bird, U. S. Department of Agricul- 
ture, Beltsville, Md. 
Digest: Hens were fed a diet consisting 
of yellow corn, soybean meal, alfalfa leaf 
meal, and mineral and vitamin supple- 
ments. As the level of the soybean meal 
increased from 0 to 40 per cent in in- 
creases of 10 per cent, hatchability de- 
creased in spite of apparently adequate 
quantities of the dietary factors known to 
affect hatchability. There were statisti- 
cally significant differences between the 
hatchability of the eggs of hens fed no 
soybean meal and the hatchability of the 
eggs of hens fed 20, 30, or 40 per cent of 
soybean meal. Egg production, body 
weight, and egg size were not affected 
by high levels of soybean meal. In a diet 
containing 67 per cent grain and 20 per 
cent soybean meal, either of two lots 
of wheat permitted significantly higher 
hatchability than did corn. 

* * * 


Title of Experiment: The Influence of 
Breed, Feed, and Processing on the Ribo- 
flavin Content of Milk. 

Authors: D. R. Theophilus and O. E. Stam- 
berg, Idaho Agricultural Experiment Sta- 
tion, Moscow, Idaho. 

Digest: Experiments with two Holstein- 
Friesian and two Jersey cows over a 
lactation period of approximately 10 
months showed that the milk of the Hol- 
stein cows contained on an average 34 
per cent less riboflavin than that of the 
Jersey cows. The Holstein cows, because 
of higher milk production, produced on 
an average approximately an inverse 
relationship between milk yield per day 
and the riboflavin content. Supplement- 
ing a concentrate-dry roughage ration 
with substantial amounts of sunflower 
silage increased the riboflavin content 
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of milk 36 per cent within two days and 
the riboflavin level was comparatively 
high for the remaining portion of lacta- 
tion while the silage was fed. Stage of 
lactation, season, pregnancy, and oestrus 
had no discernible influence on the ribo- 
flavin content of milk. Colostrum milk 
contains about three times as much ribo- 
flavin as normal milk but loses approxi- 
mately 30 per cent of its riboflavin con- 
centrate within 24 hours after parturition 
of the cow. Neither pasteurization, ho- 
mogenization, nor storage for 24 hours at 
40 degrees Fahrenheit in a dark refrige- 
rator decreased the riboflavin content of 
the milk. 

* * * 
Title of Experiment: Potatoes for Cattle 
Fattening. 
Authors: W. E. Connell, L. E. Washburn, 
R. C. Tom, E. M. Mervine, and J. T. Strate, 
Colorado Experiment Station, Fort Collins, 
Colo. 
Digest: Silage was prepared from four 
parts of raw potatoes and one part of dry 
corn fodder. This was fed to yearling 
heifers in dry lot and showed a feed re- 
placement value equal to corn silage 
when cottonseed meal was_ included. 
When cottonseed meal was omitted the 
value was greater than corn silage. 
Silages made from four parts of raw po- 
tatoes and one part alfalfa hay had 
slightly less replacement value. Variable 
results were obtained with ensiled cooked 
potatoes. Dehydrated potato meal was 
practically equal to corn in feeding 
value, the results showed. 

* * * 
Title of Experiment: The Influence of 
Inbreeding on Egg Weight. 
Author: Nelson F. Waters, U. S. Regional 
Poultry Laboratory, East Lansing, Mich. 
Digest: This study represents the influ- 
ence of inbreeding on egg weight among 
15 inbred lines of chickens. The report 
includes egg weight observations for 
1,709 single comb white leghorns. The 
inbred lines presented show different 
means and distributions, some of which 
may be classed as large or small for.the 
egg weight trait. In general, if the first 
generation of chickens of a given line 
were characteristically large or small for 
the egg weight trait, then all subsequent 
generations maintained this relationship. 
This data indicates that egg weight can 
be maintained above an average level 
of desirability by the simple procedure 
of selecting dams which are also above 
the level of desirability. 

* * * 
Title of Experiment: Further Studies of the 
Influence of Different Levels of Fat In- 
take Upon Milk Secretion. 
Authors: J. K. Loosli, L. A. Maynard, and 
H. L. Lucas, Cornell University Agricul- 
tural Experiment Station, Ithaca, N. Y. 


Digest: Four lactation experiments with 
80 dairy cows are reported, using con- 
centrate mixtures containing 2 to 5.3 per 
cent fat. In all four studies somewhat 
more milk and fat were produced on the 
high-fat than on the lower-fat concen- 
trates, in agreement with early tests at 
this university. Evidence was obtained 
ihat the presence of finely ground corn 
starch in the ration of dairy cows may 
temporarily depress milk yield. The re- 
sults of one experiment indicated that the 
extra value of fat in the ration may be 
less when liberal amounts of hay are fed 
than when hay is fed at the lower rate 
of 10 lbs. daily for the 1,000 lb. cow. 


Outline Steps to Halt 
Newcastle Disease 


Recommendations for the close study 
and control of Newcastle disease have 
been made to the poultry industry by the 
national committee on Newcastle disease 
which met in St. Louis July 25. The com- 
mittee includes representatives of every 
branch of the industry, the USDA, state 
colleges, and state livestock sanitary 
officials. It has spent several months study- 
ing the problems currently presented by 
the disease. 

Suggestions made by the committee are: 
suspend all live poultry shows; instigate 
vigorous local campaigns to discover and 
treat the disease; make no general regu- 
lations restricting interstate movement of 
poultry products at the present time; base 
local regulations on the assumption that 
the poultry raiser believed his flock was 
free of the disease; bureau of animal in- 
dustry should outline needs of each state 
for Newcastle disease diagnosis; regional 
disease diagnosis training schools should 
be set up by the bureau of animal indus- 
try and the states cooperatively; and that 
the poultry industry cooperate with live- 
stock sanitary officials in establishing diag- 
nostic facilities and in reporting outbreaks 
of the disease. 


All Live Poultry Shows 
Cancelled in Wisconsin 


All live poultry shows in Wisconsin have 
been cancelled by Milton H. Button, direc- 
tor of the state department of agriculture, 
in an effort to combat the spread of New- 
castle disease. The order, effective July 31, 
will also prohibit the exhibition of live 
poultry at the Wisconsin state and all 
county fairs. 

Several cases of the disease have been 
discovered in Wisconsin flocks, Mr. Button 
said. The department's order specified 
that “No person shall bring any live 
poultry to or receive any live poultry at 
any place where such poultry may be 
placed on exhibition with poultry as- 
sembled from other owners, other flocks, 
or other localities.” 


@ PLEAS B. LILLY, Danville, Ind., has 
purchased Roy V. Disney's coal and feed 


business. = 


@ C. E. WILSON, Willow Island, Neb., 
has purchased Alva Jensen's elevator. 
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and hard work helped leroy 


HERE’S nothing antiquated 

about the H. J. Leroy Lumber, 

Feed & Fuel Co. even though 
it is located in the picturesque old 
world community of Brussels, Wis. 
Mr. Leroy, the firm's young owner, 
is alert and progressive and there's 
nothing dated about his merchan- 
dising methods. 

When Mr. Leroy made known his 
plans for establishing a business at 
Brussels, local retailers scoffed and 
shook their heads. “You can’t run 
a feed store in a town without a 
railroad,” they told him. But Mr. 
Leroy set out to prove that they 
were wrong and today has built 
up a prosperous feed business, 
the needs of which are supplied 
wholly by truck. 

“Farmers in this great cherry 
district really needed a complete 
feed and farm supply store at the 
time I started my business,” Mr. 
Leroy explained. “They wanted a 
one-stop store that could supply 
practically all their needs. That's 
what I set out to give them.” 

Mr. Leroy at the time was truck- 
ing feed for another merchant ‘but 
was anxious to get started in busi- 
ness for himself. With his savings 
he purchased a building which 
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overcome business hazards 


originally had housed a garage. 
After several weeks of hard work 
readying his store for business, Mr. 
Leroy opened the doors of the Le- 
roy Lumber, Feed & Fuel Co. to 
the public in 1935. 

Most of the many feeders in 
northeastern Wisconsin liked the 
new feed store at once. “From the 


-very start we emphasized service 


first, profit later. It's certainly paid 
off for us,” Mr. Leroy declared. 
“Once we had the confidence of 
the feeders of the area we knew 
that steady profits would be cer- 
tain to follow.” 

Mr. Leroy carries both the Purina 
and Archer lines of feed. He makes 
wide use of the display materials 
furnished by these manufacturers 
and thinks they are very helpful to 
his business. “The manufacturers 
have spent thousands of dollars to 
develop advertising techniques and 
plans. I feel that I’m very fortunate 
to be able to use all their dis- 
coveries and even their materials 
without cost to myself," Mr. Leroy 
said. 

Many prize dairy cattle are 
raised in the district around Brus- 
sels, for the people of Belgian des- 
cent have been raising fine milk 
cows ever since their emigration to 
Wisconsin from Europe more than 
a century ago. These feeders have 
come to depend on H. J. Leroy to 
supply them with the quality feeds 
that are so necessary to the well- 
being of healthy dairy cows. 

Remedies are an integral part of 
Mr. Leroy’s stock. A full line of 
these health protecting products is 
maintained at all times. Mr. Leroy 
and his employes are always glad 
to discuss disease problems with 
their customers. The remedy depart- 
ment is located in the large office 
of the company where Mr. Leroy 
personally can make all remedy 
sales. This enables him to keep 
close personal touch with the diffi- 
culties and success his customers 


BACKED by a determination 
to succeed and with emphasis 
on service, H. J. Leroy, shown 
above with his bookkeeper, 
has established a thriving feed 
business at Brussels, Wis. Two 
views of the busy feed plant 
_ are shown at lower left. 


have in treating livestock and poul- 
try diseases. ‘I'm really interested 
in the welfare of my customers 
flocks and herds,” Mr. Leroy ex- 
plained, “because their health di- 
rectly affects the volume of my 
business, both in feeds and reme- 
dies.” 

Mr. Leroy also sells shelled corn, 
oats, salt, furnaces, stokers, and in- 
sulating material as sidelines. 

Mr. Leroy’s mill adjoins his sales- 
room and office. It is equipped with 
a 75 h.p. hammermill and a 1 ton 
mixer. Prompt service is a policy 
in the mill and customers neve! 
have to wait long for attention. Al! 
equipment is electrically operated. 

Right in the mill is a handy desk 
where sales slips can be made oui 
without necessitating a trip into the 
office. This feature saves time and 
also keeps the office free of dust. 

“The custom grinding feature of 
my business was almost demanded 
by my customers,” Mr. Leroy said. 
“Of course, pleasing the customers 


(Continued on page 103) 
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“VITAMIN ENGINEERING” 


even under present conditions. 


Iv’s a tough job today to take what ingredients you 
can get and come up with a good feed. Yet you, and 
your trade, still want good feeds. Dawe’s ““ VITAMIN 
ENGINEERING” may be able to help you have them, 


PRACTICAL WAYS TO IMPROVE YOUR FEEDS AND PROFITS 


Dawe’s “Vitamin Engineering” is unique. 


scientific nutrition and Dawe’s unequalled 
experience in feed vitamin usage. These forti- 
fiers embody special safety factors, anti-oxi- 
dant methods, and other “plus” features. 
Then the Dawe’s organization fits these 
carefully engineered fortifiers to your partic- 
ular feeds and needs by individual analysis 
and precision methods. The result is better 
utilization by poultry and livestock of ALL 
ingredients in the ration. This is especially 
important in these days of shortages. 


POULTRY Type 


2\ MINERALE 


TAMELK BASE, FLAVONNE RIBO-D, 


AMELK CC NCENTRATES, 


Original fortifiers are designed, based on both. 


ADDRESS. 


It will cost you nothing to see how you can 
profit from Dawe’s technical “know-how” 
and thorough understanding of everyday feed 
mill problems. Just mail coupon below! 
Dawe’s Products Company, 4800 South Rich- 
mond Street, Chicago 32, Illinois. 


a DAWE’S PRODUCTS 
COMPANY, Dept. FB-12, 

e 4800 South Richmond Street, 

Chicago 32, Illinois 

Please send me free of 
“Vitamin Pioneers,” and infor 
mation about “Vitamin Engi- 
neering’’at.d Dawe'’s fortifiers. 

This phe not obligate me in any way. 


NAME 
FIRM 


STATE 


WORLD’S OLDEST AND LARGEST SPECIALISTS IN VITAMIN PRODUCTS FOR FEEDS 
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per gram 
WHEY FERMENTATION SOLUBLES 


Fast-growing, early-maturing, high-producing pullets need 


a” 


concentrated, full-potency, easily assimilable nutrients. 


Mashes for pullets coming into their first lay must supply sufficient nutrients 
to maintain good health, sturdy growth and a surplus for egg and eggshell 
making. 

You put all these nutrients into your mash when you enhance their feedin 
value by the addition of DRIED WHEY WITH RIBOLAC. 
DRIED WHEY WITH RIBOLAC is 100% 

whey solids. It supplies all of the 
natural whey nutrients... Lactalbumin 
protein, milk minerals, all vitamins of 
B Complex and Lactose... 

PLUS 


extra riboflavin (Ribolac), which is 
concentrated from whey and added in 
a sufficient percentage to raise the 
riboflavin content to not less than 50 
micrograms per gram. 


When you use DRIED WHEY WITH 
RIBOLAC to build up the feeding value 
of your mashes, you get the most 
complete group of naturally related 
nutrients, each of which functions with 
all the others to promote the greatest 
feeding efficiency. 

For further details of this high-potency, ERAS 


easy-to-mix, feed-enricher, address 
National Sales Agents 


National Sales Agents | 


EAGLE MILLING 


PETALUMA CALIFORNIA 
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Good Mer 


EPING up with the times has 

Kv a basic policy of the 

Fogarty Coal & Grain Co., 

St. Joseph, Mo., ever since Michael 

Fogarty, father of the present own- 

er, and his partner started in busi- 
ness ‘way back in 1902. 

The latest step in the company’s 
progressive program is the construc- 
tion of a modern brick sales build- 
ing on a busy corner in the Missouri 
city. This attractive new  struc- 
ture is of red brick with rich green 
awnings and distinctive metal let- 
tering. 

Expanding the store meant that 
the stock could be expanded too, 
and that’s just what F. C. Fogarty, 
present owner of the firm, did. He 
brought in new products, including 
DDT sprays and powders, and set 
out to make his store a truly one- 
stop farmers’ center. 

“Dad wanted the business always 
to be up to the minute.” Mr. Fogarty 
declared. “His plans for the future 
of his business are now my plans 
and I intend to carry them out.” 
Michael Fogarty died in 1940 and 
his son has been operating the busi- 
ness since that time. 

Michael Fogarty and John Kneib 
started their feed business just after 
the turn of the century. The partner- 
ship flourished until 1933 when Mr. 
Fogarty purchased the Kneib inter- 
ests and changed the firm's name 
from the Fogarty-Kneib Coal & 
Grain Co. to the Fogarty Coal & 
Grain Co. 

The new Fogarty store is a real 
credit to the progressive merchan- 
dising ideas of father and son. The 
salesroom is 40 by 60 feet and is 
equipped with broad, modern coun- 
ters. It is lighted by fluorescent fix- 
tures which give soft illumination 
without glare. Behind the salesroom 
is a 30 by 40 foot feed room and 
near the front of the building is the 
company’s up-to-date office. 

The company’s former quarters 
will now be used exclusively for a 
warehouse. Built of brick, the old 
store building is ideally constructed 
for storage purposes. 

Mr. Fogarty features the Purina 
line of feeds and livestock and 
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help fogarty firm 


keep ahead of the parade 


poultry remedies. “Selling feed is 
about the most important task I 
have,” he explained. “The quality 
of the animals and poultry my cus- 
tomers produce reflects directly on 
my products and the service I give 
with them. Unless I fulfill my obliga- 
tion to my patrons, I cannot expect 
their results to be wholly satisfac- 
tory.” 

Mr. Fogarty uses generous ad- 
vertising space in the St. Joseph 
newspapers which have wide rural 
circulation. Large, attractive ads 
point out the advantages of trading 
at the Fogarty Coal & Grain Co. 
and keep regular customers posted 
on the arrival of new and hard-to- 
get stocks. A well-planned schedule 
ties in advertising with the activity 
of the season, with planting empha- 
sized in the spring and harvesting 
in the fall. 

The company also does consid- 
erable advertising by direct mail. 
Purina circulars and booklets are 
included with purchases at the 
store and the firm also shares in 
the manufacturer's national adver- 
tising. 

Mr. Fogarty grants limited credit 
to reliable farmers whose budgets 
are planned to allow for regular 
payments. “Credit terms are pri- 
marily a good will service but a 
wise retailer can make credit serve 
him well,” he declared. “I believe 
that a farmer should be able to 
obtain credit terms when necessary 
to give him the feeds and merchan- 
dise he needs until he can market 
his livestock or produce. It is mainly 
for that reason that we offer credit 
to our customers if they need it,”’ 
Mr. Fogarty explained. 


KEEPING up with the times is 
a basic policy at the Fogarty 
Coal & Grain Co. Shown right 
are two views of the new sales- 
room recently erected at a 
busy corner in St. Joseph, Mo. 
Dark green awnings set off the 
attractive red brick exterior. 


Credit is limited to 60 days in 
most cases, although a very limited 
number of customers are allowed 
to pay on a 90 day basis. There is 
a definite plan for dealing with 
customers who do not pay their 
debts. 

If accounts become past due, the 
Fogarty Co. sends delinquent pay- 
ment letters. If the first is ignored, 
three more are sent. When the let- 
ters do not bring results, a personal 
visit or telephone call is used as a 
follow-up. Finally, delinquents who 
make no attempt to pay up have 
their accounts turned over to a 
respected but efficient collection 
agency. “We very seldom ever 
have to take any kind of action,” 
Mr. Fogarty said. “We investigate 
our credit accounts in advance and 
usually know what we can expect 
of the customers.” 

The Fogarty remedy department 


(Continued on page 88) 


t 
| 
| 


Wheat Producers Given 
Optional Sales Date 


In accordance with the provisions of the 
price control extension act of 1946, wheat 
producers who were required to sell their 
wheat under provisions of WFO 144 be- 
tween May 23, 1946, and July 1, 1946, will 
be given an opportunity to receive a cer- 
tificate from the Commodity Credit Corp. 
under which they may choose a subse- 
quent date to determine the sale price of 
such wheat, the department of agriculture 
has announced. 

Producers will be required to furnish 
satisfactory evidence, prior to Aug. 25, that 
a ceriain quantity of wheat was sold under 
the requirements of WFO 144 and to pay 
to the Commodity Credit Corp. the amount 
for which the wheat was sold. Evidence 
of sale and payment to CCC must be 
made through county agricultural con- 
servation committees. Producers will be 
given a certificate requiring the CCC to 
pay the market price for the wheat sold 
as of any date the producer elects prior 
to April 1, 1947. A producer may not elect 
a date prior to the date that his notice of 
election of the date for determination of 
the purchase price is given. 

Only producers who were required to 
sell wheat under WFO 144 are eligible to 
apply for certificates. Under WFO 144, 
grain elevators purchasing such wheat 
were required to set aside half of it for 
the government and the government's rec- 
ords of its purchases under that order indi- 
cate that the number of producers who 
will apply for certificates will be small. 


PMA to Continue Buying 
Wheat for Export 


The production and marketing adminis- 
tration is continuing the purchase for ex- 
port of wheat offered on the basis of ceil- 
ing prices in effect June 30 at basic termi- 
nal markets, in accordance with the an- 
nouncement issued by the agency June 30. 
The following ceiling prices were in effect 
at that time: 

No. 2, hard winter, and soft red winter, 
$1.955 track Chicago; No. 1 dark northern 
spring, $1.875 track Minneapolis and Du- 
luth; No. 2 hard winter, $1.855% track 
Kansas City; No. 2 hard winter, $1.95% 
track Galveston; No. 1 hard winter and 
soft white $1.85% Portland, Oregon: 

The price at other markets or seaports 
will be based on or related to prices paid 
at the above-named terminal markets. 

To track prices will be added applicable 
earned markups and elevations as deter- 
mined by the grain branch field office di- 
rectors. Because of increased freight rates 
and handling charges, the foregoing termi- 
nal price basis will not reflect entirely the 
old ceiling price to producers in all areas, 
but does provide a practical basis for buy- 
ing wheat for export. Twenty-four hour 
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public notice will be given in advance of 
any change in the foregoing PMA wheat 
purchase price level, but no notice of a 
change will be issued on any Saturday, 
Sunday, or market holiday. 

To date PMA has purchased approxi- 
mately 28,000,000 bushels of 1946-crop 
wheat, (25,000,000 set-aside wheat and 
3,000,000 bushels on the open market), 
all of which will apply against the export 
goal of 250,000,000 bushels for the current 
marketing year. 


Wheat Quotas for Feed 
Put on Quarterly Basis 


Mixed feed manufacturers are now per- 
mitted to compute their permitted wheat 
usage on a quarterly basis under amend- 
ment 13 to WFO 144, announced July 25 
by the department of agriculture. Pre- 
viously, manufacturers were allowed to 
use wheat on a monthly basis computed 
at 60 per cent of their average monthly 
use from Dec. 1, 1945 to Jan. 31, 1946. 

The new amendment was made effective 
July 1 and restricts the use of wheat in 
each calendar quarter to an average of 
60 per cent for each month of the quarter 
based on the average monthly quantity 
used Dec. 1, 1945 to Jan. 31, 1946. 

Restrictions on the use of wheat by 
mixed feed plants in California, Idaho, 
Nevada, Oregon, Utah, Washington, and 
part of Montana were also put on a quar- 
terly basis. The base period here is the 
corresponding quarter of 1945 and the 
wheai used is restricted to that which will 
bring the manufacturer's total use of grain 
during any calendar quarter up to 80 per 
cent of the base quarter. 


Restrict Use of Oilmeals 
For Fertilizer Purposes 


War food order 105, amendment 1, which 
has controlled the acquiring of oilseed 
meals for fertilizer purposes during the 
period July 1, 1945, to June 30, 1946, was 
terminated August 5 by the department 
of agriculture, but restrictions upon the 
acquisition or use of edible oilseed meals 
for fertilizer purposes during the 1946-47 
season were provided in an amendment to 
war food order 9. 

The continued tight supply of protein 
meals for feeding purposes requires con- 
tinued restrictions on the quantity of edible 
oilseed meals which can be used for fer- 
tilizers and the prohibition of delivery or 
receipt of such meals for fertilizer prior 
to Sept. 1, 1946, as provided in the amend- 
ment to war food order 9. The amendment 
does not, however, forbid the making of 
contracts prior to Sept. 1, 1946, for the de- 
livery of edible oilseed meal for fertilizer 
purposes after that date. 


(Continued on page 40) 


DREW DISTRIBUTOR 


PACIFIC COAST BROKERS, Inc. 
Seattle, Wash. 

PACIFIC COAST BROKERS, Inc. 

Portland, Ore. 

e 
W. C. FRITZ & SON 
124 West 4th St., Los Angeles 13, Calif. 
e 
SHELLEY EQUIPMENT CO. 
217 S. 9th St., Lincoln 1, Nebr. 

e e e 
NORTHRUP KING & COMPANY 
1515 Jackson Ave., Minneapolis, Minn, 

HORTON EARL COMPANY 
334 N. Ist Ave., Minneapolis, Minn. 
e 
CORN BELT SUPPLY CO. 
220 S. Chambers, Sioux City, Ia. 

e 

M. A. McCLELLAND COMPANY 
Dwight Bldg., Kansas City 6, Mo. 

e 
FARLEY FEED CO.., Inc. 
Janesville, Wis. 

WM. MEATH SALES CO. 

9 West Illinois, Chicago 10, Ill. 

EDWARD G. KING 


611 Queen & Crescent Building 
New Orleans 12, La. 


SAM KRAUS 
P. O. Box 83, Fort Wayne, Ind. 
CONRAD BOTSCH 
626 Broadway, Cincinnati, Ohio 
KARR FEED SERVICE CO. 
17 S. High St., Columbus 15, Ohio 
. 
GENERAL COMMISSION CO. 
P. O. Box 92, Jackson, Miss. : 
THEO STIVERS 
1527 Candler Bldg., Atlanta, Ga. 


e 
JESSE C. STEWART CO. 
1217 W. Carson St., Pittsburgh, Pa. 
e 
KING BROTHERS & CO. 
The Bourse, Philadelphia 6, Pa. 


BUFFALO FEED & SUPPLY CO. 


Chamber of Commerce Bldg., Buffalo, N. Y. 


MUIR & COMPANY 


408 Produce Exchange Bldg., 
New York City 4, N. Y. 


e e 
WILBER FEED CO.., Inc. 
48 Market St., Jamestown, N. Y. 
THE ATLANTIC SUPPLY CO. 
Snow Bldg., Baltimore, Md. 
P. J. OOSTIN 
922 Franklin St., Grand Rapids, Mich. 
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VITAMIN NEEDS 
4 | 


... the firm of E. F. Drew & Co., Inc., was established. Since 
that time, “Drew-Tested” has symbolized the utmost in qual- 
ity products—at the lowest possible cost consistent with the 
high standards set by Drew’s Founders. 


Drew-Tested Vitamin Products are backed by the wealth of 
experience embodied in Drew’s Scientific Staff... by many 


years’ research in chemical and biological control. 


—(Drew-Tested) ... Vitamin A and D Feeding Oils 
VITAND in potencies 400D/1000A to 800D/4000A. 


—(Drew-Tested) . . . an economical 


VITANDRY “2000” source of Vitamin D-3 in powder 


form, guaranteed to contain 900,000 A.O.A.C. Chick Units 
Vitamin D per pound. 


—(Drew-Tested) . . . represents a Vitamin 
! TANDRY D, D-2 supplement for all four-footed animals. 
10,000,000 Vitamin D Units (U.S.P. XI) per pound, in powder 
form. 


Highly informative booklet is available — includes directions 
for easy mixing, potency values, etc. Send for free copy today. 


EK. F. DREW & CO.,, Ine. 


(Farm Feed Division) 
15 E. 26th Street, New York 10 


FACTORY AND LABORATORY, ROONTON, N. J. © CHAMBER OF COMMERCE BLDG., BOSTON 10 
PALMOLIVE BLDG., CHICAGO I] 
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— war orders 
(Continued from page 38) 


Certificates are required by war food 
order 9 with respect to all deliveries 
of edible oilseed meal for fertilizer pur- 
poses. 

WFO 9 also directs that edible oilseed 
meal acquired for use as fertilizer be used 
in areas and on crops where such meals 
had previously been used. 


OPA Grants Increases 
In Flour Ceilings 


New ceilings on family flour, to be in 
effect as long as wheat is not under gov- 
ernment price control, were announced 
Aug. 2 by Paul A. Porter, OPA price ad- 
ministrator. The new wholesale price ceil- 
ings, based on 100 pound cotton sacks of 
unenriched flour delivered in carload 
quantities, are as follows: 

Per 

Cwt. 
Colorado, east of the Rocky Mts.....$4.81 
Montana, Wyoming 4.94 
Colorado, west of the Rocky Mts. .... 5.19 
Kansas, Nebraska, New Mexico, North 


Dakota, South Dakota............. 5.06 
Oregon, Washington ............... 5.32 
Arizona, Oklahoma ................. 5.32 
5.40 
Arkansas, Minnesota ............... 5.45 
Indiana, Wisconsin ................ 5.55 
5.60 


Delaware, District of Columbia, Mary- 
land, West Virginia, Pennsylvania.. 5.70 


New Jersey, New York.............. 3.73 
New England states ............... 5.75 
Kentucky, Louisiana, Virginia ...... 5.80 
Alabama, Georgia, Mississippi ..... 5.98 
South Carolina, Florida ............ 5.98 


An additional 12 cents per hundred- 
weight for enriched flour and 13 cents per 
hundredweight for self-rising may be 
added to these prices. Special differentials 
are made for smaller packages. On mixed 
or pool cars wholesalers can add 5 cents 
per hundredweight. An additional 18 cents 
per cwt. (more in some large cities) may 
be charged for deliveries of 250 cwts. or 
less at the seller's warehouse and an ex- 
tra 33 cents per hundred (more in certain 
large cities) is provided for other deliveries 
of 250 cwts. or less. 

Feed dealers are permitted to add 64 
cents per cwt. to determine their retail 
ceiling prices. 


Limit Use of Grains by 
Distillers to 3 Days 


The department of agriculture has an- 
nounced August allocations of grain 
quotas to distillers of beverage spirits on 
the basis of mashing capacity of a com- 
pany for a 3-day period for all its plants, 
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as measured by the daily average for the 
highest five consecutive calendar days 
since Jan. 1, 1945. A minimum of 6,000 
bushels is provided for any company. 
Records must be substantiated either by 
certification from the storekeeper-gauger, 
or by photostatic copy of alcohol tax unit 
records. 

Grain quotas in July also were allocated 
on the basis of mashing capacity for three 
days, but the capacity was calculated on 
a basis of the highest single day of pre- 
vious operation. Change to average of 
highest “five consecutive days” as the 
basis for determining capacity will result 
in some lowering of mashing capacity 
figures for most plants. Malt being used in 
connection with processing of potatoes, 
however, will bring total operations by 
beverage distillers up to about the level 
of June and July operations, which were 
on a basis of 2¥%2 million bushels of grain 
a month. 


Set No Wheat Market 
Quotas for 1947-48 


No wheat marketing quotas or acreage 
allotments will be instituted by the gov- 
ernment during the 1947-48 wheat produc- 
tion and marketing season, the department 
of agriculture has announced. Annual nor- 
mal consumption and exports of wheat, 
plus 35 per cent, total approximately 1,- 
239,000,000 bushels and the 1947-48 pro- 
duction plus carry-over is not expected to 
reach this figure. The agricultural adjust- 
ment act of 1938 does not provide for the 
institution of marketing quotas until the 
total wheat supply exceeds a normal 
year’s domestic consumption and exports 
by more than 35 per cent. 


End Requirement on Sale 
Of Excess Wheat to CCC 


Amendment 14 to WFO 144, announced 
by the department of agriculture to take 
effect July 31, suspends the requirement 
that country shippers and merchandisers 
offer “excess” wheat to the Commodity 
Credit Corp. at the close of each week. 
Formerly, all wheat stocks not allocated 
for export or restricted domestic use were 
offered to CCC for a two-day period at 
the end of every week. The relaxation of 
ceiling prices on wheat makes it imprac- 
tical to continue the requirement, the de- 
partment said. 


UNRRA Cuts Purchases of 
Meat and Dairy Products 


Substantial cutbacks in food purchases 
for UNRRA were announced Aug. 2 by 
the department of agriculture. In general, 
the cutbacks apply principally to meat 
and dairy products with the relief agency 
still seeking as much bread grain and 
fats as it can obtain. 

UNRRA requested cancellation of requi- 
sitions which originally called for 28 mil- 
lion pounds of canned meats. This leaves 
60 million pounds of canned meats, al- 
ready contracted for, to be delivered to 


the relief administration during July, Aug- 
ust, and September. The USDA will de- 
liver 34 million pounds of fat cuts during 
the same period. 

Dairy product procurement is expected 
to be cut back about 125 million pounds, 
with a further reduction of 60 million addi- 
tional pounds possible. Purchases of dairy 
products for Britain and France will con- 
tinue, however. 


Increase Loan Rates On 
1946 Crop Wheat 


Increases in 1946-crop wheat loan rates 
because of higher parity prices were au- 
thorized Aug. 7 by the United States de- 
partment of agriculture. 

The new rates will average nationally 
about $1.49 a bushel on the farm loan 
basis, up 3 cents from the average an- 
nounced by the department on June 11. 
The 1945-crop average was $1.38 a bushel. 

The new rates reflect the legislative re- 
quirement of 90 per cent of parity at the 
beginning of the marketing year, July 1. 

To achieve this result to farmers, loan 
rates on wheat stored on farms and in 
country and terminal elevators have been 
increased 3 cents a bushel above the rates 
announced June 11. 


Linseed Oil Products 
Boosted 1.3c Pound 


Ceiling prices of raw linseed oil and 
various linseed oil products were increased 
1.3 cents a pound effective July 31, OPA 
has announced. This increase was granted 
to compensate flaxseed crushers for higher 
flaxseed prices caused by the loss of the 
25 cents a bushel government subsidy 
which was ended July 1 with the lifting of 
price controls. 


OPA Approves Increase 


In Corn Product Prices 


OPA has granted an increase of $1.10 
per hundred pounds in millers’ ceilings on 
corn meal, corn flour, hominy grits, brew- 
ers’ grits, and other corn products to com- 
pensate for the increase in corn prices 
which has taken place since price control 
regulations were relaxed July 1. The new 
ceilings were effective Aug. 2 and cover 
corn products manufactured by a dry mill- 
ing process. 

@ PRAIRIE GRAIN CO., Peru, Ill., is plan- 
ning construction of new elevators at Hen- 
nepin and Lacon. 

@ FOUR COUNTY CO-OP, Marcellus, 
Mich., is remodeling its elevator and ha 
installed new machinery. . 

@ HENDERSON & FARRIS, Lebanon, Ky., 
will open a feed store in Columbia. The 
owners are H. Ward Henderson and James 
L. Farris. 

@ KILGORE GRAIN CO., Kilgore, Tex., 
has begun construction of a new $25,000 
feed and warehouse building. 
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: ANOTHER 


That extra quart of milk every day is the result of 
careful feeding with quality manufactured feeds that 
supplement “Bossie’s” natural diet and supply extra 


mineral-vitamin-protein concentrates. 


QUART A DAY 


Helping you keep that extra quality in your manu- 


factured feeds are the “extras” of Bemis Bags. 
The 33 Bemis plants and offices give you convenient 


service and a dependable source of supply. 


Baltimore Boise Boston Brooklyn Buffalo 
Charlotte Chicago Denver Detroit « East 
Pepperell Houston Indianapolis Kansas 
City Los Angeles Louisville Memphis 
Minneapolis * Mobile 
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New Orleans * New York City © Norfolk 
Oklahoma City * Omaha « Orlando « Peoria 
St. Helens, Ore. St. Louis * Salina « Salt 
Lake City San Francisco Seattle 
Wichita ¢ Wilmington, California 
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WHITMOYER PRODUCTS 
OF SCIENTIFIC MERIT 


WHITCOD 


A pure Cod Liver Oil con- 
centrate. Available in 
181,600 A.O.A.C. units 
Vitamin D and _ 1,362,000 
U.S.P. units Vitamin A per 
pound. 


CLO-MEAL 


A blend of vacuum dried 
Cod Liver Meal (by-prod- 
uct of our Cold pressed 
Cod Liver Oil process), 
specially selected Dried 
Brewers Yeast and a bac- 
terial fermented Animal 
Liver Meal. 


FLAV-A-DEE 


A vacuum-dried Cod Liver 
Meal base Vitamin Con- 
centrate that supplies ade- 
quate amounts of the B 
Complex vitamins as well 
as vitamins A and D. 
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Assures more lodine assimilation. Easy to 
mix... Costs less than Potassium lodide 


Every feed manufacturer who iodizes his feeds and mashes should investigate the 
money-saving advantages of Tra-min. 


Tra-min is the new Trace Mineral blend which in addition to those important trace 


minerals: Manganese, Cobalt, Copper and Iron, also contains Organic Iodine 
Compound. 


The Organic Iodine in Tra-min is 100% stable and easily metabolized by both 
poultry and livestock. Six-year feeding trials and tests show that ten times as much 
Iodine is assimilated by the animals when Organic Iodine is used in place of Potas- 
sium Iodide (Inorganic Iodine) at its recommended levels. 

Tra-min is free flowing, mixes easily and disperses evenly throughout your feed. 
You'll find Tra-min is inexpensive—actually costs less in the feed than Potassium 
Iodide alone. If you are interested in improving the Iodine assimilation of your 
feeds and mashes, and saving money in the bargain, write today for full details. 
Address Dept. FB-8. 


* Patented in U.S. and Canada 


Tra-min 


A Product of Scientific Merit Manufactured by 


WHITMOYER LABORATORIES, INc. 


Myerstown, Penna. 


DISTRIBUTORS 


WISCONSIN TEXAS NEW ENGLAND 
The Western Lime & Cement Co. Hannsz Hatchery Supply Co. Grandone, Inc. 
Milwaukee 1, Wisc. Lubbock, Texas Needham, Massachusetts 


THE FEED BAG — August, 1946 


;mproved Tra-min 
PRODUCTS OF 
ifm 
SCIENTIFIC MER 
| — 
J 
J 
| 


Streamlined 


ODERN and up to the 

minute in every detail, 

the new building of the 
Gouldy Bros. Feed Co., Amarillo, 
Tex., is attracting new customers 
‘o the firm every day. Vaughn and 
W. M. Gouldy are convinced that 
heir investment is already being 
apidly repaid. 

“The new building seems to 
olease everybody,” Vaughn Gouldy 
xplained. “We like it, our em- 
nloyes like it, and, above all, our 
‘customers like it. They've been 
oouring into our new store ever 
since opening day and have kept 
is busy wheeling stock from our 
warehouse into the salesroom.” 

- The Gouldy Bros. Feed Co. store 
‘s built for customer convenience 
and efficient selling. More than a 
score of new features were incor- 
porated in the building to make 
shopping more pleasant for the 
‘armers and ranchers of west Texas. 

The big salesrom is ultra-modern 
in every detail. Semi-circular in 
shape, it has light pastel walls 
which help to brighten up the room. 
Stocks are displayed on attractive 
low display tables with wide aisles 
between them for easy shopping. 

The corner location has made it 
possible for the store to have plenty 
of natural light too, because there 
are many windows on each street. 

“Our sales are up and many for- 
mer customers are coming back to 
us now that we are in a location 
that they can reach easily and not 
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wins new customers daily 


for gouldy bros. feed co. 


be pestered by parking meters,” 
Vaughn Gouldy declared. The for- 
mer location of the busy store was 
in a heavily congested area where 
parking space was hard to find. 

“A feed store should be in the 
retail business area so that the 
farmer and his wife can do their 
other shopping easily and _ still 
make the feed firm their head- 
quarters,” Mr. Gouldy said. “That 
is what we looked for and found 
in this location. The time might 
come when limited parking is ap- 
plied to the streets here, but the 
parking lot is ours to control,” he 
added. 

The firm has a broad open lot 
adjacent to the store building which 
will accommodate many cars. This 
lot is free to the shoppers and is a 
good place for them to leave their 
automobiles while they shop else- 
where in the Amarillo business dis- 
trict after finishing their buying at 
Gouldy Bros. 


MODERN in every detail is 
the new home of the Gouldy 
Bros. Feed Co., Amarillo, Tex. 
The spacious, well-lighted sales- 
room is shown below with 
Vaughn Gouldy in the back- 
ground. At right is an exterior 
view of the attractive brick 
feed store. 


Determined to make their store 
a headquarters for livestock and 
poultry raisers and their wives, the 
Gouldys have included a ladies’ 
lounge at one side of their main 
salesroom. “We want the words, 
‘Wait for me at Gouldy’s’, to 
become a familiar phrase,” Mr. 
Gouldy said. “Our ladies’ lounge 
will help the wives to pass their 
time more pleasantly.” 

The lounge is curtained off with 
drapes which are high enough for 
a feeling of privacy and yet low 
enough to afford a clear view of 
the salesroom and its displays. The 
floor is covered with an attractive 
pattern of linoleum and the furnish- 
ings include comfortable rockers, 
a writing desk, and a large supply 
of the latest magazines. There are 
also comic books for the children. 

An antique chair made of the 
highly polished horns of a long 
horn steer never fails to attract at- 
tention. There’s no “hands off” sign 
and children may climb around the 
chair to their hearts’ content. 

Another eye-catcher is a glass 
enclosed miniature replica of a 
room in an old French hotel made 
by Vaughn Gouldy’s daughter. This 
scale model is exact even to the 


(Continued on page 89) 
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Millers 


HE Mutual Millers & Feed Dealers 
association will hold its summer con- 
ference at the Hotel Jamestown, James- 
town, N. Y., Aug. 28-29, Gustavus A. Bent- 
ley, secretary-treasurer of the organiza- 
tion, has announced. An outstanding pro- 
gram of education and recreation has 
been planned for the feed men who attend. 
Registration will begin at 10 am. on 
Wednesday, Aug. 28 at the hotel. A spe- 
cial conference golf competition will be 
held at the Moon Brook country club at 
2 p. m. on the opening day and in the 


to meet aug. 28-29 
at jamestown 


evening delegates will see a Pony league 
baseball game. 

Howard Fiske, Falconer, N. Y., president 
of the association, will preside at the gen- 
eral session which will begin at 10 a.m. 
Thursday, Aug. 29. New officers will be 
elected at this meeting. A 12:30 luncheon 
at the hotel will follow the business session. 


We RECOMMEND — 


UNIVERSALLY KNOWN, READILY 
ACCEPTED BRANDS WILL HELP YOU BUILD 


SALES-POWER 


MT. AIRY GRAN-I-GRIT 

MARBLEHEAD CALCIUM CARBONATE 
NOPCO VITAMIN OILS 

PILOT BRAND OYSTER SHELLS 


SMALL’S ALFALFA MEALS 
BLATCHFORD’S VITADINE 20 MIXING BASE 
BLATCHFORD’S CALF MEAL AND PELLETS 


CALF MANNA 


BR .. 


PHONE 7756 


V-C TOBACCO STEM FERTILIZERS 
NATIONAL CALF FOOD 

CLEAR QUILL LIVESTOCK MINERAL 
ANDERSON POULTRY EQUIPMENT 


KRITTER SPRAY (LIVESTOCK FLY SPRAY) 
SERVALL-STAZDRY POULTRY LITTER 
CLEAR QUILL POULTRY CONCENTRATES 
ANDERSON CHICK BOXES 

TOXITE 
KRYOCIDE INSECTICIDES . . 


AND ... Many Other Leading Brands of Nationally Known, 
Universally Accepted Feeds, Ingredients and Supplies. 


WATERLOO MILLS COMPANY 


MANUFACTURERS — JOBBERS — WHOLESALERS 


Our service department offers free technical assistance to feed 
manufacturers, large and small 


. . . BLACK LEAF 40 
HTH 15 


WATERLOO, IOWA 
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At 2 p.m. Rep. Daniel A. Reed of New 
York will address the conference on a 
subject vital to the feed trade. According 
to Mr. Bentley, the conference committee 
also hopes to have two more outstanding 
speakers for the afternoon meeting. 

The conference banquet will begin 


G. A. BENTLEY 


promptly at 6:30 p.m. Thursday in the 
crystal ballroom of the Hotel Jamestown. 
Members of the conference entertain- 

ment committee are: Ernest Kessler, Clar- 
ence Andrews, Leon Anderson, and Mr. 
Bentley. Mr. Andrews is vice president of 
the organization. Planning publicity for 
the event are: Sherman Shaddle, Graydon 
Williams, Walter Sibley, Norman Godfrey, 
Roy Gravink, and Lawrence Mann, the 
directors of the association, and Mr. 
Bentley. 

@ CUMBERLAND FEED MILLS, Carthage, 
Tenn., are planning construction of a new 
feed mill. 

@ GENE WALLACE, Sonora, Tex., has 
purchased the Big Bend Feed Co. from 
George Pugh of Alpine. 

@ FEEDERS GRAIN & SUPPLY, Houston, 
Tex., has been opened by Elmore Rossi 
and S. P. Baber. 

@ HERMAN C. HANSEN, of the Toledo 
branch of Archer-Daniels-Midland Co., has 
been elected to the board of directors of 
the Toledo Board of Trade, A. E. Schultz, 
secretary of the organization, has an- 
nounced. Mr. Hansen succeeds C. S. Coup, 
who retired. 


WESTERN ASSOCIATION CONVENTION 


Members of the Western Grain & Feed 
association will hold their annual conven- 
tion Nov. 25-26 at the Fort Des Moines 
hotel, Des Moines, Iowa, Mark G. Thorn- 
burg, executive secretary, has announced. 
Committees are already at work planning 
the meeting which is the 47th in the or- 
ganization’s history. Feed men who plan 
to attend are urged to make hotel reserva- 
tions early. 
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Proper Nutritional Balance helps 
bring top Hatchability 


The source and quality of the important nutri- 
tional balance factors—natural source vitamins 
and amino acid proteins—that you put into your 
feeds, have much to do with the results obtained. 


Cause of poor hatches 


One of the most frequent causes of poor hatches 
is a lack of balance among the B-G Complex 
vitamins in the ration. Tests at the Borden Ex- 
perimental Farm at Elgin, Illinois showed a 
drop in hatchability from 85% to 35% by a 
planned deficiency in the B-G Complex factor. 

A combination of Borden’s Flaydry and Lad- 


pro provide an ample supply of the entire B-G 
Complex, plus A and D Vitamins, and the top 
bracket Amino Acids from natural sources. In 
Flaydry and Ladpro, these factors are supplied 
in a natural balance from two top natural 
sources, milk’s whey solubles and fish liver and 
glandular meal. These essential nutrients add 
nutritional power to your feeds. 

Hatchability is bound to resume its full im- 
portance as hatcheries begin to replace the poul- — 
try flocks liquidated during the past months. For 
top performance and customer satisfaction be 
sure of the nutritional balance of your mashes. 


Wire or write for more information and prices. 


THE BORDEN COMPANY, Special Products Division, 350 Madison Ave., New York 17, N.Y. 
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health service and 


ILLOW RUN, the vasi 
automobile and airplane 
factory that Henry Ford 


built, has nothing on the produc- 
tion line smoothness of the feed 
and remedy departments at the 
G. W. Davis Hatcheries, Decatur, Il. 

Even Mr. Ford might sit up and 
take notice could he see the neatly 
arranged stocks and the efficient 
over-all appearance of the Davis 
store. Neatness and exactness are 
the keys to the arrangement of the 
stocks and the results are extreme- 
ly popular with the customers. 

“Streamlining means our store 
looks progressive and that’s what 
we want,” G. W. Davis, jr. the 
owner, explained. “Appearances 
count a lot with most customers. 
Even if we know our ideas are pro- 
gressive we've still got to put them 
into practice before we can get 
them across,” he said. 

The displayroom at Davis’ is liter- 
ally made for the advantageous 
arrangement of remedies and feeds. 
These two lines mean almost as 
much to the profits of the business 


go hand in hand 


as do hatchery sales so Mr. Davis 
gives them plenty of attention. 

The remedy department was set 
up first in January, 1945. The Dr. 
Salsbury’s line was stocked from 
the first and competent advisory 
service was made available to sup- 
plement the remedies. Mr. Davis’ 
advertising and the sales talks of 
his employes have stressed the im- 
portance of keeping livestock and 
chicks healthy all the time instead 
of merely doctoring them up when 
they are ill. 

“We try to learn all we can about 
the remedies we carry,” Mr. Davis 
said, “because it gives us greater 
self-confidence in selling them. We 
want to pass out true and accurate 
advice because it pays off by bring- 
ing the customers back time after 
time.” 

Customers are requested to keep 
the firm informed on the success 
they have with the remedies they 
buy. Because the quality standards 
are always kept high at the Davis 
Hatcheries there is a steady flow 
of these letters endorsing Davis- 
sold products. Expert culling, worm- 
ing and vaccinating of flocks are 
a part of Mr. Davis's service to 
poultrymen. 

Inside the firm's salesroom there 
are numerous customer conveni- 
ences available too. Even the con- 
struction of the room and the ar- 
rangement of the displays makes 
shopping easier for the farmers and 
poultrymen. 

From the front window of the 
store along the entire left wall is 
an unbroken line of attractive open 
display cases. These cases are 
based on a wooden foundation built 
up from the floor. There are 11 of 


TWO views of the popular 
hatchery and feed store oper- 
ated by G. W. Davis, jr., Deca- 
tur, Ill., are shown at left. Note 
attractive arrangement of mer- 
chandise and display of baby 
chicks in lower photo. 


HELPING customers keep poul- 
try and livestock healthy is a 
major service that has meant 
extra profits for G. W. Davis, 
jr, above, owner of the G. W. 
Davis Hatcheries, Decatur, Ill. 


these display cases in the sales- 
room and each has five sections. 

This means that there are 55 
choice display spaces in the room. 
All the cases are the same height 
and the space on top is effectively 
used to display poultry fountains, 
which have proved themselves to 
be profitable sellers. 

The display cases and shelves 
hold a variety of products. “We 
find that almost anything sells well 
if we display it neatly,’’ Mr. Davis 
declared. 

Among the smaller items on dis- 
play are bags of flour, salt bricks, 
packaged pet feeds, and other pro- 
ducts which fit the cases. Prospec- 
tive buyers can reach in and ex- 
amine anything they wish. This 
eliminates any fear the customer 
may have that he is not supposed 
to handle the stock. 

“Customers like to examine what 
they're going to buy,” Mr. Davis 
said. “That’s why we don’t close 
the cases.” 

Right alongside the display cases, 
in a convenient location, is a wide 
wrapping counter. Besides rolls of 
brown paper and twine, the table 
also holds displays of goods which 
the management wants to push, 
educational literature, and adver- 
tising folders. Farther back in the 


(Continued on page 105) 
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“Watchdog” over the millions of units manufac- 
tured at the Dr. Salsbury’s Laboratories is a 
modern, well-staffed testing laboratory. Here raw 
materials and finished products are continuously 
tested to maintain quality standards. 

During the past five years, 10.029 tests have 
been made of raw materials; 1,250 tests during 
manufacture; and 9,892 chemical tests were made 
of finished products—each serial number filed for 
possible future reference. The serial number on 
every Dr. Salsbury product is your protection— 
and your customer’s—against off-standard mer- 
chandise. 

A large staff of chemists, bacteriologists and 
laboratory technicians maintains a constant qual- 


Time to get set for profitable fall business now. 
Recommend Dr. Salsbury’s Par-O-San, conven- 
tient, pleasant laying house disinfectant, and the 
many other big profit Dr. Salsbury products 
displayed here. 


“Dr. Salsbury” Quality you can depend on... that brings poultry raisers 
back for repeat orders...requires 21,175 tests such as these 


it pays to push top-selling Dr. Salsbury products 


ty Checked DR. SALSBURY PRODUCTS 
Bring You REPEAT 


SALES 


ity check on every Dr. Salsbury product. Your 
reputation is enhanced when you recommend Dr. 
Salsbury products, because of these and other 
modern quality control measures. Such a poultry 
medicine business brings you steady, repeat orders, 
profitable sales. 


DR. SALSBURY’S LABORATORIES 
Charles City, lowa 


A Nation-wide Poultry Service 
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Savage Standard Design Tags now make it possible for the small feed manufacturer to 
have completely individualized tags at very low cost to fit his own business. 

This is the same system that has been adopted by leading feed manufacturers in the 
United States, who depend upon Savage Tags to speed sales, simplify handling, prevent 
errors, and assure a steady flow of repeat business from customers who buy by the tag— 
as thousands do. 

Bright colors and related design variations tell which feed is in the bag. No detailed 
tag-reading necessary! Colors and boldly printed designs tell at a glance! 

Savage Tags are effective, economical, dependable. You can afford them; you can get 
them because we're making prompt deliveries; and you can depend upon them because 


we're maintaining quality. Why not let us send a “Batch of Samples” without cost or 
obligation to you? Write us today. 
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Swine 


HE dry weather that ordi- 

narily prevails in the fall 

often makes pastures stemmy 
and rank, a condition unfavorable 
for the hog herd. The best that can 
be said for most late summer and 
fall pastures used for boars, brood 
sows, and gilts is that it gives them 
fields to exercise in. 


Hogs have but comparatively 
small stomachs and, therefore, can 
make only limited use of coarse 
fibers. The result is that most of 
them come into winter quarters in 
only fair condition. 


To avoid this condition, swine 
should have an adequate ration of 
salt to enable them to digest and 
assimilate the amount of the harsh 
roughage they can eat. In addition, 
for best gains they should be al- 
lowed small amounts of grain fed 
at frequent intervals. 


A great many pig troubles can 
be avoided by adding a good min- 
eral mixture to the grain ration. An 
excellent mineral supplement con- 
sists of equal parts, by weight, of 
iodized stock salt, ground limestone, 
and steamed bone meal. Feeders 
should add two pounds of this to 
each 100 pounds of the grain mix- 
ture. In addition to adding this min- 
eral mixture to the feed, salt should 
be kept in a clean, dry receptacle 
such as a shed-type shelter and 
hogs should have access io it at all 
times. It is a good plan to have a 
salt station in more than one place 
on the farm, making it easier for 
livestock to get their daily require- 
ments. 

A sensation at the latest Purdue 
university swine day was the con- 
trast in two lots of pigs—one lot 
raised on corn, protein supplement, 
and minerals with no salt and the 
other lot of pigs allowed all the 
loose salt they wanted. 


At the end of the 85 day feeding 
period the no-salt pigs averaged 
174 pounds while the pigs allowed 
all the salt they wanted averaged 
255 pounds. This amounts to 81 
pounds credited to salt, at a cost of 
only a little more than a penny for 
‘the salt, since the pigs ate only 
about a pound of salt each. 
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digest harsh roughage and 
makes feed more palatable 


by E. B. TUSTIN, JR. 
Worcester Salt Co. 


The pigs started at 90 pounds and 
the cost of the feed per 100 pounds 
of gain was $12.55 for the no-salt 
lot against $8.68 for the salt-pigs. 

The pigs fed salt sold for $12 more 
apiece on the market. 

When the results of this test got 
around, farmers from all over the 
country wrote in stating that they 
had not been feeding salt because 
of a belief that it was poisonous to 
hogs. This idea stemmed from a 
former practice of dumping into the 
feeding troughs old brine left over 
from curing meats. Contaminated 
dry salt is harmful no matter where 
used. Also in some past instances 
pigs have been salt-starved for a 
long time and when salt finally was 
supplied they have over-eaten of it. 

A’ pig requires a moderate 
amount of salt, as does every other 
farm animal, for the proper func- 
tioning of its body. This is stressed 
in the yearbook of agriculture, 
Canadian swine production bulle- 
tins, and numerous experiment sta- 
tion reports. Salt contains chlorine, 
one of the elements for making 
hydrochloric acid in the stomach 
of the animal, and essential for 
proper digestion. A deficiency of 


"Well, if you'd follow that free choice plan he 
wouldn't be stealing my salt shaker all the 
time!" 


salt results in poor growth and in- 
efficient utilization of feed. Rough- 
ages and the cereal grains which 
form the basic ration for hogs do 
not contain sufficient amounts of 
the elements chlorine and sodium, 
both of which are supplied by salt. 

Another beneficial effect of salt 
is that it makes feed more palatable 
to the hogs. When feed tastes bet- 
ter, animals eat more of it and make 
more rapid gains. This time saving 
may make the difference between 
hitting an early high market or a 
later lower one. 

As a result of tests conducted at 
the dominion experiment station, 
Lacombe, Canada, officials arrived 
at the following conclusion: “The 
use of 22 pounds of salt in every 
100 pounds of meal mixture with 
pigs in dry lot, self-fed a grain 
ration of oats and barley, resulted 
on the average in a 36 per cent 
increase in daily gains and a 22 
per cent decrease in the cost of 
gains.” 

Hogs that are hungry for salt 
make poor gains. Right now it is 
particularly important to keep block 
or preferably loose salt before all 
hogs at all times because of the 
scarcity of salt-containing proteins 
like tankage and fishmeal. No pig 
will eat too much salt when al- 
lowed free access to it. At Purdue 
the animals consumed only 1 pound 
each in 85 days. 

With corn stocks down, wheat 
diverted to feed Europe, and pro- 
tein supplements scarce, it’s up to 
every stock raiser to make the most 
of what rations he has. Salt, which 
is available at all times, will en- 
able him to use his feed to best 
advantage. 

@ P. S. OLSON, Blair, Wis., is planning . 
to construct a new feed mill. 

@ EMZY BARKER, Taylor, Tex., with John 
Thompson and Dudley Barker has opened 
a new grain elevator. 


@ FARM BUREAU CO-OP, Seven Mile, 
Ohio, has opened its new elevator. : 
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ARGININE 
METHIONINE 
TRYPTOPHAN E 
THE VITAMINS 
ARGININE 
METHIONINE 


improve the nutrition 


Boy! This 
feed is really 
fortified! 


TRYPTOPHANE 
THE VITAMINS 


Vita-Mino-Mix helps supply critical amino acids and im- cman 
portant vitamins for otherwise well-balanced rations. Accord- 
ing to recently published data on amino acids, it is difficult 
to formulate poultry and turkey rations from normally used 


VITAMIN A & D FEEDING OILS 
feed ingredients so as to contain adequate amounts of all the Any desired potency 
essential amino acids. ANIMIX (A DRY Vitamin and 

Vita-Mino-Mix is a single product in DRY form that sup- 
plies needed vitamins and amino acid values to a well balanced 
formula. It contains Vitamins A, D, Riboflavin and Panto- 


are so necessary for rapid growth and high egg production 


= A practical, convenient ingredient for all feed mixers. Be 
the leader in your community . . 


ers DRY-D: 

. help give greater efficiency Vitami 
through increased nutrient values in your feeds which are footed 
demanded by today’s better informed poultrymen 


AUTHOR OF THE... 


HEADQUARTERS 


for calf meals, pig and sow rations, 
dairy feeds, horse feeds, foxes, mink 
thenic acid and a high concentration of Yeast Enzymes, and rabbit feeds. 
Choline and the all-important essential amino acids which DRY-D; _ 
Units of Vitamin D per pound) 
For poultry and turkeys. 


RIBOFLAVIN (1,000,000 micrograms 
of Riboflavin per ounce, in edible 
starch). 
RAY EWING IS PANTOTHENIC ACID 
CHOLINE CHLORIDE 
WRITE FOR PRICES AND 
DESCRIPTIVE LITERATURE 


VITAMIN — 


(900,000 A.O.A.C. Chick 


(4,000,000 U.S.P. Units of 


in D per pound). For four- 
animals. 


COMPANY 


PA 2, CALIFORNIA 
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HAROLD LIVINGSTON 


ENTLEMAN farmers’ of the 

rich and far-famed San Fer- 

nando valley of California 

are among the hundreds of 
satisfied customers who buy their 
feeds and farm supplies at Harold 
Livingston's Colorado Feed & Fuel 
Co. in Eagle Rock. 

Hollywood movie personalities, 
Los Angeles industrialists, and other 
city people who commute to their 
farms stop here on their way home 
to stock up on their farm needs. 
Quality feeds and helpful service 
are the backbone of this successful 
business. 

Mr. Livingston entered the feed 
business after 12 years as an ac- 
countant with a large California 
oil concern. He immediately applied 
his knowledge of scientific manage- 
ment to his new property and the 
results became evident in a short 
time. 

First he sat down and made a 
complete inventory of the stock in- 
cluded in his original purchase. 
Then he figured methods of adding 
the products and services to which 
he felt his customers were entitled. 
The business needed progressive 
ideas and Mr. Livingston furnished 
them. 

He added three lines of quality 
feeds, Purina, Capital Milling, and 
Taylor to the Albers line, which he 
obtained first. Then he improved 
the store’s sales volume by adding 
pet foods, insecticides, flower seeds, 
and garden supplies. 

“It was just like putting a home 
together,”” Mr. Livingston declared. 
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livingston finds 


Sideline Sales 


“I figured out what the necessities 
were and then set out to get them.” 
Feeders who buy from Mr. Living- 
ston today attest to the fact that he 
has successfully achieved what he 
set out to do. 

As he became better acquainted 
with the needs of his patrons, he 
added more products suggested to 
him by the customers. These in- 
cluded additional dog and cat sup- 
plies, rabbit food, and small items 
of hardware. 

“Little by little my store has 
grown into a real farm supply cen- 
ter,’ Mr. Livingston said. “Our stock 
now includes almost all the neces- 
sities of a modern farm, whether 
large or of the backyard variety.” 

Feed sales, of course, are the 
most important part of the business. 
A thoughtful service policy has 
made farmers of the San Fernando 


EXTERIOR view of the Colo- 
rado Feed & Fuel Co., Eagle 
Rock, Calif. Under the ener- 
getic management of Harold 
Livingston, the store is rapidly 
being converted into a farm 
supply center for “gentlemen 
farmers of the famed San 


Fernando valley. 


attract customers 


valley come to depend on the ad- 
vice and suggestions of Harold Liv- 
ingston and his employes. 

When Mr. Livingston first was 
getting acquainted in the Eagle 
Rock area, nails were difficult to 
obtain. Farmers who had building 
projects under way couldn't get 
nails anywhere. Then Mr. Living- 
ston discovered a source where he 
could buy nails and included them 
as a department of his feed store. 
People drove in from miles around 
to buy nails at the Colorado Feed 
& Fuel store. Mr. Livingston also 
sold single strand wire, a vital 
necessity to vineyard operators in 
the fertile valley. Customers who 
came for nails or wire stayed to 
buy feed. Most of them are Mr. Liv- 
ingston’s steady patrons today. 

“I'm very conscious of the cost 
of selling,” Mr. Livingston said, “be- 
cause in my accounting work I 
always watched costs closely. I like 
to compute exactly what it is going 
to cost me to move my stocks before 
I do any of the merchandising ac- 
tivities I have planned.” Mr. Liv- 
ingston has found that “leader” 
items like his supply of nails usual- 
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ly bring new feed customers and at the 
same time bring in a small profit on their 
own sale. 

Once Mr. Livingston had his business in 
working order and had gained a number 
of new steady customers, he began re- 
modeling the physical facilities of his 
building. Carpenters and painters reported 
for duty and were set to work building 
new shelves and redecorating the sales- 
room. Because he didn't have the neces- 
sary facilities in which to install a large 
front display window, Mr. Livingston de- 
vised another display method to make up 
for this slight disadvantage. 

He arranged the items he wanted to 
“push” along both sides of the passage 
which led from the outer front door of 
the store to the main counter. This made 
it impossible for any prospective custo- 
mer to enter the store without look- 
ing at the displays. “The displays did 
everything but talk,” Mr. Livingston said. 
“Sometimes I even think they talked,” he 
added. 

The progressive Eagle Rock dealer took 
other steps to make sure his displays were 
seen. He divided up his space into two 
departments, one a display room and the 
other a storage room. Customers had only 
one entrance to get into the store and they 
had to pass almost all the displays before 
they got to the feed department. “I figured 
the customers would buy the feed regard- 
less of where it was located,” Mr. Living- 
ston explained, “and that they wouldn't 
mind looking over the rest of my stock 
too.” 


“Hurry! Get rid of that red dress you have 
on!" 


Everything Mr. Livingston sells must be 
tested and proved before it is put on dis- 
play. He does not stock “freak” or novelty 
items but sticks to the tested and true 
products which feeders really need. Mr. 
Livingston believes in keeping his displays 
alive. No dust or signs of wear are ever 
permitted on displays in the Colorado 
Feed & Fuel Co. 

Mr. Livingston's display policies allow 
no displays to remain more than two 
weeks. “Displays should be changed at 
least every two weeks,” Mr. Livingston 
said. “A customer averages a trip a week 
and he shouldn't ever see the same dis- 


play a third time,” he declared. Some dis- 
plays are rearranged twice weekly. 

Most of the feed sold at the Colorado 
Feed & Fuel Co. is purchased by poultry 
raisers but there is a heavy business from 
rabbit, horse, goat, and dairy cow raisers. 
Goat milk is very popular in the area 
which accounts for goat raisers buying 
large amounts of livestock feed. 

Mr. Livingston spent many long hours 
familiarizing himself with the disease and 
nutrition problems affecting farmers in his 
area. He is now an expert on the more 
common bird diseases and is always will- 
ing to do research on problems with which 
he is not familiar. 

The future holds much promise for the 
Colorado Feed & Fuel Co. Mr. Livingston 
has plans to landscape the grounds around 
his store and to modernize his warehouse 
as soon as building conditions are again 
normal. Once his warehouse and loading 
dock are streamlined, Mr. Livingston hopes 
to discontinue the delivery service which 
he has maintained for the past 12 years. 

Harold Livingston is looking to the future 
with a head full of ambitious plans by 
which he can better serve the farmers of 
the song-famed San Fernando valley in 
sunny California. 

——@——— 
@ HARTLEY FEED MILL, Hartley, Iowa, is 
constructing a grain storage addition to its 
plant. . 

@ KENNETH MEYERS, Clarinda, Iowa, has 
purchased George Depew’s feed mill at 
Gravity. 


VITAMINS 


So necessary to maintain your 


standard of Feed Quality—it’s 


no gamble with Sardilene. 


The high physical qualities of 
Sardilene, and its biological 
standardization, assure proven 
results for those who include this 
High-Vitamin product in their poul- 


try and livestock feeds. 


These intrinsic values of Sardilene are the re- 


sult of decades of experience in fishery pro- 
ducts, plus pioneering scientific research and 


development. 


Yes, you can be sure when you get Sardilene. 


“ile 
ily ALS 
fe 
| 
booth: 
| 
at Manufactured by F. E. BOOTH COMPANY, INC., San Francisco 11, Calif. 
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Very simple mixtures, 
when reinforced with 
Cattle ManAmar, pro- 


duce highly efficient dairy feeds. 


THE Pro 
If your present ingredient supplies will not OF IS IN THE FE EDING 
permit you to mix enough dairy feeds, why 
not sell Cattle ManAmar ‘‘straight’’? It will &. 


help maintain volume...win new customers 


...aid needy feeders... build confidence and 
goodwill for tomorrow’s cow feed business. a 


Write us for full details of our Cattle 


ManAmar Program. 


HILIP 

This is g | 

Sample of Cattle M 

H 


608 S. Dearborn, Chicago 5, Illinois * Laboratory at San Pedro, Calif. 


THE FEED BAG — August, 1946 e53¢ 


= 
| 
Build for tomorrow's records 
Feed MANAMAR today 
and profitable! 
We are proud that pre og 
the ration at Overbrook for more than 15 years We believe 
its Sea-borne Proteins, vitamins ang Minerals have Supplied 
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WHY YOU SHOULD CHOOSE 


the scientific source of 


VITAMIN 


On feed tags look for “D”-Activoted 
Animal Sterol*, originated by Du Pont. 


Vitamin D in poultry feeds is so important to the health, growth, 
and egg-producing capacity of the poultry flock that it is vital 
for feed manufacturers to select this ingredient with the greatest 
care. 


“D”-Activated Animal Sterol—originated by Du Pont—pro- 
vides Vitamin D in stable, reliable form, scientifically controlled 
and scientifically produced. One example of its popularity among 
nutritionists is the fact that it was used to supply Vitamin D in 
the official feed for the 1945 New York Western Egg-Laying 
Test. This test established new world’s records for high egg 
production for both individual pullet and pen of 13 birds. 


“Delsterol”—Du Pont's registered trademark for its “D”- 
Activated Animal Sterol—is made by irradiating selected animal 


aU PONT 


us pat OFF 
BETTER THINGS FOR BETTER LIVING 
+ THROUGH CHEMISTRY 


e540 


for poultry feeds—. 


sterols with ultra-violet light. Always uniform, always available, 
this economical source of Vitamin D is completely dependable, 
and is “chick-tested” in advance to assure required potency. 


Among the advantages “Delsterol” offers the feed manufac- 
turer are high concentration, which makes it economical to use; 
and its dry powder carrier, which facilitates thorough, accurate 
dispersion throughout the feed. “Delsterol” is exceptionally 
stable, does not congeal in cold weather, and does not impart 
“off” tastes or odors. It was developed through more than a 
decade of research and has been used for years by leading feed 
manufacturers. 


For further information write to E. I. du Pont de Nemours 
& Co. (Inc.), Organic Chemicals Dept., Wilmington 98, Del. 
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“D”-ACTIVATED ANIMAL STEROL 


Situation 


APPRECIATE the opportunity 
to visit with you today about 
the general situation with re- 

gard to feedstuffs for the poultry 
industry. I won't have the answers 
to all your questions. The road 
ahead doesn't stretch out clear and 
straight as yet, and we do not pre- 
tend to be smart enough to know 
what the next curve may hide. 

I fully appreciate, however, that 
the question of feedstuffs is of vital 
interest to your group. Without feed, 
you simply cannot operate. You 
have a right to know our current 
thinking and the best information 
we can give you at this time. 

Of immediate interest to this 
group is the specific question, “How 
many eggs and how much chicken 
and turkey meat should we plan to 
produce?” Well, you know the de- 
vice we've used during the war 
years to estimate how much of any 
food we would need to meet re- 
quirements. Production goals have 
been set which represented our best 
estimates of all needs—foreign and 
domestic—taking into consideration 
all factors, such as the need for 
other foods and the availability of 
production facilities. 

As you will remember, the 1946 
production goals for poultry, tur- 
keys, and eggs were set at almost 
15 per cent lower levels than for 
production in 1945. We suggested, 
as a guide, that production of com- 
mercial broilers be scaled down 30 
per cent from the previous year. 

To those of you who have won- 
dered why reductions in 1946 poul- 
try goals were suggested by the 
department of agriculture, I would 
like to make it clear that these cuts 
were recommended because it was 
known then that there wouldn't be 
enough feed to go around and that 
it would be necessary to work to- 
ward a better-balanced relation- 
ship between livestock numbers 
and feed supplies. 

We knew last summer that de- 
mands would be made upon the 
United States to help feed a hungry 
postwar world. What we did not 


*An address delivered July 26 at the annual 
meeting of the International Baby Chick asso- 
ciation held at St. Louis, Mo. 


THE FEED BAG — August, 1946 


looks better for poultrymen 


but there 


by ROBERT H. SHIELDS* 
Production & Marketing Administration, USDA 


know, and had no immediate way 
of foretelling, was just how heavy 
these demands would be. 

In the case of wheat, for instance, 
preliminary claims against U. S. 
supplies indicated a probable need 
to export about 225 million bushels 
during the 1945-46 marketing year. 
In late summer, these estimates 
were revised upward to 300 million 
bushels. Drought and other produc- 
tion set-backs forced the United 
Nations relief and rehabilitation 
administration, France, and a num- 
ber of other war-ravaged countries 
to raise their estimates of minimum 
needs several times during the fall 
and early winter. Finally, because 
the needs in famine countries were 
so obviously urgent, our total export 
sights were raised to around 400 
million bushels for the year. 

Well, we more than met our ex- 
port goal. The report on the year’s 
export shipments to famine areas 
showed that by the middle of July 
a total of 417 million bushels of 
grains—wheat and flour, and corn 
and corn products—had been ship- 
ped to famine countries. This large 
total was attained only through 
closest management of supplies by 
the government and commendable 
self-denial on the part of the Amer- 
ican people. 

The balance of our wheat supply 
—about 900 million bushels—was 
used in this country for food, feed, 
seed, and various industrial uses. 
Of that amount, too, a large quan- 
tity went for feed. In addition to 
feeding greatly increased numbers 
of livestock and poultry, farmers 
have fed at record high levels. We 
have clear evidence of this in the 
figures on rate of lay per hen and 
milk production per cow. These fig- 
ures are at record levels; up until 
June, the rate of lay per hen set a 
new record each month for 14 
months. 


is a darker side 


In fact, as the severity of the 
world famine became apparent and 
we knew that we would have to 
increase our wheat exports to other 
countries, we found that wheat was 
being fed to livestock and poultry 
at such a heavy rate that the gov- 
ernment had to take action to con- 
serve our supplies. 

You are familiar, I know, with the 
various measures the government 
took. Directly or indirectly, many 
of them affected you. Among these 
measures were limitations on the 
use and inventories of wheat by 
mixed feed manufacturers. We had 
to limit the use of all other grains 
in the manufacture of mixed feeds. 
The wheat flour extraction rate was 
raised from 72 to 80 per cent to 
make increased supplies of wheat 
available for famine relief ship- 
ments. As a result of this increased 
extraction rate, the output of wheat 
millfeeds was cut by about one- 
third, and measures restricting re- 
ceipts and use of wheat millfeeds 
had to be taken. 

These limitations were hard on 
the poultry industry because they 
meant a reduction in the output of 
commercial mixed feed. And poul- 
try is the largest single user of 
mixed feeds, taking more than half 
the total output. 

Well, what is the situation today? 
And what is it likely to be during 
the coming year? These are ques- 
tions of immediate interest to the 
hatchery industry. 

I think it’s safe for me to predict 
that the year ahead will be better. 
I'll have to hedge that statement a 
little and say that, with a continua- 
tion of high industrial and con- 
sumer incomes, provided we don't 
have runaway inflation, and pro- 
vided crops turn out about as 
indicated, the year ahead should 
be better. Your business, like that of 
other food producers, is bound up 
in the national economy and can't 
be considered apart from the whole. 


But there are two definite reasons why I 
feel that the poultry industry will be in a 
comparatively favorable position. 

First, hen numbers are down consider- 
ably from the same period last year. Dur- 
ing May and June, there was a heavier 
than usual reduction in layers on farms. 
Estimates based upon the number of 
young chickens on farms July 1 and the 
probable carryover of old hens indicate 
that on Jan. 1, 1947, we will have about 
435 million hens and pullets on farms. This 
compares with 469 million a year earlier, 
a reduction of a little more than 7 per 
cent. It is about the right number to pro- 
duce the estimated requirements for eggs 
in 1947. 

And then it looks as though the feed 
grain situation will not be as tight next 
year. The latest report on crops looked 
very encouraging for users of feed grains. 
For all grains—food and feed—the outlook 
is said to be for the largest aggregate pro- 
duction in history. Contributing to this are 
prospects for record wheat and corn crops, 
and a near-record crop of oats. With the 
number of grain-consuming animal units 
on farms expected to be lower, we can 
expect a much better balance between 
feed-grain supplies and the livestock and 


poultry to be fed. This is in spite of small 
carryover stocks. 

A darker side of the feed picture is pro- 
tein. Flaxseed acreage is down this year 


‘and so are indicated yields, making pro- 


duction likely to be down 45 per cent from 
last year, and 14 per cent less than the 
1935-44 average. Peanut acreage is down 
some. Soybean acreage is also down but 
crop conditions are good and yields are 
expected to be high. Cotton acreage is up 
some from last year, but then acreage in 
1945 was the smallest since 1885. Cotton 
acreage this year is still 28 per cent less 
than the 1935-44 average. 

From present indications, supply and 
demand for eggs will be in fairly good 
shape. Our good egg markets this year 
have been due both to high domestic con- 
sumption, partly reflecting the difficulty 
of obtaining meat, and to foreign demand. 
In this country, we have been eating at an 
average annual rate of about 375 eggs 
per capita instead of a maximum of 360 
anticipated early this year. Thus far in 
1946, foreign requirements have taken the 
equivalent of fully 7 million cases of eggs. 

But we should not plan too much on the 
continuation of demands at such high 
levels. Our best guess now is that both 


Swinging on the Barnyard Gate 


See 4e 


“Yesiree, young feller—I think she’s the loveliest thing on the place. I figger it must 
be the feed she’s been getting!” 


domestic and foreign requirements will be 
down somewhat next year. However, as 
has already been suggested, production 
also can be expected to be lower. 

Lest you become too optimistic, I'd like 
to sound a word of caution. The demand 
for grains is going to continue to be very 
great and we must build up our reserves. 
Nobody should get the idea that the sup- 
ply will be so large that he can go out 
and expand livestock or poultry production 
as much as he'd like, without regard to 
other factors. 

The situation I'm predicting is an easier 
one for feedstuffs, as far as we can tell 
now. But there are some real reasons why 
the road ahead should have a “danger” 
sign posted on it—why you poultrymen 
and others should proceed with caution. 

With a high national income, which is 
what I believe most of us are counting on, 
we can expect a good demand for poultry 
and eggs, as well as for other farm pro- 
ducts. But we can't expect a demand as 
large as in the last few years. 

Another important factor—and I know 
you will recognize its significance—is that 
price relationships under present condi- 
tions have thrown many well-laid plans 
out of gear. With higher prices, the con- 
sumer’s dollar will buy less of each pro- 
duct. This could easily mean a lower total 
demand. When the goals are established 
this fall we shall have a more definite 
idea of the best current thinking on desir- 
able production for the year ahead. In the 
meantime, it would be a good idea to 
keep plans on a tentative basis. 

This brings me to my final point: What 
principle will guide the department of 
agriculture in its actions during the com- 
ing year? Well, the government's price- 
support commitments on farm products 
still stand. We are directed by legislation 
to support the prices paid producers of 
the basic crops and Steagall commodities 
at specific levels. For eggs, turkeys, and 
chickens weighing more than 3¥2 pounds, 
this level is not less than 90 per cent of a 
parity price. There is no price support 
on broilers and on chickens which weigh 
less than 3¥2 pounds live weight. 

Because this legislation was enacted to 
help farmers adjust to the needs of peace- 
time when expanded production to meet 
special war requirements would be no 
longer needed, these farm prices are to be 
supported at the specified level for two 
years after the January 1 following the 
declaration that war has ended. Since this 
declaration has not yet been made, this 
period is at least through 1948. 

Price supporting loans on grains will 
also continue to be available. Famine re- 
lief needs will continue during the coming 
year. World cereal supplies will not be 
equal to world requirements. This gap 
inevitably will mean hunger in many parts 
of the world. Just how large the gap will 
be will depend largely upon the harvests. 

But the Steagall price support programs 
are intended and should be expected only 
to help keep producers on a stable eco- 
nomic plane while shifting production to 
peacetime levels. There should be no un- 


(Continued on page 106) 
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Guard Against Proved Vitamin A Losses Up 


To 987 In Natural Feedstuffs —With NOPCO XX* Guaranteed Marine-Oil Vitamin A, Plus D 


Countrywide Experiment Station tests verify that pro-Vita- 
min A (carotene) is slippery as an eel—that the loss of this 
vital vitamin from natural feedstuffs during harvesting, cur- 
ing and storage is serious and continuous. Yet your finished 
feed must contain abundant Vitamins A and D. Otherwise 
your customers’ flocks may acquire “Borderline” Vitamin 
A and D deficiencies that lower poultry profits through slow 
growth, low egg production, poor hatchability, poor health. 
That’s why more and more successful feedmen are keeping 
their grip on the slippery eel with Nopco XX—time-tested, 


guaranteed marine-oil source of frue Vitamin A plus Vitamin | 


D in one easy-to-use, nationally advertised product. 


Help Your Customers Raise ‘em Right with 


NOPCO XX 
in Your Feed! 


Meet the coming test of keen 
competition now with thor- 
oughly satisfied customers. 
Right now, your customers’ 
pullets need abundant Vita- 
mins A and D for that fast, 
sturdy growth which builds future poultry profits. 


Help your customers by fortifying your feed now with 


NOPCO 


Reg. U.S. Pat. Off. 
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NOPCO XX. Available in 54-gallon and 30-gallon drums— 
also in smaller factory-sealed packages. Prices on request. 


Write for Free ““FEED-MIXER’S” FORMULA-BUILDER 


—handy, easy-to-use data sheet that simplifies calculation of 
the nutrient and vitamin content of formula feeds. Espec- 
ially valuable during present ingredient shortages. National 
Oil Products Co., 132 First Street, Harrison, N. J.—since 
1926 manufacturer of NOPCO XX and other fine vitamin 
products for poultry and animal feeding. 


Copyright 1946 National Oil Products Co. 
*Trademark of National Oil Products Co. 


BE SURE TO 
VISIT NOPCO IN 
BOOTH 93, IBCA 


There'll be big news, 
plus a hearty welcome, 
for visitors to our 
booth at IBCA. You're 
invited — please com2 
and see us. 


e570 


Wey 
y 
IN ONE PRODUCT 1 


‘es If you want to buy or sell any grain or feed, but espe ially § 


barley, you will find it profitable to trade in the Milwaukee market, 


Co nhign Your The members of the Milwaukee Grain & Stock Exchange ‘isted § 


on this page are ever ready to give you excellent service. 
With or without price controls, Milwaukee is a primary market} te 

Barley lo a for barley. Here the biggest brewers and maltsters in the vorld} 
offer an excellent market for malting barley. In addition, Milw..ukec} 
enjoys a large demand for all types of feed grains. 

We suggest that you look to Milwaukee next time you want 

to buy or sell. It will pay you well to deal with the firms isted 

y on this page. 


® Carl Houlton, Manager 
Grain Department 


W. M. BELL COMPANY 
La BUDDE COMMISSION MERCHANTS 


SPECIALIZING IN } 


Feed & Grain Co. BARLEY and RYE 


AT MILWAUKEE 


¢ INQUIRIES ON FEED GRAINS INVITED @ 


COMMISSION MERCHANTS 


BARLEY and Other Grains 


EXCHANGE TELEPHONE OFFICE TELEPHONE 
MARQUETTE 0940 DALY 5226 


MOHR-HOLSTEIN COMMISSION COMPANY 


Phones—Office: Daly 2654, Exchange: Marquette 0940 


Personal Service Proves Profitable with 


Johnstone- Templeton Co. 
e Always Honest, Reliable, Satisfactory 


A. L. Johnstone Quin Johnstone 


P.C. KAMM 
COMPANY 
Milwaukee Wisconsin 
GRAIN 
MERCHANTS 


Specializing in 


BARLEY 


for 
GRINDING OR 
POULTRY FEED 


OATS 


WRITE 
PHONE 
OR WIRE 
For Quotations 
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ARLEY MARKET 


ly 


Ship Your Barley||..G@ RAIN,» 
«to Milwaukee 
Id | © The World’s Largest Reliable 
Malting Barley Market 
and Let Riebs Get You Service 
€ | Top Market Prices for It. 
| © Ask us for To Arrive 
Bds on All New Crop B ARLEY 
Crain. 
® Send Samples for Bids A 
o: Values. cal 
peciaity 
The RIEBS CO. 
| Grain & Stock Exchange 
| Milwaukee Wis. — 
C. F, COUGHLIN, MGR. ROY I. CAMPBELL 
CONSIGNMENT DEPT. 
STRATTON GRAIN CO. 
MILWAUKEE, WIS. 
sin 


CHICAGO, ILL. 


ST. JOSEPH, MO. 


NEW YORK, N. Y. 


SCHNEIDER, IND. 


BUYERS and SELLERS of GRAIN, SPOT and 
“TO ARRIVE", CONSIGNMENTS 


MILL FEEDS—FEED PRODUCTS—BY PRODUCTS 
Future Orders Solicited 


ANY GRAIN YOU SHIP RECEIVES 
OUR PERSONAL ATTENTION 


JOHN DAVIS, MGR. 


CONSIGNMENT DEPARTMENT 


J. WALTER RICE_(Grcin 


GRAIN & STOCK EXCHANGE 
MILWAUKEE, WIS. 
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230 MILLION BUSHEL 
BARLEY EXPECTED 


The official United States depart- 
ment of agriculture crop report as 
of July 1, 1946, estimates that a 
barley crop of approximately 230,- 
278,000 bushels will be produced. 

This is slightly less than that of 
the 1945 crop year when 263,961,000 
bushels were produced. 

Approximately 10,061,000 acres 
will be harvested this season, the 
government indicates. This com- 
pares with 10,195,000 acres of bar- 
ley harvested in the 1945 crop year. 

An average yield per acre of 22.9 
bushels is expected. This is slightly 
lower than in 1945 when the yield 
was 25.9 bushels per acre. The av- 
erage yield for the period 1935 to 
1944 was 22.8 bushels per acre. 

The acreage of 10,061,000 for 
1946 is substantially less than the 
average for the years 1935-44. This 
average is 12,550,000 acres. 

The following is the estimated 


barley production for 1946 by 
states: 

State Thousand Bushels 
California 43,094 
North Dakota ..................... 32,595 
South Dakota ..................... 26,840 
Minnesota 20,160 
Momtana 12,363 
4,455 
4,248 
Pennsylvania 3,196 
2,208 
North 896 
630 
506 
South Caroling ...................... 220 
West Virginia ....................... 189 
108 


. 


All Organized Exchanges 
Now Members of Council 


All the organized grain exchanges in 
the country now are members of the Na- 
tional Grain Trade council, R. C. Wood- 
worth, chairman of the council, has an- 
nounced. Addition of the Toledo Board of 
Trade brought the council’s membership 
up to 27, which is believed to be the total 
number of organized grain exchanges in 
the nation. Five industry associations are 
also members of the council. 

The national council was organized in 
1936 by former members of the Grain Com- 
mittee on National Affairs and was acti- 
vated with a membership of eight. Offices 
are maintained in St. Louis and Washing- 
ton, D. C. 

Past chairmen of the national council 
include: W. B. Lathrop, Kansas City; Frank 
A. Theis, Kansas City; F. Peavey Heffel- 
finger, Minneapolis; J. F. Leahy, Kansas 
City; and Walter McCarthy, Duluth. 

Members of the present executive com- 
mittee are: Mr. Woodworth; Mr. Theis; 
Harry Schaack, Chicago; C. H. William- 
son, St. Louis; R. J. Barnes, Philadelphia; 
Granville Bond, Boston; and Ed Morgen- 
stern, Salina, Kan. 

Membership in the council now includes 
the following— 

Organized grain exchanges: Amarillo 
Grain exchange, Boston Grain & Flour 
exchange, Buffalo Corn exchange, Cham- 
ber of Commerce of Minneapolis, Chicago 
Board of Trade, Commercial Exchange of 
Philadelphia, Denver Grain exchange, Du- 


luth Board of Trade, Enid Board of Trade, 
Ft. Worth Grain & Cotton exchange, Hutch- 
inson Board of Trade, Indianapolis Board 
of Trade, Kansas City Board of Trade, 
Milwaukee Grain & Stock exchange, New 
York Produce exchange, Ogden Grain ex- 
change, Omaha Grain exchange, Peoria 
Board of Trade, Portland Grain exchange, 
Salina Board of Trade, San Francisco 
Grain exchange, Seattle Grain exchange, 
Sioux City Grain exchange, St. Joseph 
Grain exchange, St. Louis Merchants’ ex- 
change, Toledo Board of Trade, and Wich- 
ita Board of Trade. 

Nation-wide associations: American Feed 
Manufacturers, Federation of Cash Grain 
Commission Merchants, Grain & Feed 
Dealers National, North American Export 
Grain, and Terminal Elevator Grain 
Merchants. 


@ R. M. HELTON, Loveland, Okla., is con- 
structing a new concrete and steel ele- 


vator. 


@ A. G. NELSON, Kerkhoven, Minn., has 
sold his elevator to Dave Nelson of Kerk- 
hoven and Victor Hansen of Alice, N. D. 
@ HAROLD DOHM, Waunakee, Wis., has 
purchased the John Cook Feed store. 
LA CROSSE MILLING MOVES 
The LaCrosse Milling Co., formerly lo- 
cated at LaCrosse, Wis., has moved its 
offices to Cochrane, where its new plant 
is located, Jay Martin, manager of the firm, 
has announced. Cochrane is on the Mis- 
sissippi river, 45 miles northwest of La- 
Crosse. 


Promoted By Pillabory Mills 


GEORGE O. MORRIS 


G. R. Peterson has been promoted to 
general sales manager of Pillsbury Mills’ 
feed and soy division, Clyde H. Hendrix, 
division president, has announced. Mr. 
Peterson was formerly assistant sales 
manager. 

George O. Morris, who had been south- 
west regional sales manager, has been 
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G. R. PETERSON 


named to replace Mr. Peterson as assistant 
sales manager. Both officials have been 
with the division since it was organized in 
1942 and have held key positions in its 
wartime expansion program. They will 
have their headquarters at Clinton, Iowa, 
where the division’s main offices are 
located. 


Calendar 


of coming events 


American Soybean Association, 
Jefferson Hotel, St. Louis, Mo. 


Grain & Feed Dealers National 
Association, Stevens Hotel, Chi- 


Feed Institute of Iowa, Savery 
Hotel, Des Moines, Iowa 


Iowa Feed School, Iowa State 
College, Ames, Iowa. ..Sept. 13 


New England Feedmen’s Meeting. 
University of New Hampshire, 
Durham, N. H. ...... Sept. 19-20 


Illinois Feed Association, Con- 
gress Hotel, Chicago, Ill. 
Sept. 30-Oct. 1 


Iowa Poultry Improvement Asso- 
ciation, Des Moines Coliseum, 
Des Moines, Iowa...... Oct. 1-3 


Washington Nutrition Conference, 
Washington State College, Pull- 
man, Wash.,......... Oct. 10-12 


Association of American Feed 
Control Officials, Shoreham 
Hotel, Washington, D. C....... 


Southern Mixed Feed Manufac- 
turers Association, Knoxville, 


Wisconsin Hatcheries Association 
Cooperative, Schroeder Hotel, 
Milwaukee, Wis. ..... Oct. 21-23 


Michigan Associated Feed Men, 
Michigan State College, East 
Lansing, Mich... .Oct. 3l-Nov. 1 


Ohio Animal Nutrition Confer- 
ence, Ohio State University, 
Columbus, Ohio. .Oct. 31-Nov. 1 


Washington Junior Poultry Expo- 
sition, Civic Auditorium, Seattle, 


Cornell Nutrition Conference, 
Onondaga Hotel, Syracuse, 
Nov. 7-9 


Western Grain & Feed Associa- 
tion, Hotel Fort Des Moines, 
Des Moines, Iowa... .Nov. 25-26 


American Dehydrators Associa- 
tion, Jefferson Hotel, St. Louis, 


Institute of American Poultry In- 
dustries, Municipal Auditorium, 
Kansas City, Mo. ...... Feb. 2-4 


Midwest Feed Manufacturers As- 
sociation, Kansas City, Mo..... 
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They Look to 


You Can Make An Ultra-Lifed Feed for Every Poultry and Livestock Need 


ULTRA-LIFE 


When The Going Gets Tough 


When the feed manufacturer is up against it for 
business, and when Old Man "Real Competition" 
steps in—and he will step in before long—it is then 
that he looks to Ultra-Life for aid. 


Ultra-Life has consistently rendered an outstanding 
service to its feed manufacturers, through thick and 
thin. That's why they stay in business and increase 
their feed sales. 


Don't kid yourself! Competition in the feed busi- 
ness is going to get tougher than ever before, and 
it will soon be here. Many feed manufacturers will 


go out of business because—they cannot offer their 
trade the service which it needs and demands. 


ULTRA-LIFE SERVICE is comprehensive: it includes 
1, radio advertising; 2, road signs and bill boards; 


3, newspaper advertising; 4, The Poultry and Live- 
stock Journal; 5, beautifully printed and illustrated 
literature; 6, Formula Service; 7, chemical analysis 
of feed ingredients; 8, Eamesway Poultry Service; 
9, trained hog and dairy servicemen; 10, Ultra-Life 
Poultry Concentrate and Ultra-Life Livestock Con- 
centrate from which you make feeds that produce 
outstanding results under all normal conditions. 


Ultra-Life service will beat any competition. Do you want this service? 
Write Ultra-Lite for details. 


JLTRA-LIFE LABORATORIES, INC. 


MAIN OFFICE 
EAST ST. LOUIS, ILLINOIS % 


Warehouses at: Philadelphia, Pa.; Richmond, Va.; Tampa, Fla.; Omaha, Neb.; Wichita, 
Kan.; Denver, Colo.; Milwaukee, Wis.; Fort Worth, Texas; Royal Oak, Mich.; New 
Orleans, La.; Belleville, Pa.; Minneapolis, Minn.; Cedar Rapids, Iowa. 
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Teach 


HERE'S a great need for more 
education by feed 

dealers, according to Harold 
and G. E. Naylor, operators of the 
Corpus Christi Hatchery, Corpus 
Christi, Tex. Because they own one 
of the busiest feed stores of its size 
in the Gulf South, the Naylors have 
had an excellent opportunity to 
study the importance of educating 
customers in the use of feeds, reme- 
dies, and other farm supplies. 

“It not only is a matter of edu- 
cating customers to feed what is 
most profitable in maintaining a 
laying flock or a few milk cows, but 
it also is a matter of telling and 
showing farmers how to combine 
available feeds for maximum re- 
sults,” Harold Naylor declared. 

“Our customer education pro- 
gram is of great importance to the 
profits of our business,” G. E. Nay- 
lor explained. “When feeders learn 
how to make the best possible use 
of the supplies available to them, 
they will be better off themselves 
and their patronage will be worth 
more to us,” he said. 

Part of the Texas firm's customer 
education program during the last 
few years has been pointing out 
the advantages of a system of vol- 
untary feed rationing. 

This system has made it possible 
for all customers to have at least 
part of the feed supplies they 
needed. Both brothers condemn the 
“first come, first served” policy as 
working a hardship on feeders who 
cannot leave their farms to dash to 
the store whenever new shipments 
are reported to have arrived. The 
voluntary rationing plan proved 
very successful, G. E. Naylor re- 
ported. : 

“Balanced feeds are tremendous- 
ly important to the health and well- 
being of livestock and poultry,” he 
pointed out. “Even when feeds are 
scarce, as they have been, we have 
continued to tell the feeders that as 
soon as they could they should feed 
100 per cent balanced rations.” 

Mrs. Harold Naylor, better known 
as Ethel to the customers, is the 
third partner in the firm and takes 
care of the farm needs of women 


how to utilize their feed: 
efficiently naylors advise 


customers. Her pleasant personality 
and capable grasp of farm prob- 
lems have made it possible for the 
hatchery to put across to both men 
and women the critical nature of 
the feed emergency. 

“The customer whom we must ra- 
tion or who asks for something that 
isn't yet available must be re-sold 
just as surely as the brand-new 
prospect in normal times,” Harold 
Naylor declared. “It is possible to 
sell even while saying no. A friend- 
ly selling spirit will generally bring 
customers back, even if they can't 
get just what they want on the first 
visit.” 

G. E. Naylor agreed with his 
brother and said, “A lot of folks 
who are trying to get feeds today 
can be converted into regular cus- 
tomers in the brighter future." The 
Naylors make sure that every cus- 
tomer or would-be customer gets 
blue ribbon treatment designed to 
bring him back. 

“There's more than one way of 
saying no,” Harold Naylor ex- 
plained. “We practice saying the 
‘no, sorry’ phrase that brings feed- 
ers back. 

Most of the firm's business is done 
in small orders. “One thing we 
have to watch is to maintain a bal- 
ance in serving large and small 
feeders,” G. E. Naylor said. “Many 
of the backyard dairymen know 
very little about their animals. They 
buy cows because milk and butter 
are expensive and then expect mir- 
acles. Lots of them don't realize that 
milk cows dry up eventually.” Mr. 
Naylor pointed out that the store 
often has to caution backyard live- 
stock raisers against feeding heavy 
protein feeds when their cows have 
dried up. Through courteous serv- 
ice, the Corpus Christi Hatchery has 
won many friends among these 
urban farmers. 

In addition to livestock and poul- 
try remedies, the Corpus Christi 
Hatchery carries a complete line of 
vaccines. A large refrigerator cabi- 


BACKYARD poultry and live- 
stock raisers are the principe! 
customers of the busy Corpus 
Christi Hatchery operated by 
Harold and G. E. Naylor at 


Corpus Christi, Tex. Shown 
above is a front view of the 
white stucco store. 


net displays enough vaccines to 
immunize a minimum of 3,000 hogs 
and 3,000 cattle at a time. Reserve 
stocks are adequate to fill any de- 
mand. 

Harold Naylor founded the hatch- 
ery in 1927 in what was then a 
distinctly rural section of Corpus 
Christi. Only a few farmers had the 
courage to tame the brush around 
the road and to plant crops. Coy- 
otes used to harass Mrs. Naylor's 
turkey flock. But that’s all changed 
now. 

Farmers moved in and cleared 
up the brush area. They bought 
breeders and chicks, and turned the 
wasteland into farmland. Today the 
hatchery and its little farming com- 
munity are well within the city 
limits of Corpus Christi. 

There are backyard livestock and 
poultry raisers on every side today. 
Although these feeders purchase 
in smaller quantities, their com- 
bined sales volume is substantial. 
Held down by shoriages, sales at 
the Corpus Christi Hatchery last 
year were over $75,000. 

Texas farmers are shrewd, inde- 
pendent-minded businessmen but 
they have been willing to learn 
from Harold and G. E. Naylor, 
whose progressive ideas and sug- 
gestions have proved themselves 
sound and sensible. 
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The difference is = 


VITAMIN FEEDING OILS 


Although the weight test for proper vitamin 
efficiency doesn’t tell the whole story, here 
is positive evidence of the results found in 
comparative feeding. Well-developed, larger 
and stronger bones result through Controlled 
Consistency of the necessary vitamin balance. 
RED ROOSTER Vitamin A & D Feeding 


Oils, under constant and exhaustive scientific 
laboratory tests and expert supervision, are 
produced to meet your customers’ most 
exacting requirements. 

For firmer egg shells, increased hatchability, 
healthy growth and development, look to 
RED ROOSTER. 


MANUFACTURED UNDER STRICT LABORATORY CONTROL BY 


% 


COLLETT-WEEK-NIBECKER, INC. 


FORMERLY TECHNICAL FISHERIES CORPORATION 
SAN FRANCISCO + CALIFORNIA 


WILBUR-ELLIS COMPANY ¢ DISTRIBUTORS WEST OF THE ROCKIES » SAN FRANCISCO « LOS ANGELES 
R. W. GREEFF & CO., INC. © DISTRIBUTORS EAST OF THE ROCKIES » NEW YORK CITY © CHICAGO 
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Now on exhibit at leading agricultural fairs, the world’s only 
quintuplet calves are forcefully reminding thousands of farm 
people of WAYNE DEPENDABILITY. For in the first precari- 
ous weeks following their historic birth . .. when feed could 
mean the difference between life or death .. . their owner chose 
WAYNE to bring them through. Fed the Wayne Way since 12 
days old, they’ve recorded remarkable growth and develop- 
ment. Yes .. . the “Cornhusker Quints” are dramatic, living 
proof that WAYNE IS DEPENDABLE. Widely publicized 


*Owned by Dr. L. J. Smith, Fairbury, Nebraska, the 


proof of feeding results like this is one important way Allied Samed fivemme will be seen at Nebrashe State Pair 
Mills helps Wayne Dealers protect their present business and 


i other leading expositions. 
promote their future business. 


ALLIED MILLS, INC. 


General Offices: CHICAGO, ILL. © Service Offices: FORT WAYNE, IND. 
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“FULL STRENGTH” FEEDS for 
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T was sticky hot—sultry and 
y humid as an August day could 

be. Even the Hickory Grove 
Feed store was fried to a frazzle, 
with the grinder and mixer dead 
still and not a customer in sight. 

“I don't blame Lem for taking 
his time of year for his vacation,” 
noaned Joe, the warehouse man- 
ager, as he sat wilting on a sack of 
‘eed while Skid Ward, learning the 
‘eed trade under the veterans’ train- 
ing plan, stewed in perspiration 
beside him. 

“Aw, shucks,”” chimed in Mickey, 
the office boy, faking a cool non- 
chalant attitude, although he was 
burning to a crisp. “You shoulda 
been here last year this time. Why 
it was so hot that the rock salt 
melted, and when we set a bag of 
feed on that iron strip in the plat- 
form it burned the bottom out.” 

“G'wan," barked Joe, obviously 
irritated. “Isn't the weather bad 
enough without our having to stand 
here and breathe in a lot of your 
hot air? If you've got so much pep, 
run along to the drug store and get 
us some nice cold bottles of coke.” 

Joe reached in his pocket, pulled 
out 15 cents in change and handed 
it to Mickey. 

“Sure, I'll go,” Mickey agreed. 
“Don't feel a bit hot. It’s all in your 
mind, you know.” 

But the trickles of perspiration 
oozing from his forehead belied his 
bragging. 

“Get going, squirt,”” barked Joe, 
“before I start you off sudden like 
with the end of my foot!” 

“Yeah, and if that doesn't do it, 
I've got a good right leg to help 
you.along,” added Skid Ward, pull- 
ing out an already-saturated blue 
handkerchief and dabbing his fore- 
head. 

Whistling merrily and jingling 
the change in his pocket, Mickey 
clambered into his jeep, appropri- 
ately named “Mickey's Mustang,” 
and rocketed toward the drug store 
amid a cloud of dust. 

Joe and Skid remained draped 
over the feed sacks on which they 
were sitting, too hot even for the 
usual exchange of banter and mili- 
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tary parlance which kept them in 
good working spirits on less tepid 
days. 

The sound of a truck rolling into 
the driveway awakened them from 
their summer lethargy, and each 
groaned internally at the thought of 
getting a batch of grain to run 
through the grinder. 

But that’s what it was. Charley 
Hokes, a Skidway county farmer 
who came to the Hickory Grove 
Feed store about twice a year for 
a quick grinding job but bought his 
feeds from a competitor, dismounted 
from the truck and was walking up 
the platform stairs to the warehouse 
door. 

““Good afternoon, boys,’’ he 
greeted. “Pretty hot, isn’t it?” 

Joe and Skid had to restrain them- 
selves from saying, “Naw, we're 
shivering with frostbite,” but settled 
for a, “Hello, Mr. Hokes. Glad to 
see you. What can we do for you?” 

“Like to get about 10 bags of 
barley ground,” Hokes replied. 

Skid and Joe approached the 
truck as if they were walking 
through flame and unloaded the 
barley. Joe flicked a switch and 
the grinder, unmindful of the heat, 
whipped into its familiar whir. 

“How come you aren't busy har- 
vesting today?” asked Joe, with an 
obvious suggestion in his voice that 
it was what he was supposed to be 
doing instead of making poor feed 
men slave on a hot day like this. 

“Wa-a-l,” drawled Hokes, “my 
danged tractor broke down yester- 
day and the garage can't get parts 
to fix it ‘til the end of the week. 
Got 10 acres of oats that’s dead ripe 
and I guess it'll all go to pot, un- 
less I can git somebody with some 
kinda power to help me out.” 

Just as Hokes began to relate his 
tale of woe, Mickey screeched to 
a stop behind Hokes’ truck with his 
jeep. He handed Joe and Skid their 


bottles of coke, and Joe turned off 
the grinder switch. 

“Don't mind if we take time out 
for a cool drink, do you?” Joe asked. 

“No, not at all,” replied Hokes 
politely. “Go ahead and take your 
time. No hurry for me to get back 
long as my tractor’s broken down 
and I can't cut the oats.” 

“Here you are, Mr. Hokes,” of- 
fered Mickey, holding out the third 
bottle of coke. ‘Drink this. I had one 
at the drug store.” 

“Thanks, young fella, Hokes said. 
“Had a cold beer at Shorty’s a little 
while ago, but I guess a coke on 
top of it won't get me drunk.” 

Joe, Skid, and Mickey feigned a 
laugh but it was forced. 

After the cokes were duly drunk, 
Joe flicked the grinder switch again 
and the batch was soon finished 
and reloaded on Hokes’ truck. 

It wasn't more than 10 minutes 
after Hokes had driven into his 
farmyard before something darted 
in after him, sending chickens and 
ducks scurrying for cover and com- 
ing to a sudden stop beside the 
granary where Hokes was unload- 
ing the ground barley. There big 
as life were Mickey and his jeep. 

“Whatsa matter, son? Why the 
rush?” the farmer asked curiously. 
“Did I forget something back in the 
mill? What brings you out here in 
such a hurry?” 

Mickey, grinning from ear to ear 
with that big-idea expression writ- 
ten all over his face, straightened 
himself up with the air of a martyr. 

“Mr. Hokes,” he began, “I heard 
you tell Joe and Skid back at the 
warehouse that your tractor broke 
down and that your 10 acres of oats 
would go to pot if you couldn’ 
find some power to pull the binder 
and cut it. Well, you're lookin’ at 
that power right now — Mickey's 
Mustang. All you need to do is fur- 
nish the gas and we're raring to 
go.” 

(Continued on page 85) 
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Now on exhibit at leading agricultural fairs, the world’s only 
quintuplet calves are forcefully reminding thousands of farm 
people of WAYNE DEPENDABILITY. For in the first precari- 
ous weeks following their historic birth . . . when feed could 
mean the difference between life or death . . . their owner chose 
WAYNE to bring them through. Fed the Wayne Way since 12 
days old, they’ve recorded remarkable growth and develop- 
ment. Yes .. . the “Cornhusker Quints” are dramatic, living 
proof that WAYNE IS DEPENDABLE. Widely publicized 
proof of feeding results like this is one important way Allied 
Mills helps Wayne Dealers protect their present business and 
promote their future business. 


ALLIED MILLS, INC. 


General Offices: CHICAGO, ILL. © Service Offices: FORT WAYNE, IND. 


“FULL STRENGTH” FEEDS fox 
ALL POULTRY and LIVESTOCK 


in ut 


*Owned by Dr. L. J. Smith, Fairbury, Nebraska, the 

famed fivesome will be seen at Nebraska State Fair, 

Iowa State Fair, Waterloo Dairy Cattle Congress and 
other leading expositions. 
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T was sticky hot—sultry and 
y) humid as an August day could 

be. Even the Hickory Grove 
Feed store was fried to a frazzle, 
with the grinder and mixer dead 
still and not a customer in sight. 

“I don't blame Lem for taking 
this time of year for his vacation,” 
moaned Joe, the warehouse man- 
ager, as he sat wilting on a sack of 
‘eed while Skid Ward, learning the 
‘eed trade under the veterans’ train- 
ing plan, stewed in perspiration 
beside him. 

“Aw, shucks,” chimed in Mickey, 
the office boy, faking a cool non- 
chalant attitude, although he was 
burning to a crisp. “You shoulda 
been here last year this time. Why 
it was so hot that the rock salt 
melted, and when we set a bag of 
feed on that iron strip in the plat- 
form it burned the bottom out.” 

“G'wan,” barked Joe, obviously 
irritated. “Isn't the weather bad 
enough without our having to stand 
here and breathe in a lot of your 
hot air? If you've got so much pep, 
run along to the drug store and get 
us some nice cold bottles of coke.” 

Joe reached in his pocket, pulled 
out 15 cents in change and handed 
it to Mickey. 

“Sure, I'll go,” Mickey agreed. 
“Don't feel a bit hot. It’s all in your 
mind, you know.” 

But the trickles of perspiration 
oozing from his forehead belied his 
bragging. 

“Get going, squirt,”” barked Joe, 
“before I start you off sudden like 
with the end of my foot!” 

“Yeah, and if that doesn’t do it, 
I've got a good right leg to help 
you.along,” added Skid Ward, pull- 
ing out an already-saturated blue 
handkerchief and dabbing his fore- 
head. 

Whistling merrily and jingling 
the change in his pocket, Mickey 
clambered into his jeep, appropri- 
ately named “Mickey's Mustang,” 
and rocketed toward the drug store 
amid a cloud of dust. 

Joe and Skid remained draped 
over the feed sacks on which they 
were sitting, too hot even for the 
usual exchange of banter and mili- 
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tary parlance which kept them in 
good working spirits on less tepid 
days. 

The sound of a truck rolling into 
the driveway awakened them from 
their summer lethargy, and each 
groaned internally at the thought of 
getting a batch of grain to run 
through the grinder. 

But that’s what it was. Charley 
Hokes, a Skidway county farmer 
who came to the Hickory Grove 
Feed store about twice a year for 
a quick grinding job but bought his 
feeds from a competitor, dismounted 
from the truck and was walking up 
the platform stairs to the warehouse 
door. 

““Good afternoon, boys,’’ he 
greeted. “Pretty hot, isn’t it?” 

Joe and Skid had to restrain them- 
selves from saying, “Naw, we're 
shivering with frostbite,’’ but settled 
for a, “Hello, Mr. Hokes. Glad to 
see you. What can we do for you?” 

“Like to get about 10 bags of 
barley ground,” Hokes replied. 

Skid and Joe approached the 
truck as if they were walking 
through flame and unloaded the 
barley. Joe flicked a switch and 
the grinder, unmindful of the heat, 
whipped into its familiar whir. 

“How come you aren't busy har- 
vesting today?” asked Joe, with an 
obvious suggestion in his voice that 
it was what he was supposed to be 
doing instead of making poor feed 
men slave on a hot day like this. 

“Wa-a-l,” drawled Hokes, “my 
danged tractor broke down yester- 
day and the garage can't get parts 
to fix it ‘til the end of the week. 
Got 10 acres of oats that’s dead ripe 
and I guess it'll all go to pot, un- 
less I can git somebody with some 
kinda power to help me out.” 

Just as Hokes began to relate his 
tale of woe, Mickey screeched to 
a stop behind Hokes’ truck with his 
jeep. He handed Joe and Skid their 


bottles of coke, and Joe turned off 
the grinder switch. 

“Don't mind if we take time out 
for a cool drink, do you?” Joe asked. 

“No, not at all,” replied Hokes 
politely. “Go ahead and take your 
time. No hurry for me to get back 
long as my tractor’s broken down 
and I can't cut the oats.” 

“Here you are, Mr. Hokes,” of- 
fered Mickey, holding out the third 
bottle of coke. “Drink this. I had one 
at the drug store.” 

“Thanks, young fella, Hokes said. 
“Had a cold beer at Shorty’s a little 
while ago, but I guess a coke on 
top of it won't get me drunk.” 

Joe, Skid, and Mickey feigned a 
laugh but it was forced. 

After the cokes were duly drunk, 
Joe flicked the grinder switch again 
and the batch was soon finished 
and reloaded on Hokes’ truck. 

It wasn’t more than 10 minutes 
after Hokes had driven into his 
farmyard before something darted 
in after him, sending chickens and 
ducks scurrying for cover and com- 
ing to a sudden stop beside the 
granary where Hokes was unload- 
ing the ground barley. There big 
as life were Mickey and his jeep. 

“Whatsa matter, son? Why the 
rush?” the farmer asked curiously. 
“Did I forget something back in the 
mill? What brings you out here in 
such a hurry?” 

Mickey, grinning from ear to ear 
with that big-idea expression writ- 
ten all over his face, straightened 
himself up with the air of a martyr. 

“Mr. Hokes,”” he began, “I heard 
you tell Joe and Skid back at the 
warehouse that your tractor broke 
down and that your 10 acres of oats 
would go to pot if you couldn’ 
find some power to pull the binder 
and cut it. Well, you're lookin’ at 
that power right now — Mickey's 
Mustang. All you need to do is fur- 
nish the gas and we're raring to 
go.” 

(Continued on page 85) 
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The makers of Curbay products 


announce... 


Supplementing its line of feed ingredients, which include 
Special Liquid Curbay, Curbay B-G, and Vacatone, U.S.I. is 
now offering two natural riboflavin products obtained from 
vegetative fermentation operations. They are: 


U.S.1. Brand Riboflavin Mixture No. 1—Contains 
one gram of active riboflavin per ounce of material, along with 
carriers of casein, extracted penicillium press cake, and a new 
vitamin of the B complex. 


U.S.1. Brand Riboflavin Concentrate No. 85- 
Consists of 85 parts per hundred of active riboflavin, along with 
a natural carrier and important vitamins of the B complex. 


Both products are conveniently packaged. For further informa- 
tion, phone or write U.S. Industrial Chemicals, Inc., 60 East 
42nd Street, New York 17, N. Y. 


U. Riboflavin concentrates are 
manufactured by a special process from 
natural fermentation products. For extra 
values at no extra cost — start using these 
products today. 


© 
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Aunual Thank You 


EBRASKA farmers who pa- 

tronize Walter Hahn's mod- 

ern new feed store at Te- 
-umseh get an annual “thank you” 
‘rom Mr. Hahn in the form of a de- 
‘uxe party, complete with music, 
ood, drinks, and souvenirs. 

Mr. Hahn has held his yearly 
:ppreciation parties ever since he 
irst opened his store and they've 
»ecome traditional in the rural 
treas of the great midwestern state. 
‘The parties Walt Hahn gives are 
ust about the biggest events on 
our social calendar,” a grizzled 
Nebraska old-timer explained. 

The parties were held even dur- 
ng the war, although sometimes 
‘he refreshments and food were a 
‘ittle more difficult for Mr. Hahn to 
obtain because of shortages. “The 
farmers had a big wartime job to 
do, raising more and more food for 
our armies,’’ Mr. Hahn declared. 
“Our little get-togethers once a 
year helped them learn a little 
more about how they could get 
maximum livestock and poultry ef- 
ficiency from their feeding and at 
the same time gave them a pleas- 
ant evening of entertainment,’’ he 
said. 

Mr. Hahn's busy white stucco 
store was entirely remodeled re- 
cently to better serve customers. 
The attractive building is con- 


structed of tile, cement block, and 
brick with a full concrete floor. Its 
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eye-appealing sign was specially 
manufactured by a Chicago mill 
woodworking factory. 

“My new store is really ‘the 
house that parties built’,”” Mr. Hahn 
likes to say, but his customers know 
that it was built by honest mer- 
chandising and by always giving 
a second thought to the buyer. 

Quality feeds have been the 
policy ever since Mr. Hahn first 
opened his doors to the public sev- 
eral years ago. The full line of Nu- 
trena feeds forms the basis of Mr. 
Hahn's feed business. 

Customer convenience has al- 
ways been of great importance to 
Mr. Hahn, who has insisted that his 
employes keep in mind Marshall 
Field’s famous saying, “The custo- 
mer is always right.” When his new 
store was finished recently, Mr. 
Hahn had the curbing removed so 
that customers could drive right up 
to the front door to load their feeds. 

Mr. Hahn's 20 by 20 foot office is 
immaculately clean and is a popu- 
lar stopping place for almost all 
the farmers of the Tecumseh area. 
“I like my customer friends to stop 
in and visit whenever they can,” 
Mr. Hahn said. “They don’t have to 
buy anything unless they want to, 
but I do appreciate their stopping 
in. 

The light, bright displayroom is 
24 by 60 feet and the stock is ar- 
ranged so that there is no conges- 
tion. When Mr. Hahn welcomes 
new customers to his store he al- 
ways has samples of his three main 
lines of feeds for them to examine. 

Business has been thriving at the 
progressive Hahn store ever since 


SAYING "thank you" with 
annual parties has won many 
friends for Walter Hahn, left, 
popular feed dealer at Tecum- 
seh, Neb. At upper right is 
an exterior view of Mr. Hahn's 
new feed store, one of the 
most modern structures in town. 


are popular with 
hahn’s customers 


the big grand opening party. The 
opening was attended by more 
than 700 farmers and members of 
their families. Hot dogs, soft drinks, 
and souvenirs were distributed to 
everyone and local musicians fur- 
nished entertainment. 

The annual appreciation parties 
are much the same except that they 
also feature short talks on vital farm 
and feeding problems. These talks 
are kept very brief but timely. Feed 
manufacturers generally send their 
top men to speak at Mr. Hahn's 
parties. 

Contests are also popular fea- 
tures at the parties. Old-fashioned 
spelling bees and contests in which 
husbands and wives vie to see 
which group can sing the loudest 
bring laughter and applause year 
after year at these gatherings. 

Invitations to the annual event 
are mailed to every boxholder in 
the country a few days before the 
party. This is the final step in a 
publicity build-up campaign which 
is carried forward through a series 
of well-planned newspaper adver- 
tisements. Mr. Hahn uses generous 
advertising lineage and in addi- 
tion always gets considerable at- 
tention in the news columns of the 
Tecumseh paper. 

“Feed dealers have to remember 
that three things are vital to the 
success of any party they give for 
their customers,” Mr. Hahn de- 
clared. “First, appetizing refresh- 
ments; second, live entertainment; 


(Continued on page 100) 
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The government will then pay up to $65 
of the difference between these two wages 
in the case of single veterans or up to $90 
for married veterans. For example, if the 
trainee was being paid $150 a month and 
would be earning $225 at the conclusion of 
the course, and was single, the VA would 
pay him $65 a month. If he was being paid 
$100 and would earn $150 if he were fin- 
ished with the course, then the VA would 
pay him $50 a month. If a married veteran 
was being paid $100 and would earn $200 


after training, the government would pay 
him a full $90 monthly. If he was earning 
$100 and could earn $175 when finished, 
the VA would pay him $75 a month. 

This wage information must be sent with 
two copies of the training program to the 
state approving agency which determines 
the suitability of the proposed course for 
the veteran. In Wisconsin, this agency is 
the state industrial commission. A third 
copy of the training program must be sub- 
mitted to the regional office of the veterans 
administration. 

The veteran's form 1953 should be en- 
dorsed and returned to the veterans ad- 
ministration with the training data. 


TRAINING TIMETABLE 


6 months learning operation of feed mill 
and elevator machinery 


6 months learning bookkeeping and rec- 
ord keeping 


6 months farmer contact {grain buying, 
service calls) 


3 months salesroom (learning policies, 
how to meet customers) 


3 months delivery training and vehicle 
maintenance 


3 months learning sideline selling and 
coal or lumber business 


3 months selling outside the mill 


1. OPERATION OF MACHINERY 
a. Familiarization with grinding ma- 
chinery. 
1. Knowledge of types of screens. 
2. How to change screens. 
3. Judge full capacity of mill. 


b. Operation of grain cleaner. 

c. Operation of batch mixer. 

d. Use of scales. Scale maintenance. 

e. Moisture testing. 

f. Motor service. 

g. Repairs on belts, pulleys. 

h. Familiarization with starters, electric 
system. 

i. Knowledge of operation of elevator 
machinery. 

2. BOOKKEEPING AND RECORD 

KEEPING 

a. Knowledge of cash and credit 
policies. 


b. Types of discounts. 

c. Entries of incoming stocks. 

d. Bookkeeping of accounts. 

e. Records of grain receipts. 

f. Government forms to be submitted. 
9g 


. Tax and social security computa- 
tions. 


Samnle Traini 
This is a sample outline of a job training program for a feed dealer's veteran 
apprentice. Each dealer should prepare his own schedule of training to be 


submitted to the state training agency and the VA. (The following program is 
based on 242 years of apprenticeship.) 


3. FARMER CONTACT 
a. Grain buying. 
1. Judge grades by sight. 
2. Buy for most favorable price. 
3. Test for moisture. 
4. Keep up on market reports. 
b. Service calls. 


1. Knowledge of livestock and 


poultry diseases. 
2. Nutrition training. 
3. Minor poultry and 
equipment repairs. 
4. SALESROOM CONDUCT 


a. How to meet customers. 


livestock 


How to deal with manufacturers’ 
representatives, jobbers. 


c. Arrangement of stocks. 
d. Display and advertising knowledge. 


5. DELIVERY TRAINING 
a. Ability to plan delivery routes. 
b. Familiarization with territory. 


c. Ability to maintain trucks and cars 
of firm. 


6. SIDELINE SELLING 


a. Lumber, coal, or other sideline sell- 
ing policies. 


b. Training in advising proper use of 
products. 


c. Service call training. 
7. OUTSIDE SELLING 
How to sell right at the farm. 


Ability to analyze farmers’ needs. 
Knowledge of farming in general. 


ao 


. Can plan nutrition and manage- 
ment programs. 


Note: These are not necessarily sepa- 
rate courses. All can be integrated in 
the actual training. 


As soon as the state approving agency 
has endorsed the training schedule outline 
it will forward the program to the veteran; 
administration. The employer must als: 
furnish the VA with a statement of (1) 
Monthly wage to be paid trainee base: 
on standard time, no overtime; (2) Wage «: 
journeyman or apprentice who has com. 
pleted his course would be paid, based o:: 
a standard work week without overtime. 

The employer should also signify in « 
letter to the veterans administration hi: 
willingness to furnish a monthly report i> 
the agency stating the veteran's atten- 
dance record and the wage paid him. 

Wisconsin employers should address th- 
regional office of the veterans administra 
tion at 342 N. Water street, Milwaukee 
The Wisconsin Industrial commission i. 
located at Madison and letters should be 
addressed to Walter Simon, apprentice. 
ship division. 

The feed dealer who is willing to spend 
some time in training his help thoroughly 
will find the present an advantageous 
time to commence teaching a veteran his 
business. The veterans administration of- 
fers the employer a splendid opportunity 
to train a capable man for his business 
and at the same time do a good turn for 
an ex-serviceman. 


Chicago Feed Club Plans 
Golf Outing Sept. 12 


The Chicago Feed club’s fourth annual 
golf outing will be held Sept. 12 at the 
Itasca country club, Itasca, Ill., Stuart 
Nordvall, chairman of the group's golf 
committee, has announced. 

A full day of entertainment is planned 
including prizes for golfers and non-golfers 
alike, Mr. Nordvall said. Dinner will be 
served at 6:30 p.m. at the club. Golf and 
dinner tickets at $7.50 each and dinner 
only tickets at $4 should be ordered from 
Mr. Nordvall, Chicago Feed club, 223 W. 
Jackson boulevard, Chicago 6, IIl. 

—— 
@ JOE CORPSTEIN, Nortonville, Kan., has 
purchased the Farmers Elevator Co. at 
Medina from Charles Gramse. 


“This'll panic ya, men!—They say we're giving 
Washington fits!" 
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Each spring Mr. Commer brings $100,000 extra income 
to local farmers by collecting and selling hatching eggs. 
He inspects all flocks for quality. 
I. Commer of Hamilton, Texas, used to be a confec- 
tioner — knew nothing about feed or farming. When 
he entered the feed business he tied up with the Purina 
Franchise...took advantage of Purina’s strong mer- 
chandising programs, and many years of experience 
in helping to build profitable dealerships. 


Mr. Commer and the Purina salesman saw that 
Hamilton County was well-suited to the poultry indus- 
try. They started out to put good chickens and turkeys 
on every possible farm. For 25 years they have used 
Purina’s farm selling plans and ads, Purina poultry 
films, and ideas for poultry meetings. Mr. Commer put 
in a hatchery, organized a group of turkey breeders to 
sell eggs to Northern hatcheries. 

Today Hamilton County has $2,000,000 a year in- 
come from chickens and turkeys... and I. Commer is 
one of the most prosperous merchants in the whole area. 


RALSTON PURINA COMPANY 
Headquarters, St. Louis 2, Missouri 
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Along with Purina Chows, Mr. Commer sells many thou- 
sand dollars’ worth of Purina Sanitation Products and 
Purina Seeds and Farm Supplies. 


THE PURINA FRANCHISE 
Hub of a Profitable 


Farum Supply Susiness 
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Prospects Much Brighter 
For Feed Deficit Areas 


The extremely critical feed shortage in 
the nation’s deficit areas has been defi- 
nitely improved, according to Dr. L. C. 
Cunningham of Cornell university, Ithaca, 
N. Y. Dr. Cunningham made the statement 
in a report to the school’s animal nutrition 
commitiee. 

He reported that three factors had 
brought about the improvement: first, the 
end of OPA ceilings June 30; second, pros- 
pects for a bumper grain harvest; and 
third, reductions in livestock numbers. Dr. 
Cunningham said that the flow of feed 
through normal commercial channels is 
increasing steadily. 

Hogs are being marketed at lighter 
weights and the fall pig crop is estimated 
at 17 per cent less than 1945, he reported. 
Chicken production is expected to be 15 
per cent less, cows down 3 per cent, and 
similar declines in numbers of other live- 
stock, Dr. Cunningham said. 

The decreases in numbers mean a re- 
duction of some 10 per cent in total feed 
requirements for the fall and winter, Dr. 
Cunningham stated. “July 1 crop prospects 
are for a total tonnage of corn, oats, and 
barley that is at least 6 per cent larger 
than a year ago, but the high protein feed 
situation shows less improvement,” he 
declared. 


After studying Dr. Cunningham’s report, 
the Cornell nutrition committee suggested 
a plan for feed usage by New York 
feeders: 

1. Until new crop supplies become avail- 
able, buy feed only as needed. 

2. Use up old feed supplies if farm in- 
ventory is above normal. 

3. Start making use of home grown 
grain as soon as available. 

4. Feed grain according to production. 
Make maximum use of roughage in addi- 
tion to pasture. 

5. Maintain production and numbers of 
cows, hens, and pullets at normal levels 
for your farm. 

6. Keep in mind that you are operating 
on a price level that is both relatively high 
and unstable and keep out of debt. 

@ W. W. HARBAUGH FEED & SEED CO., 
Russell, Kan., has completed construction 
of its new building. 

——— 
@ ELMER SKATVOLD, Winger, Minn., has 
purchased the Independent elevator at 
Mahnomen from Vernon Mattix. 

FRANK ROSEKRANS RETIRES 

Frank M. Rosekrans, sr., who was for- 
merly associated with the New Century 
Co., Chicago, has retired and moved to his 
country home near Minneapolis. Mr. Rose- 
krans now lives on R. F. D. 2, Wayzata, 
Minn. The feed store of his son, Frank, jr., 
is located nearby. 


Southern Manufacturer; 
To Meet at Knoxville 


The Southern Mixed Feed Manufacture 
association will hold its first annual mex 
ing in three years Oct. 21-22 in conjuncti: 
with the southern animal nutritional cc 
ference at Knoxville, Tenn., A. T. Pennir - 
ton, Memphis, president of the organi 
tion, has announced. The conference w | 
be jointly sponsored by the associati ; 
and the University of Tennessee, he sa |. 
Both meeting and conference will be he 4 
at Morgan hall on the university camp) .. 

Before the war the organization he i 
conferences at the University of Georo 1 
and the University of Florida. This is i e 
first postwar session. 

Mr. Pennington urged feed men plc - 
ning to attend to make hotel reservatio: s 
early. The Andrew Johnson, Farragut, and 
Saint James are accepting reservations, |< 
said. 


@ R. G. SIMS & SONS CO., Duluth, Min. 
has been organized to do grain handling. 

@ JOHN LAVENDER & ASSOCIATES, 
Coral, Mich., have purchased A. F. Petrie’s 

elevator at Pierson. 
@ J. FARR BROWN, Howard, Kan., has 


installed a new hammer mill in his feed 
mill. 


Worlds Largest Geed Mill Nears Completion 


If the Burrus Feed Mill ever wanted to 
sponsor a football team it wouldn't have 
to look around for a playing site because 
the new Burrus mill now under construc- 
tion at Fort Worth, Tex., will have storage 


space enough to house four full-size grid- «. 


irons and thousands of spectators. 
Shown above at the left is an artist's 
conception of what. the completed mill will 
look like. The new ultra-modern 10-story 
structure will be the biggest feed mill in 
the world. The aerial photograph at the 
tight above shows the new mill, center of 
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ihe picture, and the new warehouses, up- 
per right corner. 

When the mill begins full scale opera- 
tions shortly after Jan. 1, 1947, it will have 
a capacity of 100 tons of feed an hour. 


‘The mill building will rise 189 feet above 


the ground with a full basement. A four- 
story fireproof warehouse will flank one 
side of the mill and a 1,000,000 bushel 
grain elevator the other. The plant will 
have an automatic link car unloader with 
a capacity of 200 cars a day. Total cost of 
the new structure is estimated at $1,000,000. 


The giant mill is being built adjacent ' 
the present Burrus Mill & Elevator C: 
property on the north edge of Fort Wort: 
Each of the two mammoth new concre! 
warehouses are 800 feet long and mor 
than 100 feet wide with two railroad track 
running down the center. 

Jack P. Burrus, president of the Burru 
Mill & Elevator division of the Tex-O-Ka: 
Flour Milling Co., has announced tha 
Wiley Akins will be manager of the nev 
plant. Mr. Burrus also said that the com- 
pany’s general offices will remain in Dallas: 
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Strength e Speed e Economy 


The "Jay Bee" all steel hammer mill — heavy 
cast iron base — has never been equalled or 
excelled in economy of performance and profit- 
making possibilities. That's why millers and grist 
grinders have termed the "Jay Bee" "The World's 
Standard Grinder for Capacity Economy and 
Endurance." 

On tough grinding jobs capacity counts. So does 
operating and maintenance costs. In the "Jay Bee" 
you get maximum capacity and lowest operating 
and maintenance cost. The 3600 RPM — direct 
connected units — has been determined the most 
efficient speed for economical grinding. 

Before you buy new milling equipment investi- 
gate the "Jay Bee", and genuine ‘Jay Bee” parts. 
Size and styles to meet every grinding requirement, 
from 20 HP to 200 HP with belt, V-belt and direct 
connected drives. 


Manufactured by The Bossert Company, Inc., 
Utica, New York, for more than a quarter century. 
Write for detailed information, prices, terms, etc. 


J. B. SEDBERRY, INC., Dept. 78, Franklin, Tenn., Utica, N. Y. 


John J. Woods & Sons, Jay Bee Sales Co., Dallas, Tex.; Jay Bee Sales Co., 4619 S. 
4-5-439 Livestock Exchange Bldg., Kansas 7th St., Louisville, Ky.; The Lamiell Co., Baton Rouge, La.; 
Ciy, Mo.; Jay Bee Sales Co., 220 Broadway, Greenwich, Ohio; 

Now York, N. Y.—Jackson, Tenn.; T. G. Hol- Slocomb. Ala.; W. 


land Mach. Co., 474 Fairfax Road, Drexel Hill, 


523, Canton, Ohio; Bryant C. Long, Box 893, 
; M. E. Padgett, Bennetts- 


Sorrells. Box 69, ville, S. C.; O. D. Padgett, Sandersville, Ga.; 
. Hust, Jay Bee Co., H 

1031 N. Humphrey Ave., Oak Park, IIl.; E. 
; Harold W. Grubbs, Box 2469, Winston- B. Harrison, Whigham, Ga.; C. Y. Wier, Sr., 
Siem, N. C.; A. M. Sorenson, Jefferson Hotel, Yates Hotel, Utica, N. Y. 


. A. McLeod, Box 381, Columbia. Miss.: 
The Dibert Co., San Francisco, Calif.; The 
Western Building Co., Los Angeles, Calif.; J. 
A. F. Shirk, Box D. Vance, P. O. Box 497, Murfreesboro, Tenn. 
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Computing 


Rive may recall that near- 
R:: three years ago a chart 
similar to this one, designed 
to make it easy to figure the num- 
ber of acres in any field where the 
length and width are known, ap- 
peared in The Feed Bag. It was en- 
thusiastically received, but many 
readers objected to it because it 
was limited to 40 acres and they 
were obliged to “juggle zeros” in 
order to take care of larger acre- 
age. They inquired, “Can't you give 
us a chart that will take care of 
more acres directly?” 
So, the chart herewith is the re- 
sult. This chart goes to 4,000 acres 


| 


3 


FEET 


LENGTH, 
+++ 
AC RES 


\ 
\ 


of any rectangular field 
is easy with this chart 


by F. W. MADISON 


in column B, as you will note, and is 
therefore 100 times larger than the 
former chart in direct capacity. 

To use the chart, simply run a 
straight line across connecting the 
length with the width, and the inter- 
section with the middle column 
gives the number of acres. Thus, for 
example, the dotted line across this 
chart shows that if the length of the 
field is 4,000 ft., column A, and the 


+50 
0.2 
+80 
7 
0.5 +100 
i 
‘ 
200 
4 3 us = 
> 
‘ 
10 
+500 
20 
50 T-800 
50 900 
mn 
+ 
- 200 +2000 
300 
500 
4,000 
+ so00 
+6000 
2000 
3900 
r4000 +3 A 


width 1,000 ft., column C, the ara 
is 92 acres, Column B. 

This chart, as will be noted, ‘n- 
cludes lengths all the way from | 10 
to 20,000 feet; widths all the wuy 
from 50 to 10,000 feet, and acreace 
all the way from 0.2 of an acre 'o 
4,000 acres. This chart, together 
with the one that previously ap- 
peared in The Feed Bag, therefore 
covers just about everything with- 
out the necessity of doing any 
“juggling”. 


Most Salesmen Usually 
Know Their Business 


Much money can be wasted an- 
nually by those purchasers of feed 
plant equipment who refuse to al- 
low salesmen of reputable manu- 
facturers to cooperate to the fullest 
extent. 

For example, I know salesmen 
who have had many years of ex- 
perience with lubricating problems 
of all kinds. They know lubrication 
from A to Z. Yet they are not ad- 
mitted into many plants to “look 
things over” and to be certain of 
the exact conditions. Out in the ves- 
tibule they must “imagine” more or 
less what the problem is. Very 
often, to be sure, one’s imagination 
may be correct, but in the long run 
I am sure that nothing is gained »y 
keeping a first class experienced 
salesman out. 

* Many modern salesmen are pric- 
tical engineers. I have in mind cue 
salesman who is not a graduc‘e 
engineer but who has been selliig 


* equipment for so many years cod 


has experienced so many proble “is 
that he knows machinery be? 2r 
than most engineering colle 
graduates. As a result of being «i- 


-mitted into one plant in an easte n 


city, more than two tons of coal « °e 
now being saved daily wh-h 
would not have been saved had i \¢ 
salesman been kept out in the ve: i- 
bule. This salesman discovered se :i- 


(Continued on page 3) 
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new 


booklet 


Here are the important facts about B-Y-21— 
the completely natural source of required 


riboflavin. All condensed in a new, compact, 12- 
page folder for quick, easy reading. 


This helpful, new booklet tells you whatamounts 
of riboflavin are required in mixed feeds; why 
poultry and livestock must have riboflavin; con- 
tains an analysis of B*Y-21; recommends quanti- 
ties of B-Y-21 per ton of feed; gives many other 
facts you’ll want to know about this natural 
riboflavin product. 


Don’t delay. Fill out the handy coupon now. 
There’s absolutely no obligation. 


Send for this new free booklet today! 


"Agricul 
(@MMERCIAL, SOLVENT 


Commercial Solvents Corporation 
Terre Haute, Indiana 


Gentlemen: Please send me your new, free booklet 
giving the facts about B-Y-21. 
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IT HELPED ME 


TIP THE SCALES 


“As the boss said, ‘I came along fast.’ But the 
others aren’t exactly slow, especially when it 
comes to rushing the feed trough. When you 
have an appetite, it’s easy to put on weight. I’m 
out front now, but if we continue getting feeds 
with Nadrisol Solubles, it will be a dead heat for 


all of us.” 


Distillers Solubles has been proved to be a 
dependable ingredient in many feeding tests. And 
analyses have disclosed that in Nadrisol Solubles, 
the protein and carbohydrates of the original 
grains are retained, that the vitamins and nutri- 
ents of the yeast plus lactic acid added during 
fermentation give the ingredient greater value. It 
is stated that the protein is actually more diges- 
tible than in its original form. Nadrisol Solubles 
is deserving of consideration in the feeding of 
both poultry and livestock. 


Produlac Dried, meeting with equal favor on the 
part of profit-wise feed mixers, has been credited 
also with making poultry and livestock rations 
more effective. Why don’t you try Nadrisol 
Solubles or Produlac Dried soon? 


DRIED DISTILLERS 


GRAIN PRODUCTS 


LUBLES 


DRIED DISTILLERS SOLUBLES 


of 
NATIONAL DISTILLERS PRODUCTS CORPORATION 


DIVISION - 


120 BROADWAY + NEW YORK 


Canadian Manufacturer: 
To Meet Sept. 17-19 


The Canadian Feed Manufacturers asso 
ciation will hold its second annual nutritio: 
conference at Guelph, Ontario, Sept. 17-1° 
officials of the organization have ar 
nounced. The meeting will be held i: 
cooperation with the Ontario Agriculturc 
college and the Ontario Veterinary colleg: 

Nutrition experts from throughout Car 
ada and the United States will discus 
modern feeding methods with improve 
ment of pastures a principal subjec 
Recreation and informal round-tables wi) 
be included on the closing night's progran: 


Dean McNeal Appointec 
OPA Food Price Deputy 


Dean McNeal, Ralston Purina Co., Si 
Louis, has ben appointed deputy in charge 
of food prices for OPA, Paul Porter, ad 
ministrator of the agency, has announced 
Mr. McNeal succeeds Edward F. Phelps, jr., 
who has returned to private industry. 

Mr. McNeal formerly was agricultural! 
economist with the OPA cereal grains 
section when Colin §. Gordon was branch 
price chief. He recently served as economic 
consultant to James F. Brownlee of the 
office of economic stabilization, advising 
on agricultural matters. 


—— 
@ W. F. HARTING, Hollinger, Neb., has 
leased the local elevator from H. A. Clark. 


Gor ton's 


ke COD LIVER & FEEDING OILS 


i) 
MAXIMUM DOUBLE PROTECTION IN BOTH VITAMINS A & D 


GORTON’S 
VITAMIN OILS 


WAREHOUSE STOCKS AVAILABLE 
FOR IMMEDIATE DELIVERY: 
Akron, Ohio 
Contact: ©. C. WELCH 
Sunbury, Ohio 
Phone 52-R-5 
Pettisville, Ohio 
Contact: ZEHR & CO. 
Phone Wauseon 1201R 


Madison, Wisconsin 
Minneapolis, Minnesota 
Contact: E. F. MORRIS 
Hopkins, Minn. 
Phone Hopkins 7169 
Des Moines, lowa 
Contact: R. H. MORRIS ; 
c/o Blue Line Storage Co. | 
200 Elm Street 
Phone 4-8151 


NEW ENGLAND 
BY-PRODUCTS CORP. 


177 Milk Street 
Boston 9, Mass. 


j 
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Are You Paying Twice as Much Per Ton of Feed As You Need To 
for Necessary Vitamin A and D Protection? 


Though a considerable quantity of seemingly inexpensive 85D oil has come on the 
market, we still recommend the fortified 400D-2000A oil as a more economical purchase, 
in terms of necessary protection per ton of feed. 


Here Are The Facts 


The necessary Vitamin A and D protection, for example, in one ton of a/l-mash laying 
ration requires: 


20 Ibs. of 85D-400A Oil @ 
OR 
4 Ibs. of 400D-2000A Oil @.................. 


16 Ibs. of Grain Products @.................... 


= 


Saving per ton of feed... 


Figure it out for yourself on the true cost, which is DOLLARS PER TON OF FEED. 


That is why we said in the beginning that the cost of 85D oil only seems low (per gallon). 
Based on current prices for Gorton’s Oil using 400D-2000A potency you can buy the same 
amount of Vitamin A and D protection for approximately half the cost (per ton of feed). 


THE FEED BAG — August, 1946 


e75e 


Current Barley Crop 
Smallest Since 1937 


The nation’s 1946 barley crop probably 
will be the smallest since 1937, the depart- 
ment of agriculture has reported. The esti- 
mate, based on July 1 figures, places the 
total harvest at 230 million bushels, 13 per 
cent less than in 1945. 

Barley acreage is estimated at 11% 


million, a little more than was seeded a> 


year ago but 23 per cent below the 10- 
year 1935-44 average. Prospective yields 
for this year are about average but under 
1945. Approximately 10,100,000 acres of 
barley are expected to be harvested this 
fall. 

Carryover stocks on farms and at ter- 
minal markets were about 51,500,000 bu- 


THE WHOLE MILK WAY 
OF RAISING A CALF 
1600 POUNDS MILK 


THE FUL-O0-PEP WAY 
350 POUNDS MILK 
150 LBS. FUL-O-PEP 


shels on June 1, 26,000,000 less than in 
June, 1945, and the smallest since 1938. 
By July 1 these stocks were down to about 
43,000,000 bushels. 

Domestic disappearance of barley from 
April to June was about 19 per cent less 
than during the same period of 1945. The 
quarterly disappearance this year was 
36,000,000 bushels, the smallest since at 
least 1940 when data was first kept. 

@ W. O. HAMPTON & SON, Roan Moun- 
tain, Tenn., have sold their feed and gro- 
cery business to three veterans, Milburn 
Heaton, Warren Heaton, and J. R. Durrett. 
@ REES STATION FARMERS CO-OP, Rees, 
Ill., is completing construction of a new 
concrete elevator. 


Help Your Customers Save Milk 
By Featuring Ful-O-Pep 


AT LEAST 75% OF THE MILK once used in 
raising a calf may now be saved by 
feeding vitamin-rich Ful-O-Pep Calf 
Starter. At the same time, many dairy- 
men raise even better calves on Ful-O- 
Pep Calf Starter than they formerly 
raised on whole milk. 


FUL-O-PEP RAISED CALVES are big and 
rugged, they’re deep-chested and trim 
in the middle, the hide is soft and pli- 


able and the hair is smooth and silky. 
And calves raised the Ful-O-Pep Way 
usually have little or no trouble from 
scours and digestive upsets. 


WITH MILK SO MUCH IN DEMAND, help 
dairymen save milk and save money by 
recommending Ful-O-Pep Calf Starter. 
For more information about this profit- 
able feed, write to The Quaker Oats 
Company, Chicago 4, Ill. 


FUL-@-=-PEP cater starter 


Builds big rugged calves at low cost 
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Illinois Feed Men Plan 
Convention Sept. 30 


Plans are rapidly nearing completion 
for the annual convention of the Illinoi- 
Feed association which will be held Sepi. 
30-Oct. 1 at the Congress hotel, Chicago 
Lloyd S. Larson, secretary of the organiza 
tion, has announced. Special entertainmen: 
has been planned for Sunday, Sept. 2° 
and members who can attend the pre- 
business festivities are urged to do so. 

The official convention program will be- 
gin at 10 a.m. on Sept. 30. Features of the 
sessions will be a broadcast direct from 
the meeting room of the WLS Dinner Be!! 
radio show and talks by Walter Berge:, 
Ray Bowden, and Art Moore, editor of 
the Prairie Farmer. 

A speakerless banquet session is plan- 
ned for Monday evening, Sept. 30 with o 
live-wire floor show. The Chicago Feed 
club will play hosts at a cocktail party 
preceding the banquet. 

A question box forum will headline the 
Tuesday morning session. Members who 
have feed questions of any kind should 
mail them to Secretary Larson and they 
will be answered at the meeting. Illinois 
feed men planning to attend the conven- 
tion should write or wire the Congress 
hotel immediately for reservations, Mr. 
Larson advised. 


W. J. Small Co. Acquires 
Property for Expansion 


The W. J. Small Co., Kansas City, Mo., 
has purchased a six-story office building 
and a warehouse, officials of the firm 
have announced. Three floors of the office 
structure will be remodeled to house the 
company’s general management, labora- 
tory, sales, accounting, and purchasing 
department offices. 

The former ice plant purchased for a 
warehouse will be rebuilt to accommo- 
date 6,000 tons of dry storage and 3,000 
tons of cold storage. Construction of a 
blending plant is also planned. 

The new office building is located in 
downtown Kansas City, Mo., and the 
warehouse in Kansas City, Kan. The firm 
has additional warehouse space in ithe 
Missouri city and also operates 30 alfalica 
dehydrating units in Kansas, Missou"’, 
Oklahoma, and Arizona. It produces cor- 
mercial DDT insecticides at a plant «a! 
Neodesha, Kan. 


—— 
@ ALBERT MC KINLEY, Carl Junction, Mo., 
has purchased the building in which h:s 
McKinley Feed Co. is located. 


= 

@ WALTER KIMMEL, Greentown, Ind., :: 
constructing a new elevator to replace th: 
one destroyed by fire last spring. 


@ JOHN HEINS, Meadows, Ill., has pu: 
chased the Kohler Bros. grain and lumbe: 
firm at Chatsworth. 


DEATH CALLS J. S. CONNELL 

Judson S. Connell, 55, secretary-treasure 
of the Hubbard Milling Co., Mankato. 
Minn., died Aug. 1 after an illness of twe 
years. Mr. Connell had been associated 
with the firm for 14 years. He is survivec 
by his widow and two sons. 
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OPA Drops $3,000,000 
Suit Against Purina 


The office of price administration's $3,- 
000,000 suit against the Ralston Purina Co., 
St. Louis, which was filed Aug. 29, 1944, 
was dismissed by OPA in federal court 
July 31, Donald Danforth, president of the 
company, has announced. The suit origi- 
nally accused the firm of overcharges 
totalling $1,000,000 on one product in its 
line, and asked treble damages. 

“Our action in defending this case at a 
critical time in the war helped to clarify 
the price structure for the entire feed 
trade,” Mr. Danforth said. “The dropping 
of the suit after two years’ investigation 
is proof that our prices have always been 
within the OPA limits,” he added. 

The original suit brought immediate 
denials of law violation from the company 
and prompted the feed industry to demand 
clarification of the OPA regulation on 
which the alleged overcharges were based. 


Illinois Elevator Schoo! 
To be Held Aug. 21-23 


The University of Illinois college of agri- 
culture will hold its first elevator manage- 
ment school for veteran trainees at the 
Chicago Board of Trade Aug. 21-23, L. F. 
Stice, secretary of the Illinois Country 
Grain & Feed institute, has announced. 

W. B. Combs, USDA extension service, 
will speak on, “Instructions and Practice 
in Grading Corn" at the Aug. 21 meeting. 
On Aug. 22 Mr. Combs will discuss soy- 


bean grading. Operations of the Chicago 
Board of Trade will be explained at the 
third day's meeting by F. C. Bisson. W. E. 
Culbertson, Illinois Grain Dealers asso- 
ciation, will discuss grain trade rules; 
Lawrence Farlow, Farmers Grain Dealers 
association, will explain grain titles; and 
L. J. Norton, University of Illinois, will de- 
scribe the organization of the cash grain 
trade. 


Globe Mills Plans New 


Plant at Los Angeles 


The Globe Mills division of Pillsbury 
Mills, Inc., Minneapolis, will construct a 
new feed mill, flour mill, and elevator at 
Los Angeles, Philip W. Pillsbury, president 
of the company, has announced. Construc- 
tion is expected to begin as soon as gov- 
ernment building regulations permit and 
materials are available. 

The new feed mill will have a capacity 
of 300 tons daily and the elevator will 
have storage space for 1,250,000 bu. of 
grain, Mr. Pillsbury said. The flour mill 
will have a daily capacity of 300 tons also. 
The Globe division also operates mills at 
San Francisco, Colton, Culver City, Ver- 
non, and Sacramento, Calif.; Astoria, Ore.; 
and Ogden, Utah. 

@ LUTHER C. TAYLOR, Durant, Okla., has 
purchased the local Shannon Feed & Seed 
store. 

—- — 
@ SUNSHINE STORES, Fort Wayne, Ind., 
have purchased the Wakarusa Milling*Co. 
from Harry Layer. 


Gly te IBCA Meei 


Among the various poultrymen wh 
travelled to St. Louis by air last mont): 
to attend the International Baby Chic! 
association convention was the group o 
Iowans shown just prior to taking off from 
the Cedar Rapids airport. From left 1: 
right, they are: Harlan Sober, owner o 
the Essanay Turkey Hatchery, Volga, wh 
piloted the plane; Frank Reuillard, Con 
solidaied Products Co. representative, Os 
sian; and Jim Whitford, Volga, large-scale 
turkey raiser. 

@ WESTERN ILLINOIS GRAIN CO., Blan- 
dinsville, Ill., a cooperative organization, 
has purchased the Dallas City Grain & 
Seed Co. at Dallas City. : 
@ BRYANT ELEVATOR CoO., Belding, Mich.., 
has been opened by Max and Dare Bryan! 
in the old Post Bros. elevator. 


COLBY 


NORTHWEST 


“Heart of Americas Dairyland” 


GRAIN PROCESSORS 


Main Office - Elevator - Geed Plant 


WISCONSIN 


Phone L. D. 103 


Telelypewniter Colly 19 


RIBUTING CO. 


INCORPORATED 
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Geed S. hortage 


7 | HE nation’s feed shortage at last is 
almost over, advises the American 
Feed Manufacturers association. Livestock 
and poultry feed supplies are approaching 
normal levels again, the organization re- 
ported, and there will be enough feed for 
a!' the country’s animals and poultry with- 
ot using any more wheat for feeding than 
wis used before the war. 

‘The supplies will be so large that it 
is unlikely that at any time during the 
coming year will the cost of feeds in a 
fre market become unreasonably high,” 
the report said. “The sudden improvement 
in the feed situation is due to the relaxa- 
tion of OPA ceilings on farm products, pros- 
pects for bumper feed grain production 
ths year, and some reduction in livestock 
ni nbers.” 

‘he rosy picture painted by the feed 
m:nufacturers’ organization is based large- 
ly on the department of agriculture’s opti- 
mstic crop report of July 15. This report 
es\imated a record corn crop of 3,488,000,- 
00! bushels of uniform high quality. 

‘he oats crop, too, will be plentiful, the 
department reported. A record July 1 
carryover indicates that total production 
may be 1,741,000,000 bushels. Both corn 
and oats crops appear likely to be so large 
that the feed industry may ask the gov- 
ernment to support prices, the AFMA 
revealed. 

‘Present reports indicate a record carry- 
over of oats next July 1 and a more than 
600 million bushel carryover of corn on 
Oct. 1, 1947. This corn carryover would be 
the third largest in history,” the associa- 
tion report said. Only when the govern- 
ment loaned money to farmers to keep 
their corn off the market in an attempt to 
stimulate prices was the carryover greater. 
Canada’s crop prospects are excellent too. 
It is very likely that Canadian surplus 
grain may be looking for an export mar- 
ket, experts believe. 


is just about over 
says afma report 


Further price controls on feeds, feed 
ingredients, and farm products are as un- 
necessary as they were in the past, spokes- 
men charged. They asked that the feed 
industry be given an opportunity tc help 
achieve maximum production of meat, 
milk, and eggs without governmental 
handicaps. 


SELL THE FEED 
YOU CAN GET! 


Build Your Business with 
the Story of Complete 
Mineral Feeding through 


“Large-scale production of these farm 
commodities will hold down prices better 
than OPA can,” the report maintained. 
“Only in a free market can the American 
housewife tell us whether she prefers to 
have increased production in pork, poul- 
try products, dairy products, or beef.” 

Present livestock and poultry production 
is at a high level compared with prewar 
production. In 1945 milk production was 
14 per cent higher than the 1937-41 aver- 
age, eggs were 41 per cent higher, pork up 
23 per cent, beef up 37 per cent, lamb 
and mutton up 11 per cent, and poultry 
meat was 56 per cent higher. The feed 
shortage has necessitated a slight down- 
ward trend in livestock and poultry num- 
bers in recent months. 


Herman Nagel’s 


Today hundreds of aggressive 
feed dealers are maintaining 
sales despite the feed short- 


MINERAL CONCENTRATE 


EASY TO MAKE! 


Simply mix 100 lbs. Herman Nagel's "Formula B" 
Mineral Concentrate with 100 Ibs. salt and 800 
Ibs. calcium carbonate from your own stock. You 
can guarantee that YOUR OWN BRAND Com- 


age. They’re selling a feed 


they CAN get . 


. a complete 
Mineral Feed . 


- a BIG mar- 
ket for which exists right in 
their own communities. One 
typical case: A small feed 
mixer who had never han- 
dled a Complete Mineral 
Feed before sold $5,000 worth 
during the first 90 days after 
he added this item to his line. 


plete Mineral Feed contains in correct scien- 

tific proportion the four readily available 
phosphates, the seven vital Trace Minerals— 
Cobalt, Manganese, Iron, Copper, Boron, lo- 
dine, Zinc—all in a form so soluble it melts 
on your tongue. 


EASY TO SELL! 


FREE to Herman Nagel customers . . an illus- 
trated circular in color with your own brand 
and bag imprint on the back... tells the 
story of Complete Mineral Feeding. All you 
have to do to start your own mineral feed 
business is mail or hand out this personai- 
ized sales-making circular to your custo- 
mers and prospects. 


Write or Wire Today tor 
Full Details about “Formula B” 


‘The HERMAN NAGEL Co. 
53 W. Jackson Blvd., Chicago 4, Ill. 


“There's always a mad scramble for the last 
ear of corn!" 
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It is a beautiful day in Milwaukee. 
We say this with apologies to but with 
more veracity than is usually the case 
with Everett Mitchell of NBC. 

The fine weather must be greatly ap- 
preciated by Charles P. Burr of the Na- 
tional Oil Products Company, New York 
City, who is recovering from a recent 
operation. 

It has also undoubtedly reawakened 
Harry G. Cowan of Minneapolis who has 
just completed 40 years of service with 
Spencer Kellogg & Sons. Harry is widely 


R OUNT 


iNSOLUBLE 


MOUNT AIRY, N.C. 


Basically, poultrymen manu- 


known as the oldest youngster in the 
feed business. 


W. W. Cummings of Columbus is re- 
signing after 20 years as secretary of the 
Ohio Grain, Mill & Feed Dealers asso- 
ciation. Bill will tender his resignation 
at a special meeting of the officers and 
trustees of the association on August 25. 

After one year of service, Lloyd N. Case 
of Fort Collins, Colorado, executive secre- 
tary of the Rocky Mountain association 
of state grain, milling, feed and seed 
organizations has engaged an assistant. 
He is Bernard Barker. 


If Bill wasn’t a bachelor, friends 
wouldn't believe that W. G. Hottensen 
of the W. M. Bell Co., Milwaukee, received 
his black eye as the result of being hit 


and EGG 


NORTH CAROLINA GRANITE CORPORATION, MT. AIRY, N. C. 


facture eggs and meat from feed .. . 
poultry is the machinery that does 
the work. Manufacturers know that 
their product is the sum of the raw 
materials used, plus their own refinements in the manufactur- 


ing process. 


FACTORY 


Grit is extremely important in this process 


. . » Good grit can extract the ultimate efficiency from feed 
. . . inferior grit will allow up to 20% of nutritional value 


to be lost. \ 


Gran-I-Grit presents a solid contour of active cutting 
facets. These ‘hens’ teeth” are tough and resist wear. 
Gran-I-Grit is insoluble . . . impervious to digestive chemi- 


cals. 


Gran-I-Grit’s positive action averts many digestive 


disorders in poultry. The clean graded whiteness of Gran- 
I-Grit makes it attractive to the eye . . . there is a size range 


for every kind of poultry and age group. 


Gran-I-Grit is shipped in 100 lb. cotton and 4 walled 


paper bags. 


Attractive printed 10 and 25 lb. paper bags 


available to hatcherymen and dealers for resacking. 


Write today for samples and our proposition. 


by a golf ball. If true, the ball evidenily 
wanted to prove to Bill that you can‘ 
miss all of the time. 

Larry Wherry of the Sherman Mo-- 
quette Advertising agency and Art Den- 
nerlein.of the Quaker Oats Co., both of 
Chicago, were awakened by the house 
detective at the Jefferson hotel one morn- 
ing at 2 o'clock. The “dick” had come 
to retrieve a nightgown which had been 
left in the room by Mrs. Lloyd Larson 
of the Lloyd Larson Advertising agen~y, 
Chicago. This proves nothing except that 
anything and everything could happen 
during the recent I.B.C.A. convention in 
St. Louis. 

The kind of type you are now reading 
is Memphis which is so hard to read 
according to the advertising manager of 
the feed division of Pillsbury Mills, Clin- 
ton, Iowa that he is now called Memphis 
E. Cook. If you have read the column 
this far it really can't be so hard to read. 

Keith Floyd Oles, lieutenant in the 
army of the United States, was married 
on August 11 to Muriel Lee Tweedie >{ 
San Francisco. His father, Major Floyd 
Oles, was formerly manager of the Pacilic 
Northwest Feed association and is now 
serving with the United States army in 
Denmark. Major Oles had two sons in 
World War II and was an artillery cap- 
tain in World War I. He just couldn't let 
the boys do it alone this last time. 

Proud father of a first child is R. R. 
Proctor of the National Oats Co., Cedar 
Rapids, Iowa. It is a boy, born July 31. 

Did you take my advice and take a 
vacation? If you didn't, there is no better 
time than the present. These are beau- 
tiful days in Wisconsin!—DKS 


Golden Sun Milling Co. 


Remodels Feed Plant 


The Golden Sun Milling Co., Estherville, 
Iowa, has completed its modernization and 
reconstruction program, Herman and L. M. 
Jensen, owners of the firm, have an- 
nounced. The T. E. Ibberson Co. of Minne- 
apolis handled the project. 

The new milling unit includes a Strong 
Scott 1¥2 ton horizontal mixer, a Niagara 
gyro-whip sifter, and a Jacobson Universal 
grinder. New Ibberson soft stock bins have 
been installed to facilitate constant grind- 
ing and so that the ground grain stock can 
be drawn off as needed. Sacking facilities 
are located on the second floor of the re- 
built plant and an Ibberson aspirating 
system removes mill dust in the main work 
room. 

Total capacity of the Golden Sun mil! is 
now 1,500 bags of mixed feed per day 

@ FAIRVIEW FARMERS ELEVATOR, For- 
view, Ill., is planning construction of 4 
new building to house its office and farm 
implement salesroom. 
AL PETERSHAGEN DIES 

A. H. (Al) Petershagen, veteran St. Louis 
area representative for the Union Spec'al 
Machine Co., Chicago, died July 31. M-. 
Petershagen had been associated with the 
firm for 30 years. He is survived by his 
widow and two daughters. 
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URCHASES of commercial feeds by 

Wisconsin farmers set a new record 
in 1945, according to a report by the state 
department of agriculture. 

Retail sales reported by Wisconsin 
manufacturers and distributors showed a 
gain of 46,000 tons or approximately 4.3 
per cent over the 1944 volume, according 
to Walter B. Griem, in charge of the de- 
portment’s feed and fertilizer section. Sales 
during 1945 totaled 1,118,983 tons as com- 
pared to a total of 1,072,906 tons in 1944. 
These figures do not include the large vol- 
ume of whole grain purchased and fed by 
Wisconsin farmers. 

Sales of mixed feeds and low protein 
feeds increased during the year, but sales 
of unmixed high protein feeds decreased 
noticeably, due largely to a short supply. 
Sales of unclassified items also showed a 
drop. 

Mixed feeds represent 65.8 per cent of 
the total retail sales, Mr. Griem's figures 
reveal. The total volume in this classifica- 
tion climbed from 682,872 tons in 1944 to 
736,283 tons in 1945. Poultry feeds again 
headed the list with total sales of 336,237 
tons as compared with 307,048 tons in 1944. 
In second place were mixed dairy feeds. 
This item showed a decrease from 1944 
totals, with sales of 216,576 tons in 1945 
as compared with 227,834 tons in 1944. 
Sales of mixed supplements showed an 
increase, climbing from 47,103 tons in 
1944 to 73,383 tons in 1945. Pig and hog 
feeds, on the other hand, dropped from a 
total of 47,067 tons in 1944 to 38,316 tons 
in 1945. 

Sales of other mixed feed items in 1945 
were: ground grain mixtures, 18,582 tons; 
mineral feeds, 15,102 tons; horse feeds, 
1,949 tons; calf feeds, 16,953 tons; all other 
mixed feeds, 19,186 tons. 

Unmixed high protein feeds showed a 
drop of nearly 50,000 tons in volume, the 
report reveals. Total sales for 1945 were 
161,663 tons, as compared to 212,003 tons 
for 1944. Soybean meal was the only major 
item which showed an increase, sales 
climbing from 39,905 tons in 1944 to 40,837 


"When is it gonna be MY turn to wheel?” 
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sales show gain of 
4.3% over 1945 


tons in 1945. Sales of other high protein 
feeds for the year were: malt sprouts, etc., 
47,398 tons; corn gluten feed and meal, 
28,603 tons; meat scraps and tankage, 
12,698 tons; linseed meal, 28,353 tons; 
dairy byproducts, 2,285 tons; cottonseed 
meal, 285 tons; all others, 1,203 tons. 

Low protein feeds showed a consider- 
able increase in volume, sales climbing 


from 162,610 tons in 1944 to 207,880 tons in 
1945, a gain of more than 45,000 tons. 


Wheat mill feeds headed the list, with 
sales of 195,112 tons as compared to 152,- 
339 tons in 1944. Sales of other items dur- 
ing 1945 included: corn mill feeds, 1,257 
tons; alfalfa products, 1,812 tons; rye mill 
feeds, 3,700 tons; oat mill feeds, 2,151 tons; 
all others, 3,818 tons. 

Sales of unclassified items, including 
molasses, bone meal, iodized salt, fish oils, 
and ground limestone, totaled 13,158 tons. 
This is slightly lower than the 1944 sales 
of 15,421 tons. 

The volume of feeds used by Wisconsin 
manufacturers in making mixed feed shows 
considerable increase, Mr. Griem said. His 
report shows a total of 267,376 tons for 
1945 as compared to 233,635 tons in 1944. 


SHORTAGES 


YOUR Future SALES 
ARE BEING MADE TODAY! 


Every feed dealer is aware of the 
fact that selling “Tomorrow” can 
be TOUGH! Today, with feed 
shortages, selling is simple. There 
is not enough Kasco to meet the 
demand, but Kasco research and 
Kasco advertising are going for- 
ward to help you meet the selling 
problems of tomorrow. 


Bio PROTEINS Are Paving the Way! 
The story of Kasco Bio PROTEINS 
is being told in leading farm papers 
and poultry magazines — establish- 
ing Kasco feeds in tomorrow’s 
market as well as today’s! 


What are Bio PROTEINS? 
More than seven years of continu- 
ous research—research proved prac- 
tical by feeding tests under actual 
farmconditions—have gone into the 
development of Bio PROTEINS. 
Bio PROTEINS are the combina- 
tions of usable proteins proved best 
for maximum growth, life and de- 
velopment by the animals themselves! 


Yes, Kasco advertising today is 
establishing dealer sales tomorrow. 
Competitive selling will be easier 
for Kasco dealers because consumer 


demand will be established! 


KASCO MILLS, Incorporated 


TOLEDO 4, OHIO 


WAVERLY, N. Y. 
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Cornell Nutrition School 
Scheduled for Nov. 7-8 


The annual Cornell university nutrition 
conference will be held Nov. 7-8 at the 
Onondaga hotel, Syracuse, N. Y., Dr. E. I. 
Robertson of the Cornell poultry depart- 
ment, general chairman of the meeting, 
has announced. 

“The conference is held to discuss with 
feed manufacturers the recent develop- 
ments in nutrition and their application to 
feeding practice,” Dr. Robertson stated. 
The discussion of problems is expected to 
be mutually beneficial both to manufac- 
turers and to the state college of agri- 
culture. 


Lectures and panel discussions by mem- 


Above is a 

weod chute. 

installed where a 6- or 7-inch space 

exists on chutes, feed tables or hoppers. 

Heretofore, a minimum 18-inch length of 
has been required. 


ical Eriez installation in a 
e@ compact ERIEZ can be 


Why An ERIEZ Permanent 


bers of Cornell's research staff are planned. 
The program is being arranged by the de- 
partments of animal and poultry husbandry 
and the school of nutrition in cooperation 
with the American Feed Manufacturers 
association. Printed announcements of the 
conference program can be obtained by 
writing Dr. E. I. Robertson, Cornell uni- 
versity, Ithaca, N. Y. 


@ ASHLEY ELEVATOR CO., Ashley, Ohio, 
has been sold to the Delaware County 
Farm Bureau Co-op. 


—— 


@ WASHITA VALLEY ALFALFA MILL, 
Ninnekah, Okla., has been opened by two 
war veterans, Clint B. Smith, jr., and Ed 
F. Desmet. 


Non-Electric 
MAGNETIC 
PROTECTION 


Magnetic Separator ? 


Prompt Deliveries — Good Service 


Usually we can fill your order the same day it is 
received. Our stock shelves always carry standard 
sizes 4” through 24”. Orders for special require- 
ments can be filled promptly. ERIEZ representatives 
will gladly advise you on your magnetic protection 
requirements. Our Latest Literature and Price List Is 
Yours For The Asking. 


When It’s Magnetic Protection « « « 


See ERIEZ First! 


RIEZ MANUFACTURING COMPAN 


Porch Phi 


by EMIL J. BLACK Y 


There's nothing quite as peace’ |] 
‘Bout a farm or country town 

As sitting on the old front poi-h 
When the evening sun goes down. 


‘Tis here that memories redound 
And a thousand cares are sh: 1, 
And aching muscles, weary bra:.s 
Relax and preen for bed. 


‘Tis here that mom proposes 

A bigger poultry flock, 

Or dad decides to build a here 
With more new purebred stock. 


‘Tis here that feed men cogitule 
On home and business too 
And plan for new and better things 
With a retrospective view. 


‘Tis here that families rejoin 

And bonds are closer drawn 
While a quiet, homelike stillness 
Precludes the next new dawn. 


Yes, ‘tis here that great decisions 
And a fuller life are planned, 
And only those who ever sit 

On a front porch understand. 


‘Tis here that pure democracy 
Flares on with gleaming torch, 
So never take away from us 
That peacetul, old front porch. 


Dick Meinershagen Takes 
Over Dad's Old Job 


D. A. (Dick) Meinershagen has officially 
taken over the secretaryship of the Mis- 
souri Grain, Feed & Millers association 
which his father, Al H. Meinershagen, had 
filled since 1933. This is one of the !'rst 
cases of son succeeding father as a feed 
organization secretary but Missouri feed 
men are confident that Dick will fill /!'s 
shoes capably. 

Al was elected executive vice presid: at 
at the Missouri association’s annual cn- 
vention held in June. He has been as. 0- 
ciated with the group since 1914 cod 
served as president in 1920-21. After as->- 
ciation membership had dwindled to in 
all-time low, Mr. Meinershagen and Her y 
Green, Pattonsburg, re-organized the gro p 
in 1933 and it has been extremely succe ;- 
ful since that time. 


---- 
@ RALPH RATTON, Monette, Ark., is pl: 
ning to construct a new feed mill aid 
soybean elevator. 

@ MT. CARMEL ELEVATOR CO., Mt. Cx- 
mel, Ill., has completed construction of 4 
new concrete elevator. 
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AUSTIN W. CARPENTER 


Vhat’s this I hear about the accounts 
re:eivable of feed merchants taking an 
uy ward swing in recent months? 

During the war period, with splendid 
pr ce returns for dairymen and poultrymen, 
th “accounts receivable” of feed dealers 
in the Northeast were substantially re- 
duced—a favorable experience for both 
dealers and their customers. Why these 
ac‘ounts should now strike an upward 
trend poses quite a problem. 

Milk prices are still good. Egg and 
poultry meat prices are not equally favor- 
ab!e but good enough so that sensible poul- 
try farm operators should at least be able 


a 


Austin W. Carpenter is a member of 
the New York State Emergency Food 
commission and executive director of the 
Eastern Federation of Feed Merchants. 
His opinions, as expressed in this column, 
are his own and are not necessarily shared 
by the publishers of The Feed Bag. 


to pay for their current feed purchases, 
excepting perhaps some poultrymen who 
are raising large pullet replacement flocks. 

It is true that feed prices have been 
high during recent weeks but I dare say 
that in 95 per cent of the cases where 
customers’ charge accounts have increased 
in volume of credit carried, other factors 
than the milk and poultry return feed 
ratio are responsible for increased book 
accounts. 

Trying to get the answer to this some- 
what perplexing problem, I have done a 
bit of careful checking with feeders which 
leads me to the conclusion that in plenty 
of instances dairy and poultry product 
returns, which should go to the feed deal- 
er, are being used to purchase new com- 
modities that are finding their way back 
into market places. In other words, mer- 
chants who are foriunate enough to have 
radios, quick-freeze cabineis, tractors, farm 
implements, and other farm and household 
gadgets for sale are driving hard for farm 
purchasers’ dollars and in too many in- 
stances these dollars are coming out of 
milk, egg, and poultry check returns rather 
thon out of savings accumulated during 
the profitable war period. 

All this is written to stimulate your think- 
inc on the need of closely observing pres- 
en!-day farm dollar trends and to energize 
you to a program of action on your ac- 
counts receivable that will assure you 
fair treatment by your customers in the 
dis sibutions of the dollars available for 
spending and paying. 


TH: 


FEED BAG — August, 1946 


Going over the methods recently em- 
ployed by some dealers to again develop 
the consciousness among customers on 
the need of keeping their feed debts in 
proper balance, I am somewhat dis- 
appointed. In too many cases, there has 
been a crudeness and lack of diplomacy 
that will, I fear, offend customers. 

Being realistic about it, the general 
tendency of the public is to be a bit sensi- 
tive on debt collection. While it is a job 
that must be done by every good business- 
man, it needs to be intelligently, fairly, 
and diplomatically accomplished. Firmness 
is needed—firmness built on a fair and 
comprehensive background of the reasons 
for it that cannot possibly be misunder- 
stood by debtors. In most instances, the 
situation can be handled much more effec- 


tively by personal contact than by de- 
pending upon correspondence or the an- 
nouncement in local newspapers of a 
new and firmer credit policy. 

It would be a tragedy fcr both the feed 
trade and farm customers to develop a 
return to the credit abuses that too fre- 
quently were created by the farm trade in 
the prewar period. The future progress 
and prosperity of feed merchants and 
farmers depends upon holding book ac- 
counts in fair and reasonable balance. 
The process of accomplishment, however, 
should be fair and intelligent to the point 
that no customer can realistically say: 
“Now that the honeymoon profit wardays 
for feed dealers are over, they are going 
to put the credit screws on with vengeance”. 


path to your door. 


“Build A Better Feed” 


618-20 Des Moines Bldg. 


AS ETHYL HELPS MAKE A MORE 
EFFICIENT GASOLINE 


VITAMIN D HELPS MAKE A BETTER FEED 


because Vitamin D Helps ACTIVATE 
CALCIUM and PHOSPHORUS 


IFCO Vitamin D can help your feed create more profit- 
able gains because livestock and poultry need those 
bone and body builders... 


BUILD A BETTER FEED 


Help stop incomplete assimilation. Build a better feed. 
Shrewd users catch on quickly... 


Investigate IFCO Vitamin D, for live- 
stock’ feeds and Vitamin Ds for 
poultry feeds. Call, wire or write to 


any Iowa Feed Company branch 
This seal assures quality office or to: 


IOWA FEED COMPANY 
“Stormy” 


“WE MIX NO BRANDED COMMERCIAL FEED" 


. calcium and phosphorus. 


. will beat a profit 


Des Moines 9, lowa 
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Less 


farms are decreasing and by Jan. 1, 
1947 may be 5 per cent less than at the 
beginning of 1946, the department of agri- 
culture has disclosed. The total number of 
livestock to be fed during the last half of 
1946 very likely will be considerably 
smaller than in the last six months of last 
year and most meat animals will not be 
fed to as heavy market weights as in 1945. 
This means that feed requirements for live- 
stock probably will not be as large next 


TJ HE numbers of livestock on American 


on american farms 
this year 


autumn and winter as they were last year, 
the department said. 

The total pig crop in 1945 was about the 
same as in 1944. Spring pigs were 7 per 
cent fewer but the fall crop was 12 per 
cent higher than a year earlier. The 1946 
spring crop was slightly above the early 
crop in 1945 but the fall crop probably 


RINDING 


40 to 150 
H. P. Cap. 


All Steel, 
Welded 


Saves Up to HALF Your Power Expense! 


The FORDS Hammermill offers you two big advantages: (1) FASTER 
GRINDING; (2) BIG SAVINGS IN POWER—proved in actual tests. 


Recently, the FORDS was tested alongside other leading hammermills 
by a well-known power company in Wisconsin. In these tests, the FORDS 
used less than half as much power per cwt. of grinding as the other 
hammermills tested. This savings in power with a FORDS increases your 
profits by many hundreds of dollars during the lifetime of the mill 
. .. and, it gets your grinding done faster, just the way you want it. 


Let us send you more information. Write... 


MYERS-SHERMAN CO., 1404 12th St., Streator, III. 


INDUSTRIAL HAMMERMILL 


will show a sharp drop from the fall pig 
crop last year. The number of sows being 
fed for fall farrow is likely to be 16 por 
cent less than a year ago, according |o 
June figures. : 

Cattle on farms totaled 82,000,000 on 
Jan. 1, 1944. There has been a moder::ie 
decline since that time. If cattle marketirgs 
are as large as now appears likely, furt)er 
reductions in the numbers of cattle cad 
calves on farms Jan. 1, 1947 will be so- 
ticed, the department estimated. 

There has been a sharp decline in ‘ie 
number of sheep and lambs on farms dir- 
ing the past four years. This apparer'ly 
has been caused by the difficulty in >b- 
taining and maintaining skilled sheep 
labor during the war. The decline in she«p 
is expected to continue through 1946. Horse 
and mule numbers will continue to decline, 
as they have done since 1918. 

Sharp reductions are being made in 
poultry flocks also and will be eviden: in 
the feed situation during the latter hal! of 
1946. Culling, especially of old and un- 
productive birds, has been heavier than 
usual, reports indicate. Hatchings for flock 
replacement purposes and for broiler and 
turkey production have dropped in May 
and June. Broiler production will probably 
be 25 to 35 per cent smaller than in 1945, 
with turkey production declining about 15 
per cent. Numbers of chickens on farms 
Jan. 1, 1947 probably will show at leas! a 
moderate decrease from early 1946 figures. 


Report Big Increase in 
Use of Fertilizer 


Fertilizer production in the United States 
increased 90 per cent from 1939 to 1945, 
the National Fertilizer association has an- 
nounced. The increase was from 7,707,278 
tons to 13,200,000 tons. Use of fertilizer in 
1945 was nearly 80 per cent greater than 
the 1935-39 average. 

Despite material, transportation, and l|a- 
bor shortages fertilizer production actually 
increased during the war, the organization 
reported. Now plans are underway for ex- 
tensive improvements and additions to [fer- 
tilizer plants throughout the country, the 
association said. 


“Look her over carefully, Doc—and wh''e 
you're here you better go up to the hou:s 
and see Ma. She's ailin’ too!" 
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— mickey 
(Continued from page 65) 


Hokes’ jaw dropped 
amazement. 

“Why, that little kiddy car couldn't pull 
a milk wagon,” he said. “It takes real 
power to cut oats.” 

“Well, seein’ is believin’, isn't it?’ coun- 
tered Mickey. “Let's hook the old Mustang 
on and see what happens.” 

Reluctantly, Hokes climbed into the jeep 
and Mickey sped cross-country to the oats 
field, where the broken down tractor still 
siood idle. They detached the binder and, 
using a tow rope Mickey hooked on, pulled 
it free of the tractor. Then he coupled it 
». the jeep and headed for the oats patch. 
Charley Hokes, still riding beside him, 
ot shaking his head in doubt. But des- 
p ration to get his oats patch cut was 
orth any try. 

His doubt soon turned to amazement as 
M..ckey threw the jeep into low gear and 
wided through the ripe oats with the 
bader clattering to the breaking point 
and spewing bundles behind it. 

Before sundown the oats patch was con- 
verted from a sea of waving grain to even 
rows of bundles, and Mickey headed back 
sr the barnyard. 

Charley Hokes was still almost speech- 
less with amazement. 

“You'll stay for supper, won't you, 
Mickey?” he pleaded. “Gosh, you don't 
know how much I appreciate what you did 
for me, and from now on I'll never call 
your Mustang a kiddy car again.” 

“Aw, that's all right, Mr. Hokes. The 
Hickory Grove Feed store stands for serv- 
ice—service always,” he replied, putting 
on big-business airs. 

“Well, come into the house for a minute 
anyway," Hokes begged. “I've got some- 
thing I want to talk to you about.” 

“All right,” consented Mickey, “but only 
for a minute. Gotta hurry back to the 
store ‘cause they might have some late 
deliveries for me to make.” 

Back at the warehouse Joe and Skid 
were in a stew. They should have closed 
and gone home for supper an hour before, 
but they were worried almost frantic. 

“Now, where do you suppose that dang- 
ed fool Mickey is?” Joe said, pacing back 
and forth, while Skid chewed nervously 
on a piece of straw. “Do you suppose he 
could have cracked up that jeep and got 
killed or something? What a heck of a 
thing to happen now, with Lem on a vaca- 
tion! It certainly would be a shame to 
have something like that spoil it. Dang 
that kid, anyway. If he’s all right, I'm 
gonna lock up that jeep and never let 
him drive it again.” 

Joe’s and Skid’s fears were suddenly 
allayed by the familiar sound of the jeep 
sputtering its way into the warehouse 
driveway. Both made a dash for the door 
cond, as Mickey dismounted, groped for 
words before they could muster enough 
venom to talk. 

“Of all the dopey things to do, with the 
boss on a vacation,” Joe blurted, his blood 
vozsels at the breaking point. “I suppose 
you're gonna tell us you took Mickey’s 
Mustang down to the river for a bath or 


in unbelieving 


< 


THE FEED BAG — August, 1946 


something. Now talk and talk fast.” 

And Mickey did. He grinned as he re- 
lated how he followed Charley Hokes to 
his farm, hooked the binder to the jeep 
and cut the oats, all in a couple of hours. 

“Well, ain't that swell!’ exploded Joe. 
“Mickey, when Lem gets back I wouldn't 
give a Japanese yen for your job. You 
might as well pack and leave town right 
now.” 

“Aw, I dunno, Joe” replied Mickey, un- 
perturbed. “Take a look at this. Maybe 
that'll change the boss’ mind.” 

Joe glanced at the slip of paper handed 
to him by Mickey. It was written in pencil 
to Lem and read: 

“Dear Mr. Jones: 

I just want you to know that I appreciate 
the service done for me by the Hickory 
Grove Feed store through Mickey this 
afternoon. I never bought feeds from you 
but right now you can put me down for 


five tons of your dairy feed and a half ton 
of laying mash. And from now on you get 
all my business. 

Charles Hokes 


P.S. You ought to give that boy Mickey 
of yours a raise. He’s the smartest young 
chap I ever met.” 


Joe dropped his arms to his sides, the 
note still dangling in his fingers. 

“Holy mackerel!’ he blurted. “Will won- 
ders never cease?. Mickey, sometimes I 
think you are plumb crazy but now and 
then it helps. Come on, let's go to my 
house for dinner. Ma's havin’ somethin’ 
special, and I wanna talk to you about 
Jeeps and How to Use ‘Em’.” 

Mickey, still grinning, accompanied Joe 
and Skid out of the warehouse. But he 
didn’t think that advice about jeeps and 
how to use ‘em would be necessary. No, 
not at all. 


The Bag Line 
is Our Life Line 


Today Neahr Quality Textile Bags are first choice with hundreds 
of millers and feed packers who insist on the best in bag packag- 
ing to protect and dress up their products. Consult our staff of 
experts when you need bags. We believe we can save you both 


time and money. 


COTTON AND BURLAP BAGS FOR ALL AGRICULTURAL NEEDS 


M. J. NEAHR & COMPANY 


1600 SOUTH DEARBORN STREET - CHICAGO 16, ILLINOIS 


THE CHICAGO BAG FACTORY SINCE 1855 BURLAP, COTTON AND PAPER BAGS 
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large number of trade magazines, govern- 
ment bulletins, and manufacturers’ books 
and folders in order to keep up with all 
the latest nutrition and disease prevention 
discoveries. These are passed on to the 
Good News customers as soon as the tests 
have shown them to be practical. 


The busy Good News Feed store is lo- 
cated on an arterial boulevard that carries 
heavy traffic between Kansas City, Kan., 
and Kansas City, Mo. It is midway between 
heavily populated suburban areas and 
draws customers from miles around. There 
are generous parking facilities with plenty 
of room for customers’ cars and trucks. 


Cash selling is the rule at the Good 
News Feed store. “By selling for cash we 
never have to write off any credit losses 
and can pass on part of our savings to 
our customers,” E. J. Frechin declared. 
. “They seem to approve wholeheartedly of 
our system,” he added. No credit has ever 
been granted since the brothers opened 
their store and the policy has proved 
highly satisfactory. 


The Frechin brothers claim no phenome- 
nal success secrets. According to them, a 
sincere consideration of the customer is 
the most important factor governing the 
prosperity of a feed and farm supply busi- 
ness. In keeping with this belief they've 
kept their store well-stocked, neat and 
clean, and have kept their service friendly 
and individual. All these services and fea- 


tures have combined to make the Good 
News Feed store one of the busiest in 
eastern Kansas and a firm which truly has 
brought “good news” to its community. 


W. J. La Court Heads New 
Milwaukee Feed Firm 


The Milwaukee Feed & Grain Co. is the 
name of a new firm which has entered the 
field as a jobber of feeds and feed in- 
gredients. W. J. La Court, president of the 
company, has announced that the firm has 
obtained offices in the Milwaukee Grain & 
Stock exchange and has filed its applica- 
tion for a seat on the exchange. 

H. I. (Dusty) Rode, a stockholder of the 
new company, also will serve as general 
sales manager. Mr. Rode is well-known in 
the feed trade, having served as manager 
of the cereal department for the Chas. A. 
Krause Milling Co., Milwaukee, for a num- 
ber of years. 

Another officer in the new firm is Mil- 
ton Harteau, who will serve as vice-presi- 
dent. Both Mr. La Court and Mr. Harteau 
have been active in past years in the 
Harteau Feed Co., Cudahy, Wis., where 
they own a wholesale feed warehouse 
which they will continue to operate as a 
separate establishment. 

According to Mr. Rode, the new company 
will be active as a full-line jobbing firm 
to serve the complete needs of feed manu- 
facturers and dealers. 


@ LOUIS GRIFFITH, Worthington, Ind., 
has purchased the Pioneer Elevator Co. 


THROUGHOUT 
THE MIDDLEWEST 
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to the farms by Mr. Keener’s deliveryman. 
The orders usually range from 5 to 60 bass 
and the truck always leaves the store w! 4 
at least a two-ton load. Merchandise s 
stacked according to the pre-planned rov « 
so that unloading is a simple task for i’ = 
driver. 

Mr. Keener has been operating both || 
thriving feed business and turkey raisi: 3 
enterprise under the same manageme: :, 
but as soon as both have sufficient bu :i- 
ness to be operated alone he plans > 
separate them. He is concentrating a 
quality feeds, proven remedies, and heal!’ y 
birds as foundation stones to his busine s 
success. 

There are plans in Mr. Keener’s mi: - 
for a large scale turkey marketing pr. 
gram. Last fall his employes dressed 4 
birds for local market sale but Mr. Keen 
wants to expand his dressed poultry bu:i- 
ness on an even larger scale. 


~ 


Mr. Keener is a great booster of civ: 
affairs. He is town clerk, president of th 
Tiskilwa Booster club, and an official in 
his church. He’s combined public service, 
a thorough knowledge of feeding and 
turkey raising, and a sincere interest in 
the welfare of his customers into a suc- 
cessful business, in which service and 
quality always are rated more important 
than price. 


—— 
@ SIG CHESTELSON, Gay Mills, Wis., 
has installed a new Gehl feed mill. 


me's 


CONDENSED 


ERCHANTS CREAMERY CO. 


536 LIVINGSTON ST. 


CINCINNATI 


OHIO 
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CAREFULLY SIFTED FOR FEED DEALER CONSUMPTION 


FOR THE COUNTRY 

‘. visitor at congress was accompanied 
by his small son. The little boy watched 
frm the gallery when the house came 
to order. 

Why did the minister pray for all 
th se men, Pop?” 

He didn’t. He looked them over and 
p: for the country.” 


* * 


VIVA VEGETARIANS 
ussy Diner: “Waiter, bring me one 
lc: ge chop, with French-fried potatoes, 
a: i I'll have the chop lean." 
‘Vaiter: “Yes, sir. Which way, sir?” 
* * * 


ETCHINGS, TOO 
She: “Did I ever show you the place 
where I hurt my hip?” 
He: “N-no.” 
She: “All right. We'll drive over there.” 


* * * 


He’s the luckiest man in the world. 
He has a wife and a cigarette lighter, 
and both of them work. 


* * * 


DEAD OR ALIVE 

Landlady: “I hope you slept well, sir.” 

New Boarder: “No, I didn't. I was 
troubled with insomnia.” 

Landlady: “Young man, I'll give you a 
dollar for every one you can find in that 
bed.” 

* * * 
NOT MUCH HELP 

A cow was crossing the road and the 
speeding motorist rammed into it. Out of 
the farm house ran the owner, shouting 
angrily. 

“Now, now,” said the motorist. 
calm. I'll replace your cow.” 

The farmer stopped suddenly, looked 
him up and down, and then spat. 

“Shecks!" he said. “You can't give 
milk.” 


“Keep 


* * * 


FIRE ALARM 
He: “We're coming to a tunnel. Are 
you afraid?” 
She: “Not if you take that cigar out of 
your mouth.” 
* * * 
SHARE THE WORK 
Friend: “So now you and your son are 
carrying on the business together?” 
Owner: “Not exactly, I run the business 
and my son does the carrying on.” 
* * * 
HE GOT AWAY 
Seeing her former boy friend at a 
porty, a girl decided to snub him. 

So sorry,” she murmured when the 
ho-tess introduced him, “but I didn't get 
your name.” 

know you didn't,” said the un- 
ab: shed young man, “but you certainly 
tric 1 hard enough.” 
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MORE WATER 
Minister, at baptism: ‘What 
baby’s name, please?” 

Proud father: “Robert William Mont- 
gomery Morgan Maxwell.” 
Minister, to assistant: 

please.” 


is the 


“More water, 


* * * 


Lipstick is something that merely adds 
color and flavor to an old pastime. 


SCRIMMAGE 
“I draw the line at kissing,” 
She said with fiery intent; 
But he was a handsome football star, 
So over the line he went. 
* * 
WHY NOT? 

Man (answering phone, turns to wife): 
“It's the girl we hired as sitter with the 
kids. She wants to know if it's all right to 
knock their little blocks off.’ 

* * = 


Love is one game that is never post- 

poned on account of darkness. 
* * * 
SKILLED LOVER 

Voice from the top of stairs: ‘Doesn't 
that young man know how to say good 
night?” 

Daughter: “I'll say he does!” 


STERLING Pig and Hog Balancer 


To do a good job of building high grade pork, a feed 
needs a high percentage of animal protein. Although the 
cost of animal protein is higher, Northrup King has main- 
tained in Sterling Pig and Hog Balancer the proper blend 
between meat and vegetable proteins to insure maximum 
pork building speed and efficiency. Sterling Pig and Hog 
Balancer supplies proteins, minerals and vitamins in con- 
centrated, balanced form. It helps customers save corn, 
produce premium pork for early markets. Popular, profit- 


able—a fast seller. 


NORTHRUP, 


MINNEAPOLIS 


Dependable Since 1884 


KING & CO. 


MINNESOTA 


e 87 


| 
| 
x 
: 
Z 
: 


— good 
(Continued from page 37) 


plete and offers helpful disease prevention 
and disease cure advice to feeders who 
need it. All employes of the company are 
thoroughly schooled in the importance of 
looking out for the welfare of the customer 
and have been trained so that they are 
able to help out with almost all farm 
problems. 

Coal has been a profitable line for Mr. 
Fogarty, who has supplied hundreds of 
St. Joseph homes during the recent war- 
time winters. Mr. Fogarty utilized his re- 
serve stockpile of 2,000 tons of coal in his 
advertising by placing a large billboard 
near it which read, “Fogarty Has the Coal 
—Order Now for Winter!’ The promotion 
brought in dozens of new customers. 

Although the Fogarty Coal & Grain Co. 
now has quarters that are far more elabo- 
rate than those in which Michael Fogarty 
began his business in 1902, its basic poli- 
cies of honest dealing and friendliness 
have not changed. The firm has kept up 
with the times, but it has never run away 
from courtesy, honesty, and service. 


@ -—— 


@ H. L. CONAWAY, Condo, Neb., has Probably the first large-scale shipment of feed ever made by air is shown abov: 
purchased the Wayne & Thiel Grain Co. being loaded on a twin-engine Douglas transport at the South Olean airport in 
sheuetes ct Gusmes. New York. The plane load of poultry feed from the Dailey Mills, Inc. of Olean was 
ite sent to Nashua, N. H., to relieve a critical shortage of feed for breeder farms in 
@ JESSE H. GRAFF, Minier, Ill., has pur- that area. Arrangements for this “flight of feed’ were made by William H. Kieser, 
chased the Eimer Brenneman Feed 6 Seed president, and Harry G. Lampman, jr., sales manager, of Dailey Mills, Inc. 

store. 


—_o——_ @ SPRINGPORT ELEVATOR, Springport, @ FORT BRANCH MILL & ELEVATOR, 
@ HARVEY PETERSON, Tangemann, Neb., Mich., has installed a new hammer mill, Haubstadt, Ind., is constructing a new fire- 
has purchased the Farmers Elevator. feed mixer, and corn sheller. proof storage warehouse. 
/, 
\\' 000 


Calf Feed must supply: 1. Energy; 2. Good quality protein: 


3. Mineral matter; 4. Vitamins. All these are absolutely 


necessary for growth and good health. 


Doughboy Calf Meal, in meal or pellet form, processed in the 
most modern and efficient mill in the entire middlewest, con 
tains an abundance of these nutrients, balanced and blendec 
\\ to build and maintain strong and healthy calves. 


\ 


Doughboy Tudustries, Tue. 


MILLING DIVISION 


NEW RICHMOND, WISCONSIN 
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drapes around the postered bed. 

From wall to wall the salesroom is at- 
tractive and bright. Its street level en- 
trance is set across the corner with glass 
brick enhancing its appearance on the 
inside. The low display tables are ar- 
ranged so that the customer has an un- 
obstructed view of the interior. 

The firm at present carries a full line of 
livestock and poultry remedies, fertilizer, 
and all kinds of pet foods. Canary seed, 
rabbit and goat chows, and dog and cat 
foods are featured. The Gouldys also sell 
secds, poultry equipment, dog harnesses, 
insecticides, and home canning supplies. 

\n inner partition divides the bulk feed 
sciosroom from the front display room. This 
fecd room evidences the same careful lay- 
ou! and planning as the main salesroom. 
Le:ge double doors open onto the street 
and allow trucks and cars to back right 
onio the floor for loading. “The saving in 
back muscles because of this loading fea- 
ture is really amazing,” Mr. Gouldy 
declared. 

Mr. Gouldy’s contact salesmen visit 
farms and ranches in the area and are 
always glad to bring any farmers who 
are interested back into town with them. 
To feeders who have not visited the 
Gouldy Bros. Feed Co. in person, the first 
visit usually makes them regular customers. 

“We have watched closely the results 
our contact salesmen have obtained,” Mr. 
Gouldy explained. “During the war and 
in the current period of feed shoriage we 
have sometimes been forced to work with- 
oul contact men for brief periods of time. 
Sales sometimes dropped off as much as 
10 per cent in these cases. So we are 
pretty well sold on the merits of our con- 
tact selling plan,” he said. 

“In reality, our outside salesmen are not 
selling much now but instead are doing 
their best to keep from selling,” Mr. Gouldy 
stated. “They try to please our customers 
without promising to sell them feed which 
we haven't got.” 

Meanwhile, the Gouldy Bros. salesmen 
are helping poultry raisers cull their flocks 
and are assisting livestock raisers to de- 
velop more efficient feeding programs. 
These representatives voluntarily help 
farmers keep butterfat and milk records 
which indicate which cows are most profit- 
able. 

“In the long run, these customer helps 
will benefit us,” Mr. Gouldy declared. “We 
are keeping our men busy rendering serv- 
ice which we are confident the customers 
will remember when the days of competi- 
tion in feed selling return.” : 

The Gouldy brothers are active in feed 
and livestock association activities all over 
Texas. W. M. Gouldy, senior member of 
the firm, has served as secretary of the 
Panhandle Hereford Breeders association 
for several years and has the association's 
office in the Gouldy Bros. Feed Co. build- 
ing. Mr. Gouldy is also a director of the 
Amarillo Tri-State Fair committee. 

The company makes a policy of do- 
na'ing generously to all development pro- 
jecis which seek to improve southwestern 
feeJing practices. 
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During the war the company kept in 
close touch with its farm customers through 
an extensive program of direct mailing. 
“We always want to keep in close con- 
tact with men who buy feed and farm 
supplies,” Vaughn Gouldy declared. “We 
want to know every feeder in this area 
personally if we can.” 

Although Vaughn and W. M. Gouldy 
may not be able to visit all the farms and 
ranches in their trading area themselves, 
they know that their contact salesmen are 
passing on the Gouldy Bros. Feed Co.'s 
friendly handshake and pledge of service 
lo every farmer they visit. 


—— - -- 


@ GREEN COUNTY FARM BUREAU, 
Worthington, Ind., has purchased the 
Worthington Grain Co. 


@ BOTKIN GRAIN & FEED CO., Cincinnati, 
Ohio, has been incorporated by Walter C. 
Loy, Richard C. Maurer, and William H. 
Egbert. 


@ PERRY PEARSON, Harris, Iowa, has 
purchased the two Wiley & Greig Co. 
elevators. 

o---— 

@ E. T. MEADOR CO., Scottsville, Ky., is 
now located at the Allen County Mill. 
MRS. ACKERMAN DIES 


Mrs. Agnes Ackerman, wife of Gus 
Ackerman of Oyster Shell Products Co., 
New Rochelle, N. Y., died suddenly July 
27. Although Mrs. Ackerman had been in 
ill health for nearly two years, she re- 
cently had shown considerable improve- 
ment and her death was unexpected. 


THE MILL THAT PRODUCES 
The Granular Grind 


BLUE STREAK is the mill that produces 
the truly granular grind. The quality of 
the grind determines the results secured 
from the feed — and that is the factor 
that attracts and keeps customers. Take 
the grinding of oats for instance—pound 
them with heavy hammers. The oat 
groats are reduced to pastry flour hiding 
the fact that the hulls are largely split’ 
into uneven ragged slivers. Then take 


PRATER 
1825 SOUTH 55TH AVENUE 


PULVERIZER 


the thin hammer of BLUE STREAK 
operatiig at 1800 r.p.m. These thin 
hammers cut and grind the groats AND 
hulls into a fine granular grind, extremely 
uniform and with a minimum of flour. 
This means power saving but of far more 
importance it produces a grind that 
cannot be equaled for feeding value — 
the mealy, granular BLUE STREAK 
GRIND. 
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CHICAGO 50, ILLINOIS | 
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CRUSHED 


OYSTER SHELL 


BILOXI GRIT CO 
> MOBILE ALA 


Place your order now for a car of 
Eggshell Brand reef OYSTER 
SHELLS for fall and winter ship- 
ment. Packed in colorful 100 Ib. 
and 80 lb. paper bags. Write for 
price and details. 


Back Again 


CLO-TRATE "400" Cod Liver Oil 
(with added vitamins A & D) again 
available for immediate delivery. 
Guaranteed 2000-A & 400-D per gram. 
CLO-TRATE means quality and results. 


FLEISCHMANN'S IRRADIATED 
YEAST in swine and dairy rations 
assures better utilization of calcium 
and phosphorus . . . Faster growth 
. . « Vigorous offspring. Be sure that 
FIDY is in all your feeds for 4-footed 


NOW AVAILABLE .... 


Millfeeds, linseed oil meal, brewers 
grains, malt sprouts, alfalfa meal 
and Clinton Brand Feeds. Get our 
prices. 


OTHER PRODUCTS 


KODDY-MIX . . . MULTI-MIX... 
Peebles Fortified Whey . . . Livex 
(nat. Riboflavin suppl.) . . . Schlitz 
Brewers Yeast . . . Sea-Coll . .. 
Wheat Germ Oil . . . Airosol DDT 
Bombs . . . Weedicide 2, 4-D... 
Ratgon.. 


STRATTON GRAIN 
COMPANY 


Grain and Feed Merchants 
MILWAUKEE 2, WISCONSIN 


The Feed Bag’s birthday guest of honor 
for September is popular Joseph Schroe- 
der, president of the North East Feed Mill 
Co., Minneapolis, who celebrates his 
birthday on Sept. 29. 

Mr. Schroeder has seen yeoman service 
with his firm with whom he has been 
associated for more than 28 years. He 
has served in almost every capacity from 
office boy to president, taking over as 
head of the company on the death of 
E. J. Gulden in 1934. Mr. Schroeder also 
is grain buyer for the firm at the Minne- 
apolis chamber. 

Joe Schroeder lists bowling as one of 
his favorite pastimes, along with fishing 
and following his fighting Minnesota 
Gophers on the gridiron. He has main- 
tained a 200 average during most of his 
20 years of bowling in the fast City 
league. 


SEPTEMBER 1—Max Albert, Galesburg 
Soy Products Co., Galesburg, Ill; Frank 
J. Allen, Bay State Milling Co., Winona, 
Minn.; Eugene Arms, Mill Mutual Fire 
Prevention Bureau, Chicago, Ill.; Dr. J. 
E. Salsbury, Dr. Salsbury Laboratories, 
Charles City, Iowa. 

SEPTEMBER 2—Sam Fredman, Fred- 
man Bag Co., Milwaukee, Wis. 

SEPTEMBER 3—William Andersen, New 
England By-Products Corp., Boston; Ed 
Hanson, Hanson Feed Co., Hollandale, Wis. 

SEPTEMBER 4—J. M. Chilton, Archer- 
Daniels-Midland Co., Minneapolis, Minn.; 
Paul E. Riebs, Riebs Co., Milwaukee, Wis. 

SEPTEMBER 5—Arthur Ackerman, Oy- 
ster Shell Products Corp., New Rochelle, 
N. Y.; Albert Werthan, Werthan Bag Corp., 
Nashville; Mrs. Clara G. Woodson, Gruen- 
dler Crusher & Pulverizer Co., St. Louis. 

SEPTEMBER 6 — Lindley H. Patten, 
Farmers & Merchants Milling Co., Glen- 
coe, Minn.; D. A. Trayhan, Schenectady, 
N. Y., (New England By-Products Corp.) 

SEPTEMBER 7—Tyler Kay, Tyler Kay 
Co., Inc., Buffalo, N. Y.; S. L. Pries, Maney 
Bros. Mill & Elevator Co., Minneapolis, 
Minn.; S. W. Watson, S. Howes Co. Inc, 
Silver Creek, N. Y. 

SEPTEMBER 8—Ronald C. Booth, Piper 
Grain & Milling Co., Cedar Rapids, Iowa; 
H. L. Krueger, Krueger Bros., Forest Junc- 
tion, Wis.; Will K. Miller, Orlando Seed 
Co., Orlando, Fla. 

SEPTEMBER 9—J. E. Francis, Crabbs 
Reynolds Taylor Co., Lafayette, Ind; 
Hugh Hale, Hale Grain Co., Royal, Iowa. 

SEPTEMBER 10—WiHiam H. Danforth, 
Purina Mills, St. Louis, Mo.; Fred DeHoff, 
Fred DeHoff Co., San Francisco, Calif. 

SEPTEMBER 11—John Davis, J. W. Rice 
Grain Co., Milwaukee, Wis.; Harry C. 
McAdams, E. F. Drew & Co., Boonton, 
N. J.; Walter C. Mueller, Northern Milling 
Co., Wausau, Wis. 

SEPTEMBER 13—L. W. Forster, Colum- 
bus, Ohio, (National Distillers Corp.); 
Henry W. Swanson, White Laboratories, 
Inc., Newark, N. J. 

SEPTEMBER 14 — E. G. Cherbonnier, 
St. Louis, Mo.; Robert E. Jones, Russell- 


JOE SCHROEDER 


Miller Milling Co., Minneapolis, Min»; 
Charles I. Post, National Oil Producis 
Co., Short Hills, N. J.; Milton H. Reynolds, 
Allen & Reynolds, Omaha, Neb. 
SEPTEMBER 15—A. J. Feigel, Union 
Special Machine Co., Chicago, Ill.; Joseph 
B. Manasse, Werthan Bag Corp., Chicago. 
SEPTEMBER 16—R. L. Christy, The Den- 
ver Alfalfa Milling & Products Co., Lamar, 
Colo.; C. E. Workman, Virginia-Carolina 
Chemical Corp., East St. Louis, IIl. 
SEPTEMBER 17—Lloyd M. Faris, W. |. 
Small Sales Co., Kansas City, Mo.; Frank 
J. Holt, Milwaukee, Wis., (Holt Products 
Co.); A. F. Leathers, Swift & Co., Des 
Moines, Iowa. 
SEPTEMBER 18—O. P. Gossett, Con- 
solidated Products Co., Danville, Ill. 
SEPTEMBER 20—Wm. Borst, sr., Wm. 
Borst & Son, Brooklyn, Wis.; Ford P. Eshle- 
man, Lake Mills, Wis., (Virginia-Carolina 
Chemical Corp.). 
SEPTEMBER 21—L. W. Nolte, American 
Dry Milk Institute, Chicago, III. 
SEPTEMBER 22—John Mecking, Atkins 
& Durbrow Corp., Chicago, Ill.; Victor 
Reid, Reid-Strutt & Co., Portland, Oregon. 
SEPTEMBER 23—O. F. Clayton, Che-- 
kerboard Elevator Co., Minneapolis, 
Earl L. Dingle, Harry T. Campbell Son. 
Corp., Towson, Md. J. R. Schwarz, 
Mathieson Alkali Works, New York, N. ’. 
SEPTEMBER 25—Stuart Nordvall, /°- 
cady Farms Milling Co., Chicago, |; 
L. R. Peel, Rice Laboratories, Inc., Dass !, 
Minn.; W. F. Sinn, Standard Seed & Fe: d 
Co., Madison, Wis. 
SEPTEMBER 27—R. E. Walters, Harl 1 
Rendering Co., Harlan, Iowa. 
SEPTEMBER 28—Chas. H. Appel, C. 
Appel Commission Co., St. Louis, Mo.; Jo} 1 
W. Griffith, Northern Oats Co., Minn - 
apolis, Minn.; Mrs. F. B. Nelson, Nutrer 1 
Mills, Inc., Kansas City, Mo.; J. W. Sieve:- 
ling, J. W. Sieverling Co., Irving, Tex. 
SEPTEMBER 29-—J. F. Schroeder, Nor 1 
East Feed Mill Co., Minneapolis, Min: ; 
M. W. Thatcher Jr., Bunge Elevator Cor) ., 
Minneapolis, Minn. 
SEPTEMBER 30—Paul X. Smith, R. 
Roesling & Co., San Francisco, Calif. 
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Announce Program For 
lowa Feed School 


The annual Iowa Feed school, jointly 
sponsored by the Feed Institute of Iowa 
and the Western Grain & Feed association, 
will be held at Iowa state college, Ames, 
Iowa, on Sept. 13. 

Guest speakers will be Dr. H. S. Wilgus, 
head of the poultry husbandry department, 
Colorado agricultural experiment station, 
who will speak on “Fundamental Nutritive 
Regi irements of Poultry”; Dr. J. I. Krider, 
animal husbandry department, University 
of !linois, who will discuss “Nutritional 
Requirements of the Brood Sows Through 
Gesiation and Lactation”; and Dr. J. E. 
Hun!er, research director, Allied Mills, 
Peor a, Ill. 

Other featured speakers will include: 
Dr. >. ¥. Cannon, head of dairy husbandry 
at lowa state college, who will talk on 
“Nu ritional Requirements of Dairy Cattle”; 
Dr. D. V. Catron, Iowa state college animal 
husbandry department, whose subject will 
be Feeding the Pig from Weaning Time 
to N.arket"; and Hugh Gordon, chairman, 
pou ry and allied industry council, who 
will discuss “Services that Feed Com- 
panics Can Render Their Customers.” 

A question and answer panel consisting 
of the speakers listed above and other staff 
members of Iowa state college will wind 
up tse program. 

A free luncheon will be served at noon 
and all feed men who are planning to 
attend are requested to make advance 
reservations with Mark G. Thornburg, 
executive secretary of the Western Grain 
& Feed association, 432 Des Moines build- 
ing, or O. N. La Follette, executive secre- 
tary, Feed Institute of Iowa, 828 Liberty 
building, Des Moines. 


Feed Institute of lowa 
To Meet Sept. 12 


All members of the Feed Institute of lowa 
are urged to attend the annual meeting of 
the organization which will be held Sept. 
12 at 1:30 p.m. in the Savery hotel, Des 
Moines, Iowa, according to an announce- 
ment by O. N. La Follette, executive 
secretary. 

Directors whose terms expire this year 
are: Howard Boeke, Des Moines; George 
Cook, Dougherty; Floyd Crosely, Hubbard; 
Carrol Swanson, Des Moines; and M. F. 
Wells, Waterloo. 


NEW LOCATION 
Theodore R. Sills & Co., Chicago public 
telations counselors, have moved from 43 
E. Ohio street to new offices in suite 1020, 
39 S. La Salle street. 


JAMES VINT RESIGNS 


James H. Vint, well known Wisconsin 
feed man and former president of the 
Ceniral Retail Feed association, has re- 
signed as manager of the Farmers Co-op 
Elevator Co. at Union Grove, the firm has 
announced. He has not yet announced 
future plans. Stanley Oberson has been 
appointed to succeed Mr. Vint. 
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THIS BETTER 
CALF FOOD! 


Yes they've known it through 
the years. They've seen their 
stock thrive on it. And they've 
kept their milk checks high 
because this replacement feed 
saves valuable milk per calf. 
No wonder they insist on using 
it exclusively. 


What about your customers 
and prospects? They'll like 
this better calf food too. And 
they'll keep coming back for 
more—to your profit! 


Write today for details. 


THE CALF'S BEST FRIEND 
SINCE 1885 


NATIONAL FOOD 


In the Heart of America’s Dairyland 
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FEED 


* from 7 Armour 


Many feeders who compare costs of 
various feeding methods with the 
reiclts produced say that animal 
proteins are the best feed buy. 


* 


The most important differ- 
ence seems to be that both 
livestock and poultry pro- 
daced more, grew faster 
and suffered less setbacks 
when rations were amply 
fortified with animal pro- 
teins. 


* 


Now research men know why this is 
true. Animal proteins contain a 
hitherto unknown substance—iden- 
tied as the ‘X”’ factor—which is 
missing in certain vegetable proteins. 
"X"’ is known to be extremely valu- 
able in feeds... known to be irre- 
placeable by any other ingredient 
yet discovered. 


* 


With scientists and experi- 
enced feeders verifying the 
benefits of animal proteins, 
you'll want a// the animal 
protein you can get... and 
you'll want to use your 
share where it will do the 
most good. If you’d like our 
suggestions as to the best 
ways to use it now, just 
drop us a line at the ad- 
dress below. 


* 


We at Armour are doing our utmost 
to increase the meat protein supply, 
but, until more is available, we 
want you to know that we’re doing 
everything possible to allocate what 
i; available fairly and squarely. 


ANIMAL FEED DEPARTMENT 
UNION STOCK YARDS 
CHICAGO 9, ILLINOIS 


Armour’s Digester Tankage 
Armour’s Meat and Bone Scraps 
Armour's Special Steamed Bone Meal 


e©92e 


The Gringham-McCord Mill, Farmer City, Ill., has been conducting an open-air 
business since the company’s elevator burned down over two months ago. Unable 
to find temporary quarters, the firm set up a grinder and mixer right out in the open 
air to serve customers while the new mill is under construction. The picture above 
shows a load of oats being processed by the Jay Bee feed maker. 


@ L. N. MEGGITT, Clyde, Ohio, is build- 
ing a feed mill to be operated in conjunc- 
tion with his elevator. 


@ W. P. JOHNSON, Roberta, Colo., re- 
cently completed construction of a new 
alfalfa mill. 


Save money and extend your 
production with dependably 
uniform Florida High-Protein 
Cane Molasses which offers 
you these big advantages: 


l Exceptionally high in amides and 
*" amino acids and with approximately 

three times as much crude protein as 4 

average cane molasses. 


Rich and well balanced content of 
" Vitamins B,, B, and B, as well as 


Many minerals and elements essen- 
* tial to animal health including iron, 
calcium, phosphorus, magnesium, potas- 
sium, sodium, chlorine, sulphur, manga- 
nese, aluminum and copper. 


Vitamins C, E (fertility factor), H 
—> P-P (Niacin), and Pantothenic 
cid. 


3 High content of digestible carbo- 
" hydrates in form of various sugars 

and polysaccharides, including the very 

nutritious pectin and soluble gums. 


5 Uniformly high quality, plus other 
* advantages of dealing direct with 
producer as we market only our own 
production. 


6 Ideally located to serve customers 
*in the Southeastern territory. 


NEW CROP MOLASSES AVAILABLE for shipment Nov. 15th 


/nquiries 
Solicited 


UNITED STATES SUGAR CORPORATION: 


CLEWISTON, FLORIDA 
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HE re-establishment of price controls 

on feeds and feed ingredients is 
wholly unnecessary, the government price 
decontrol board was told at a hearing in 
Washington Aug. 12. Representatives of 
the American Feed Manufacturers asso- 
ciation, the National Grain Trade council, 
the Millers’ National federation, and the 
American Farm Bureau federation told the 
decontrol board that prospects for ample 
supplies of feed in the near future made 
any return to price controls pointless. 

The feed men pointed out that prices 
would be kept down and the anticipated 
bumper harvest would permit a free flow 
of grain in normal channels if government 
controls are not clamped on again. 

Walter C. Berger, president, and Lloyd 
S. Riford, chairman of the board, repre- 
sented the AFMA at the price hearings. 
Richard F. Ullman and Frank Theis spoke 
for the grain council and M. F. Mulroy pre- 
sented the millers’ views. The industry 
based its assertions on recent department 
of agriculture reports. 

The estimated 3,500,000,000 bushel corn 
crop will hold down food prices, Mr. Ber- 
ger maintained. He said that the relatively 
high prices of corn since ceilings were 
relaxed July 1 has had a stimulating effect 
on meat, milk, and egg production because 
it has induced farmers to sell more corn. 
Although corn prices are expected to re- 
main fairly high, this increased price is 
said to be beneficial to the milk, meat, and 
egg consumer. 

Edward A. O'Neal, president of the 
American Farm Bureau, said that further 
price controls on feedstuffs might easily 
force production to be slowed down, thus 
lessening the quantity of consumer goods 
on the market. Mr. O'Neal denied that 
grain prices had skyrocketed during July 
and August, explaining that these are 
normally the months of higher prices. 

Mr. Ullman, first vice president of the 
Chicago Board of Trade, termed the pres- 
ent price of corn “a healthy one” and 
charged that OPA controls only meant a 
recurrence of black markets. 

Mr. Theis appealed for a continued free 
wheat policy. He charged that if controls 
were again placed on wheat, farmers 
would hold their grain rather than sell it 
at the lower OPA ceilings. In this way, 
vitally needed wheat would be kept on 
the farms at a time when half the world 
is existing at near-starvation levels. 

M. F. Mulroy, representing the Millers’ 
National federation of which he is presi- 
dent, condemned any return to subsidy 
payments and said that even if some price 
controls are re-established, contrary to the 
best interests of the public, subsidies 
should not be reinstated. 

William T. Brady of the Corn Products 
Corp. advised the decontrol hearing that 
by Oct. 1 decontrol will be automatic in 
the wet milling industry and that an in- 
terim period of price ceilings would only 
spread confusion. 
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Price 


are not necessary 
spokesmen say 


Summarizing, Mr. Berger declared that 
if the harvest is as large as expected the 
department of agriculture may have to 
support rather than cut prices. “The coun- 
try would benefit if feed and ingredient 
prices are not government controlled,” his 
association stated. The AFMA said that 


dependable results. 


When buying Soybean Oil Meal 
.or when selling soybeans to 
‘ Swift & Company, you can rely on 


from. . 


Swift’s prompt, friendly service. 


SWIFT & COMPANY 


Mills at: 
Des Moines, lowa 


Champaign, Ill. 


And it’ll make your business big, Mr. 
Feed Manufacturer, Mr. Feed Dealer 
and Mr. Feed Mixer. Because Swift’s 
Soybean Oil Meal in your livestock 
feeds brings in new customers and re- 
peat orders from old ones. (1) It isa 
good source of high-quality protein 
and other important nutrients. (2) It 
adds appetite appeal to livestock and 
poultry feeds. (3) It gives the right 
balance to your formulas. (4) It is 
always uniform in quality and wien 


Cairo, Ill. 
Fostoria, Ohio Blytheville, Arkes 


full utilization of available bumper feed 
supplies in the production of meat, milk, 
and eggs will be impossible if controls are 
reinstated. 

The extension of the price control act 
states specifically that price ceilings will 
be restored on grain and feeds only if— 

“l. The price of such commodity has 
risen unreasonably above a price equal to 
the lawful maximum price in effect on 
June 30, 1946, plus the amount per unit of 
any subsidy payable with respect thereto 
as of June 29, 1946, and 

“2. That such commodity is in short sup- 
ply and that its regulation is practicable 
and enforceable, and 

“3. That the public interest will be 
served by such regulation.” 


Soybean 
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Brokers 


FEED 


INGREDIENTS 


BOSTON 
HANcock 3115 


BUFFALO 
MAdison 2323 


3832 Bd. of Trade 


CHICAGO 
WABash 7322 


501 Grain Exch. 
OMAHA 
HArney 1011 


FEED COg 


: 516 Hodgson Bldg. 
MINNEAPOLIS 
MAin 5587 


Check Equipment 


EFORE feed ingredients are avail- 

able in quantity again most mill 
owners will have plenty of time to check 
up on the electrical equipment in their 
plants to make sure everything is in safe 
condition. With a bumper grain harvest in 
view, this is an excellent time to bring up 
to date any facilities that may need im- 
provement. 

Motors should get careful attention. Dust 
and grease should be removed from wind- 
ings, and bearings should be checked for 
wear. Oil and grease cups should be 
flushed and refilled and rings in ring- 
oiling bearings should be checked to make 
sure they are functioning. Terminal con- 
nections should be examined for looseness 
and worn insulation. Any worn spots 
which are discovered should be adequate- 
ly taped. If the hammer mill motor is direct 
connected, its rotor should be removed 
and examined carefully for loose bars 
and rings. 

Starters, too, should be checked with 
care. Any contacts that are burned or pit- 
ted should be replaced. If oil starters are 
employed, their oil level and its cleanliness 
should be checked, oil being added or 
replaced as needed. Overload relays 
should be checked to make sure that they 
do not exceed 125 per cent of the full load 
rating of the motor. The holding coils 


now for possible 
fire hazards 


should be examined too. Terminal conn: :- 
tions should be tightened if necessary 

Fuses should be examined and any t!. xt 
are oversize, plugged, or bridged sho: d 
be replaced by those of the proper « :- 
pacity. At least a year’s supply of fus-s 
should be kept on hand at all times. The e 
should be sufficient tension in fuse cli-is 
and switch jaws to prevent loose contc::t 
at these points from causing heating, wa: e 
of power, and unnecessary blowing >f 
fuses. 

Ground connections need special atten- 
tion. They should be repaired or replaced 
whenever it is necessary. Extension cords 
that are frayed should be re-covered or 
replaced. 

To keep electrical equipment in good 
condition takes very little time and cos's 
almost nothing. Feed dealers who take 
time out to make sure their equipment is 
in safe working condition are rewarded 
by a confidence that safety is working on 
their side. 

@ WENONA GRAIN CO., Wenong, III, 
has purchased the Taggaret elevators. 
The new owners are R. E. Tallyn and 
James Artman. 


FOR YOUR 
MASH FEED 


Feeds. 


meal and flour. 


OYSTER 


New Rochelle, N. Y. € 


OYSTER SHELL 
MEAL and FLOUR 


99 25/100 PURE CALCIUM CARBONATE 


Used by many manufacturers of the Nation's Quality 
We can make prompt shipment of straight cars of 


If you cannot use a straight car of meal or flour, 
why not include some in your next carload of medium 


vi chick size PILOT BRAND Oyster Shell? 


SHELL PRODUCTS CORPORATION 


Morgan City, La. e 


FOR YOUR 
MASH FEED 


St. Louis, Mo. 


e940 


THE FEED BAG — August, 1945 


; . 
KOELSTH 
: Y Grain & Flour Exchange \ | 
ea 
| 
TGRAIN CO. A 
ny CE 
\ 
| 
LZ 
SSS is 
3 yy H | 
(Gg 
| J 
\ j am | 
OYSTER SHELL | 
iD @ Ww 
ff \ 
) 
\ A 
| 
) 


What «a Difference a Price Makes 


Anybody short of corn? How scarce commodities can be lured out of hiding; when 
prices are right is illustrated by this picture taken at a busy mill in Kankakee, IIl., 
two days after the lapse of OPA controls on June 30. This line of trucks, all loaded 
wth corn, stretched out for more than five blocks as truckers waited to dump their 
loads. 


e@ |. W. LAPER, Fairwater, Wis., has pur- 
chased the Kingston Roller Mills at Kings- 
ton 

@ SUNNY HILL GRAIN CO., Sunny Hill, 


Ill, has been reorganized and has re- 
opened its elevator. 


@ GLEN C. KEAFFABER, Wabash, Ind., 
has purchased the Liberty Mills from Clay 
Syler. 


@ DELAWARE FEED & SEED, Muncie, 
Ind., has moved to a new, modern building 
located on highway 67. 


MILL AND ELEVATOR EQUIPMENT 
Our Service Includes 
Dust Collectors Feed Hoppers 
Malt Cleaners Elevator Casings 
Reels, Bins, Tanks Elevator Legging 
Spark Choke Damper Elevator Heads 
Fire and Dust-Proof Elevators 
Conveyors and Fittings ) 
General Sheet Metal Work 
Building Special Machinery 
L. BURMEISTER COMPANY 
4535 W. MITCHELL STREET 
MILWAUKEE 14, WIS. 
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Gor EXTRA 
VITALITY 


WHITCOD 
gives you 3000 A units= 
all from pure Cod Liver Oil 
at No Extra Cost! 


Today poultrymen and turkeymen want 
chicks and poults that have the vitality to 
live, grow strong, and develop rapidly. 
They want chicks and poults that are free 
from any vitamin deficiency. 


Get your chicks and poults off to a good 
start. Use WHITCOD “SPECIAL”—a pure 
Cod Liver Oil, Fortified, in your breeder 
mashes. WHITCOD “SPECIAL” is a high 
quality oil with a guaranteed content of 
3,000 Vitamin A and 400 Vitamin D units. 


It will pay you to investigate WHITCOD 
today. Write for our prices and full details. 
* * 
For general poultry mashes we also havea 
pure Cod Liver Oil, Fortified, that has a 
guaranteed content of 400 Vitamin D and 
2,000 Vitamin A units. Prices and samples 
on each or both of these oils will be sup- 
plied on request. Address Department B.g 


WHITCOD 


A PURE COD LIVER OIL, FORTIFIED 
Produced under our U. S. and Canadian Patents 


WHITMOYER LABORATORIES, Inc. 


Myerstown, Penna. 


DISTRIBUTORS 
WISCONSIN NEW ENGLAND 
TheWestern Lime & C it Co. Grandone, Inc. 
Milwaukee, 1, Wisc. Needham, Mass. 
MINNESOTA TEXAS 
ge C.Spriestersbach Hannsz Hatchery Supply Co. 
Minneapolis, Minn. Lubbock, Texas 


WHITMOYER prooucts 


OTHER cid treotment 


pROTOSEP B-—a natural 
for coccidiosis. 


OVUMIX—2 double d 
wormer. 


TRAMIN — Trace miner 
lodine. 
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The W. J. Small Sales Co. 


Fairfax District 
KANSAS CITY, KANSAS 


e960 


DEHYDRATED 


ALFALFA MEAL 


Distributors For 


Minnesota, North Dakota 
South Dakota and 
Northern Wisconsin 

& 


ALSO DISTRIBUTORS OF 
STALEY’S 
NOPCO 
ARMOUR'S ::::.. 
PACIFIC MOLASSES Co’s. 


Cane Blackstrap Molasses 


MANAMAR 
OMALASS 


WRITE TO 


MANEY BROTHERS | 
MILL & ELEVATOR CO. 


MINNEAPOLIS, MINN. 


THE TRUTH 


@ More and more feed mixers are using 
REX Wheat Germ Oil in breeding 
rations. 

@ More and more breeders are using 


REX Wheat Germ Oil in breeding 


live stock. 


@ More and more Veterinarians are 
recommending REX Wheat Germ Oil 
in correcting breeding disorders. 

@ Year after year, after year the TRUTH 


is being proved by experience. 


at can have sufficient oil 
charge, for such atest. 


Vio Bin Corporation 


Monticello, Ilinois 
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points between June 28 and July 22, instead of 74.2 points 
as shown by the official index. 


PEACE BY FORCE 


The current peace conference in Paris is working on peace 
treaties affecting Italy, Rumania, Hungary, Bulgaria, and Fin- 
land. This is a problem involving the interests of the larger 
European nations and Russia. The undercover struggle for power 
and influence is very great and Uncle Sam is right in the 
middle of the controversy. Eventually, Italy and the other 
defeated nations will be handed a treaty and instructed to 
sign on the dotted line. 

Secretary Byrnes has been the spokesman for those who 
advocate a peace on moral grounds. Molotov speaks for a 
Russia puffed-up with visions of great military strength. Here 
is where the conflict rests. Russia no doubi ig,the dominant 
power in Europe and Asia, a power that westtn civilization 
must reckon with in the near future. Already the United States, 
Great Britain and France have made considerable concessions 
to Russia including a guarantee to bar all “Fascist activity.” 
Since the Reds consider all opposition forces as ‘Fascistic,” it 
means the ultimate liquidation of all who oppose Stalin and 
his ilk. We are in bad company and parties to a peace con- 
ference that can ultimately lead only to another war. 


FARM MACHINERY EXPORTS 


Farm machinery is a critical national item. Mail from farmers 
indicates the situation is worse today than a year ago. In spite 
of this deficiency, it appears to be a national policy to ship this 
needed machinery overseas. About 50 million dollars worth of 
tractors were exported in six menths ending April 1, 1946, and 
approximately 15,000 are allocated for shipment in the next six- 
month period. Complaints reaching me from farmers and dealers 
are difficult to answer in view of this situation. 


SUBSIDIES 


Presidential veto of the price coniro! act in June automatically 
ended most food subsidies. The only exception is sugar, where 
the subsidy remains. It is of some interest to know just what 
food items were covered by this practice. Here they are: all 
meat; butter, fluid milk, cream and ice cream; cheese; canned 
corn, peas and tomatoes; dried prunes and beans; oleomarge- 
rine; sugar; flour and bread; evaporated milk; and coffee. Some 
people favor a continuance of the subsidy program but there is 
no economic justification for it. Why should our grandchildren 
pay for grandpa’s coffee and doughnuts? It’s just as silly as that. 


PRESIDENT TRUMAN ON ECONOMY 


Recently the President said that our present fiscal situation 
was a most serious one. Some members of congress have recog- 
nized this fact for many months. Minority members of the house 
ways and means committee and the appropriations committee 
have battled for cuts in appropriation bills but without success 
because the majority party favored a spending program. The 
President pays lip service to economy; at the same time he 
recommends ways and means to keep spending. He has the 
power—yes, the responsibility—to control the situation but has 
declined to do so, although he now admits that “we are faced 
with a continued substantial budget deficit in the present year.” 
That means the fiscal year of 1947 which ends in June, 1947. 


U. S. LOST BILLIONS 


And while we are thinking in turns of a balanced budget it 
is sickening to read the testimony of Comptroller General 
Lindsay Warren before the Mead committee. He testified that 
even “common decency” was lacking in war contract settlements 
that have cost taxpayers billions of dollars in funds wasted 
and stolen. He charged that federal war contract regulations 
were lax to such a degree that “everybody and his brother was 
out to get the government during the lush war years.” The 
same thing happened in World War I but it seems we did not 
profit from that experience. The billions of dollars that have 
been wasted cannot be retrieved but a few first class—unbiased 
and non-political—investigations can fix a large measure of 
tesponsibility for such scandalous activities. 
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Executive Attention for 


All WERTHAN Customers 


No ORDER is too small to 
receive the personal attention 
of the executives of the Wer- 
than Bag Co. The company 
was founded by and the man- 
agement remains in the Wer- 
than family which insists that 
every customer, large or small, 
must receive fast and satis- 
factory service. Fast service is 
a tradition of the Werthan 
Bag Co. and satisfied custo- 
mers are a heritage which 
every member of the Werthan 
organization proudly protects. 


Order your next supply of bags from 
Werthan—for fast service, for assured 
quality and for attractive designs. Bene- 
fit by doing business with a company 
which operates its own cotton mill and 
bleachery. You'll appreciate the per- 
sonal attention given your problems and 
requirements by executives who have 
had years of experience serving the feed 
industry. We will appreciate your in- 


quiry. 


WERTHAN BAG CORP. 


8th Ave. and Howard St. 


NASHVILLE 


TENN. 


. 

| 


— seeds 


(Continued from page 30) 


mers who have their orders delivered right 
to their farms. 

After the delivery service had proved 
practical, Mr. Will added baby chicks and 
ducklings to his stock. Now his sales aver- 
age over 1,000 baby chicks a week and 
about 400 ducklings. 

Because Erie lacked a complete pet 
store, Mr. Will figured that the addition of 
dog, cat, and other pet foods to his stock 
would be profitable. Now he features a 
full line of all pet foods as well as dog 
and cat remedies, leashes, and harnesses. 
Mr. Will also handles a line of frozen dog 
and cat foods. 

Now he wants to expand again. “We're 


More SALES 
and PROFITS 


with 
NATIONALLY 
ADVERTISED 
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Call on lowa Limestone Co. 


It's sound and profitable for you to 
sell a product your customers be- 
lieve in . . . like Stonemo. Powerful 
national advertising helps pre-seil 
your customers, makes your selling 
job easier, more pleasant. Repeat 
orders come oftener, too. 

In Iowa, Minnesota and surround- 
ing territory you can get quick, 
friendly service from your Lime- 
stone representative in Iowa or 
Minnesota; or from our convenient- 
ly located Des Moines office by 
wire, phone or mail. 


Exclusive 
lowa 
and 
Minnesota 
Distributors 


Also 
distributors 
for 
surrounding 
territory 


IOWA LIMESTONE 
COMPAN 


Bankers Trust Bldg. 
Des Moines, lowa 


just about as big as we can be in this 
building,” he explained. “I want to push 
out and expand to keep pace with my 
rapidly growing business. My customers 
expect the best from my store and only 
by keeping up with the times can I please 
them and serve them in the way they 
should be served,” Mr. Will said. 
Pennsylvania farmers know they can 

count on George Will for high quality 
feeds and farm supplies and friendly serv- 
ice. He is always ready to help them with 
their problems because around Erie, Pa., 
“Where there’s Will, there’s a way.” 

@ CONSUMERS CO-OP, Zenda, Wis., has 
begun construction of a new feed store 
and warehouse. 

@ O. W. RIBINSON, Lexington, Kg has 
purchased the Browder Milling Co. at Ful- 
ton from Leon Browder. 

KAUTZ JOINS IOWA FIRM 
Norman J. Kautz has been appointed 

assistant manager of the grain depar:!ment 
of the Mississippi Valley Grain & Feed 
Co., Muscatine, Iowa, M. C. Larson, de- 
partment manager, has announced. Mr. 
Kautz was recently released from the army 
with the grade of major after five years’ 
service. 


McVeigh & Co. Purchases 
Holden Milling Firm 


McVeigh & Co., Kansas City, Mo., his 
purchased the Holden Milling & Eleva: .; 
Co. at Holden, M. B. McVeigh, preside »t 
of the flour merchandising firm, 
announced. 

The Holden firm's mill has a capacity >{ 
800 sacks daily which the new owner « «- 
pects to boost to 1,000 sacks. Equipm: 1 
also includes a 150 bbl. corn milling wu | 
and a formula feed plant capable of tu. .- 
ing out 50 tons a day. Storage space is 
provided for 80,000 bushels. 

Mr. McVeigh said that sales and over 
management of the newly purchased s: »- 
sidiary will be handled through the Nh -- 
Veigh & Co. offices in the Land Ba: 
building in Kansas City. Homer Bluh 
former owner of the Holden firm, wl 
continue as manager. 

Mr. McVeigh’s firm was established 
November, 1944 to transact a nation i 
brokerage business. The company now 
handles a large volume of export trace 
also. 


@ LOUIS DEMPSEY, Monches, Wis., his 
purchased the Monches Mill from Sophia 
Burg. 


FEED 


Weighs as it Scoops 


SCARCE 


Sell Wayscoop. Amazing, new 
item. Weighs feed as it scoops. 
Saves time, feed and work. Sure- 
fire seller and good profit-maker. 
Feature Wayscoop now while feed 
is scarce. Write Wallkill Machine 
Works, Inc., Walden, N. Y., now! 


proposition. 


KILLER - 


Simply pour liquid Killer-Diller in small con- 
tainers. The sweet smell lures rats to drink. 
Retails at $8.00 per gallon. Write for dealer 


741 N. MILWAUKEE ST. 


way 


@ THEY SMELL 
New Killer-Diller—Easy to Use 
NO FUSS...NO MUSS.. NO MIXING eTHEY DIE 


DILLER CORP. 


MILWAUKEE 2, WIS. 


KILLS ‘EM 
[DEADER'N 


: A 
DOORNAIL 
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New Booklet Available 
On Indiana Feed Laws 


Indiana feed dealers and their custo- 
mers can count on bag tags to insure 
the quality of their purchases, according 
to Dr. F. W. Quackenbush, state chemist. 

“The tag on the bag is protection by 
law for purchasers, feed dealers and 
mcnufacturers of commercial feeding 
stu fs," Dr. Quackenbush declared. Indiana 
law's require labels and tags to show the 
nu aber of net pounds of concentrate per 
bay or package; the product's brand name 
or trademark; the manufacturer's name 
an! address; a guaranteed analysis for 
mi:imum percentages of crude fat and 
crude protein and maximum percentage 
of crude fiber; a complete list of in- 
gr-dients; and the state chemist’s stamp 
ar i signature. 

Feed manufacturers also must file 
ne arized certificates listing guarantees 
wi the state chemist before putting their 
products on the market in Indiana,” Dr. 
Qi ackenbush said. “This must be done 


any lot, parcel, or package of feed con- 
centrate on the Indiana market and to 
inspect and analyze the samples to check 
their conformity to label or tag claims. 
During 1945 the chemist’s staff collected 
3,890 samples for testing. Label guar- 
antees were not met by 645 of the samples. 

When feed products are seriously mis- 
represented the state chemist can order 
refunds to purchasers. This was done on 


beiore the feed can be registered and See 


pr: per labels issued for use by the manu- 
facturers. 

‘Although these requirements are exact- 
inv, honest and reliable dealers and 
mcnufacturers welcome the protection 
against practices of dishonest, careless 
and irresponsible ones,” Dr. Quacken- 
bush asserted. 

he Indiana law, originally passed in 
1907, empowers the state chemist to sample 


178 shipments during 1945 for a total of 
$1,675. If purchasers are unknown refunds 
are made to local charities in the area 
of sale. Flagrant violations also can draw 
court prosecution. 

Detailed information on Indiana feed 
laws is given in Circular 315 available 
from the Indiana State Chemist, Agricul- 
tural Experiment Station, Purdue Univer- 
sity, Lafayette, Ind. 


Minneapolis 


IT TAKES FEED TO PRODUCE FOOD 


Our business is milling grain ingredients 
for formula feeds. We offer a wide variety 
of products giving you a mixed car assort- 
ment not available from any other mill. 


FRUEN MILLING CO. 


MILLERS TO THE FEED TRADE 
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MEDIATE SHIP 


CO. 


Houston, Texas 


| 
Cargill, Incorporated | 
ISHED REC | 
RUSHED RY! 
CRUSHED RQ 
SIZES x NALLY ADVE 
DESIG WALLY AD 


— thank you 


(Continued from page 67) 


and third, a few short practical talks.” 

Mr. Hahn is proud of the splendid 
record of the remedies he sells. His 
complete remedy department maintains a 
poultry health clinic, which holds periodic 
meetings at which remedy manufacturers’ 
representatives post chickens and suggest 
disease preventives. 

Along with his sales of feed, Mr. Hahn 
always gives a pledge of unlimited serv- 
ice without charge to his customers. I 
always figure the customer is right,” said 
Mr. Hahn, “and it’s up to my employes 
and me to please them. 

“Entertaining my farm friends is only a 
part of my program to make them satisfied 
customers,” he added. “The policy of serv- 
ice far beyond the doors of my store is 


always going to be continued. Service 
tight on the farm when requested has 
always been available.” 

Mr. Hahn's “thank you” messages to his 
customers, emphasized in the annual ap- 
preciation parties, have been extremely 
important in the building up of a large 
volume feed business. With a modern, clean 
store and bright, alert merchandising poli- 
cies Walt Hahn has made a steady profit 
by maintaining that “the customer is 
always right.” 


@ CO-OP FEED STORE, Upsala, Minn., is 
installing new feed grinding and mixing 
equipment. 


@ OTHO PRICE, Monticello, Ind., is con- 
structing a new building in which he will 
install feed grinding equipment. 


60 EAST 42nd STREET 


N ALKALI 


slime from * 
seneral sanitation. 
Write for litera 


our favorable 
dealer terms. 


WORKS (INC.) 


NEW YORK 17, N. Y. 


BUILD | 
BIGS s! \ 
\ 100 page | 
\ Questio™ pout | 
| tells all it- It'S | 
\ rodey | 
to n 
OUR 
38th 
CROP 
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JACQUES 
SEED CO. 


Prescott, Wisc. 


“BRED IN THE NORTH— 


CULLED BY NORTHERN WEATHER" 
JACQUES PROVEN 


@ Sweet Corn Hybrids 
@ Field Ccrn Hybrids 
@ Open Pollinated Varieties 


Write us about your needs! 


Anderson Co. Adds New 
Line of Equipment 


The V. D. Anderson Co., Cleveland, Ohio, 
manufacturers of expellers, have added 
solvent extraction equipment to their line 
of oil milling equipment, officials have 
announced. The compact extraction uni! 
requires no building and only limitec 
space is needed for product preparation 
and finishing, the company said. 

Safety features reduce the danger o! 
explosion or fire to a minimum. At presen’ 
equipment is being produced for mills wit. 
a daily capacity of 50 tons or more, the 
company announced. An illustrated folde 
describing the new equipment may be hac 
by writing the firm at 1935 W. 96th street, 
Cleveland 2, Chio. 


PROFIT 
AND 
VOLUME 


You Are Entitled 
To Both 


Our daring new 
sales promoting 
ideas are helping 
many dealers make 
these extra rich 
feeds a big volume 
and profit producer. 


Oscar Straube, Pres. 
KANSAS CITY, MO. 
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The board of directors of the American 
Lehydrators association traveled to their 
recent meeting at Put-In-Bay on Lake Erie 
near Toledo, Ohio, on the cabin cruiser of 
Frank Parman, Hayward, Inc., Oak Har- 
bor, Ohio, a member of the board. 

Shown above, left to right, are: K. C. 
Servatius, Pecos Valley Alfalfa Mills, 
Charleston, Mo.; J. R. Dwiggins, Dwiggins 
& Sons Alfalfa Milling Co., New Paris, Ind.; 
N. B. Waldo, Waldo Alfalfa Milling Co., 
El Reno, Okla.; Mr. Parman; W. J. Small, 
W. J. Small Co., Neodesha, Kan.; John 
Caple, A. B. Caple Co., Toledo; R. P. John- 
son, Elk Valley Alfalfa Mills, Independence, 
Kan.; and the boat's skipper. Not shown 
are: R. E. Nye, Denver Alfalfa Milling Co., 
St. Louis, and L. T. Murphy, Allied Mills, 
Omaha, directors; B. W. Hilgard, Western 
Alfalfa Mill Co., Belleville, Ill., treasurer; 


and Lloyd Larson, Lloyd Larson Advertis- 
ing, Chicago, executive secretary, who 
took the picture. 

The board made plans for the associa- 
tion’s annual convention which is sched- 
uled to be held Jan. 15-16, 1947, at the 
Jefferson hotel, St. Louis. 

@ MAJOR BAILEY, Bellmont, Ill., is in- 
stalling all new machinery in the elevator 
which he purchased recently. 


RETURNS TO MATHIESON 

J. L. Pickens has returned to the Mathie- 
son Alkali Works, New York City, as 
specialty sales representative, A. E. Wen- 
nerstrom, manager of the specialties divi- 
sion of the firm, has announced. Mr. Pick- 
ens was recently released from the navy 
with the grade of lieutenant commander. 


VITA-MASTER 
A SPECIAL 
TURKEY CONCENTRATE 


A complete turkey concentrate, 
packed in a five pound bag. Con- 
taining all of the necessary and 
essential vitamins in their maxi- 
mum potencies. Write for fur- 
ther information and a tircular 
describing this new product. A 
trial will satisfy. 


W. C. PRATT CO. ¢ 53 W. Jackson Bivd. © Chicago 4, Illinois 
Manufacturers of Praco Products 
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@ DANIEL F. MC GRATH has joined the 
firm of Cummings & McAlister, Columbus, 
Ohio, the company has announced. W. W. 
Cummings and R. F. McAlister are part- 
ners in the business. 


BARLEY GUIDE BOOK 


The department of agriculture has issued 
a new guide book of United States and 
Canadian barley varieties which describes 
all the types grown in the two countries in 
1945 with a classification key for identifi- 
cation. The book was written by Ewert 
Aberg and G. A. Wiebe and contains 190 
pages. Published as technical bulletin 907, 
the guide book may be purchased for 35 
cents from the Superintendent of Docu- 
ments, Government Printing office, Wash- 
ington 25, D: C. 


RECOMMEND 
66 RY DE’ 
CALF MEAL 


—and ride along 
on repeat sales! 


In The 
Red Spotted 
8ag 
» 
CREAM CREAM 
CALF CALF 
MEAL FLAKES 
— for — for 
gruel dry 
feeding feeding 
Famous for 


Quality 
Uniformity 
Economy 
for 30 years 


SOLD THROUGH DEALERS ONLY 


5425 W. Roosevelt Rd. Chicago, Ill. 
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BETTER Mill Machinery 


The Kelly-Duplex line is built to do 
dependable work, day in and day out— 
and you'll reap the benefits of bigger 
profits through lowered operation costs 
and more satisfied customers. A complete 
line of feed mill and elevator equipment, 
ruggedly constructed of welded steel for 
longer life and greater 
durability. It's guaranteed 
for your protection. 


The Duplex Mill and Mfg. Co. 


Springfield, Ohio 


DIGESTER TANKAGE 
MEAT AND BONE SCRAPS 
BONE MEAL 


These words must live in 
American business: 


DEPENDABILITY 


SERVICE—QUALITY _ 


Never has the perform- 
ance of these essentials 
been tested as now. Never 
has a brand identification 
meant more. 


\\ 
WILSON & CO 
Winc\/ 
Kansas City, Chicago, Oklahoma City 
Omaha AlbertLea Cedar Rapids 
e102 


Old Building 


LL that glitters is not gold” the 

songwriters say. Marion Smith, own- 
er of the Paoli Feed Co., Paoli, Ind., has 
a parallel to that phrase. He believes “All 
that is old is not backward.” Busy Mr. 
Smith has turned a physically old ware- 
house into an up-to-date feed store that 
serves the needs of hundreds of Hoosier 
dairymen and poultry raisers. 

The Paoli Feed Co. building looked any- 
thing but promising when Mr. Smith took 
it over. But he quickly rolled up his 
sleeves, pulled down his cap, and set to 
work making new out of the old. He 
couldn't get the materials he wanted to 
build a new plant, so he decided he’d fix 
the old building up. 

“It was pretty much of a mess at first,” 
Mr. Smith declared. “The building was 
dirty and cluttered with junk. Sometimes 
I thought we'd never get it cleaned up,” 
he said. Concrete block walls permitted 
expansion of the building and sheet metal 
reinforced the sagging floor beneath the 
feed mixer. An attractive little office was 
built into a corner of the big warehouse 
and a separate outer entrance was pro- 
vided. 

Equipment includes a Blue Streak ham- 
mer mill and a Davis mixer. 

“We did the best we could with the 
materials we could get,” Mr. Smith ex- 
plained. “We repaired the loading dock, 


Z 


“VITAMIN A&D Feepincoll 


1000 A/400 A.O.A.C. D 
2000 A/400 A.O.A.C. D 


VITAMINE BRAND 
3000-400 OIL 


(A fortified Cod Liver Oil) 


Reliable, economical, chick - tested 
sources of the so essential vitamins 
A and D. 


147-P Varick St., New York, N. Y. 


PEDER DEVOLO Olt COMPANY, INC. 


no handicap t« 
this feed man 


arranged our stock neatly, and were reac» 
to face the customers.”’ Business was gox | 
from the first day and sales now averac » 
more than $75,000 annually. 

Mr. Smith handles Wayne and Mast: - 


UNABLE to get materials to 


build a new plant, Marion 
Smith, Paoli, Ind., solved the 
problem by converting an old 
warehouse into an up-to-date 
feed store. Shown above, from 
left, are: Ross Cornelius, a 
customer; Mr. Smith; Herschel! 
Clements, an employe; and 
Mr. Smith's son, Jim. 


Mix feeds and Vitality dog food. “I see 
that my customers are sold quality pro- 
ducts and that they get the best possible 
service,” he declared. “We sell for cash 
and pass on a part of our saving to the 
farmers in better service facilities.’ 

The Paoli Feed Co. offers prompt de- 
livery service and helpful advice on nutri- 
tion and feeding practices. “Whenever we 
help a customer we know it helps us,” 
Mr. Smith declared. “When the farmers 
are achieving the results they desire, they 
are always better customers.” 

Friendly employes win the confidence o! 
customers, Mr. Smith believes, and he’s 
trained his three assistants to do every- 
thing they can to help the farmers who 
patronize the Paoli Feed Co. 

Mr. Smith likes to know as many farmer: 
in his trading area as he can and is con 
stantly trying to make new friends with 
his courteous, thoughtful service. “I wan 
my customers to make my firm as hand) 
to them as the proverbial shirt pocket,’ h« 
declared. “My building is old but I don’: 
intend to ever let my merchandisinc 
policies gather dust.” 

@ COMMANDER ELEVATOR, Faribault 
Minn., is planning to construct a new feec 
mill and elevator to replace those de- 
stroyed by fire last spring. 

@ OTTO E. SCHNUELLE, Fairbury, Neb., 
has sold the Jansen Milling Co. to Alberi 
J. Thiessen and the Fuller Grain Co. 
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is very important, so I did what they 
wanted. Now the custom grind department 
is making a regular profit,” he declared. 

Mr. Leroy is still adding to his stocks 
with the goal before him of operating 
a real one-stop feed and farm supply store. 
His lumber and fuel departments have 
been hard-hit by warborne shortages but 
they have satisfied hundreds of farmers, 
n_vertheless. 

Mr. Leroy does most of his advertising 
by direct mail, utilizing postal cards and 
ranufacturers’ circulars to the best pos- 
s dle advantage. He mails to all boxhold- 
e:s on all rural routes in his area, giving 
special attention to his regular customers. 

Mr. Leroy has installed a small but 
mr odern woodworking shop in the rear of 
his mill where he does minor repair work 
fc: customers. This added personal service 
h:s proved very popular. 

Business is conducted mainly on a cash 
busis although there are a limited number 
c: carefully investigated credit accounts. 
T.ese buyers pay promptly and Mr. Leroy 
s‘ldom has a loss from non-payment. 

The company does very little delivering 
because its trucks are kept busy hauling 
siocks of feed and other supplies to the 
mill. Large orders are sometimes delivered 
when the customer specifically requests 
delivery and smaller orders are delivered 
for a 50 cent charge. The large orders are 
delivered without cost. 

Farmers around Brussels and throughout 


DUAL-CLONE 


the cherryland district of northeastern Wis- 
consin have come to depend on friendly, 
courteous H. J. Leroy for modern, progres- 
sive new world service in their old world 
community. 


A. J. McFarlane to Head 


Fisher Feed Division 


A. J. McFarlane has been appointed 
manager of the feed division of the Fisher 
Flouring Mills Co., Seattle, Wash., accord- 
ing to an announcement by O. D. Fisher, 
president, and John Locke, general man- 
ager, of the firm. Mr. McFarlane has been 
associated with the company for 23 years 
and is president of the Washington State 
Feed association. 

Other appointments include: J. S. Davis, 
vice president and sales manager, flour 
division; Frank White, general superin- 
tendent; W. L. Haley, director of produc- 
tion and products control; Roy Adams, 
assistant to the sales manager; Dewey 
Robbins, milling superintendent; Harold 
Herzog, warehouse superintendent; Ken- 
neth R. Fisher, treasurer; and John Walker, 
head of the packaged products division. 

@ JOHN MAWHINNEY, Delavan, Wis., 
has installed grinding equipment and 
grain storage facilities at the Sage Fifield 
Lumber Co. 

@ HARRY BOLYARD, Middleton, Mich., 
has purchased the local elevator of the 
Rockafellow Grain & Seed Co. 


— acreage 
(Continued from page 72) 


ous leaks which would not have been 
saved had the salesman been kept out in 
the vestibule. This salesman discovered 
serious leaks which the engineer in the 
plant did not know existed. 

Please do not misunderstand me to claim 
that this applies to ALL salesmen. Judg- 
ment is necessary in deciding whether or 
not a salesman is capable. As a general 
tule reputable manufacturers employ only 
high grade men, but that is not an infal- 
lible rule. Most experienced buyers in our 
feed plants can quickly “size up” a sales- 
man after a few minutes conversation with 
him and more or less instinctively know 
whether or not the salesman “knows what 
he is talking about”. 

@ CLIFFORD LANDBORG, Osage, Iowa, 
has installed a new feed mixer in his mill. 
—- 


@ JOE ERNY, Walton, Ind., has purchased 
the Lincoln Elevator at Logansport from 
L. H. Babb. 


JUNIOR POULTRY EXPOSITION 

The Washington Junior Poultry exposi- 
tion will be held at the Civic auditorium, 
Seattle, Nov. 1-3, John K. Westberg, chair- 
man of the state agricultural improvement 
committee and secretary of the exposition, 
has announced. Advance plans indicate 
that the meeting will be one of the finest 
of its kind ever held. Industry members 
who plan to attend are urged to make 
hotel reservations early. 
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EFFICIENCY 


—is available only in DAY DUST COL- 
LECTORS. The patented continuous cyc- 
lonic air flow in Dual-Clones, with the 
internal skimmer arrangement in the out- 
let stack produces 2-stage separation 
and eliminates eddy currents. Made in 
sizes to meet all requirements. 


WRITE FOR FULL DETAILS 


3 PLANTS for SERVICE and SAVINGS to YOU 


in MINNESOTA — Home Office and Plant 
818 THIRD AVENUE N. E., MINNEAPOLIS 13 


In MISSOURI—1820 Harrison St., Kansas City 8 
In CANADA—Ft. William, Ont., P. O. Box 70 


time! 


THIS SUMMER THERE WILL BE AVAILABLE A BRAND 
NEW INGREDIENT FOR THE FEED INDUSTRY—MADE 
RIGHT HERE IN WISCONSIN. 


DEHYDRATED 
VEGETABLE 
TRIMMINGS 

THIS PRODUCT WILL BE DEHYDRATED BY ONE OF 
THE LARGEST AND MOST MODERN CANNING PLANTS 
IN THE COUNTRY. ONLY THE FRESH TRIMMING OF 
GARDEN AND FIELD VEGETABLES WILL BE USED. 
rich in carotone 
rich in minerals 
tastes good — smells good 


La Budde Feed & Grain Co. 


AT MILWAUKEE 


| 
| | 
\ | 
3 
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Wyoming Group to Join 
National Association 


Members of the board of directors of the 
Wyoming Grain, Feed & Seed Dealers 
association voted affiliation with the Rocky 
Mountain association and the Grain & 
Feed Dealers National at a meeting held 
July 8 at Casper. 

The board also completed the new or- 
ganization’s constitution and bylaws which 
will be presented to the membership at 
the group’s first regular meeting. The di- 
rectors voted against any revival of OPA, 
endorsed cooperation in protein distribu- 
tion, and formulated plans for a joint 
annual meeting and nutrition conference 
to be held at Laramie. Dates for the meet- 


ing will be determined by a mail vote of 
the membership. 

Directors who attended the meeting 
were: Roscoe Noland, Jim G. Webb, Harry 
McMillan, M. A. Miller, Everett Berry, Gene 
L. Payne, Bert Ransom, J. E. Oliver, and 
Secretaries Dr. Lawrence Morris and Lloyd 
N. Case. Mr. Noland is president of the 
Wyoming association. 


@ RIVERSIDE ELEVATOR, Mt. Carmel, 
Ill., has been completed and is now open 
for business. 


@ MC WILLIAMS & MORRISON, Craw- 
ford, Neb., have purchased the Sheldon F. 
Reese elevator. The new owners are Ever- 
ett McWilliams and Joe M. Morrison. 


Sunset Feed & 


BUFFALO, N. Y. 


CLO-TRATE PRODUCTS 


Fortified Cod Liver Oil and 
Vitamin A & D Feeding Oils 


“ALL YOUR NEEDS IN GRAIN OR FEEDS” 


FEED JOBBERS 
CHAMBER OF COMMERCE Distributors of: 


Hubinger (Keokuk) 
Corn Gluten Feed 
Kellogg’s Hominy Feed 
Hercules Dried Whey 
Wheat Germ Oil 
Wheat Germ 
Calf Manna 
Stonemo Granite Grit 


WRITE US FOR FURTHER INFORMATION 


Grain Co., Inc. 


BRANCH OFFICE 
MIDDLETOWN, N. Y. 


SUNSET BRAND FEED 
(an exclusively milk product) 
High in flavin. milk albumen, 
and milk minerals. 


TOP QUALITY 
PURE REEF 
OYSTER SHELL 


SPECIFY 


EGGSHELL BRAND 


BILOXI GRIT CO., ALA. 


NORTHWEST REPRESENTATIVE 


VANDEVER-ANSLEY GO. 


} Baker Building MINNEAPOLIS, MINNESOTA 


FOR EXTRA PROFITS 


Mix Your Own Feeds! 


Above-and- 

Below-Floor 

Models 


3 SIZES: 
700 Ib. 
2,000 Ib. 
3,000 Ib. 
Capacities 


30 Days 
Trial 


BROWER MIXER 


Many feed dealers increase their profits 50 c per 
bag and upwards by mixing their own brand of 
feeds with the BROWER WHIRLWIND MIX- 
ER... quickly pays for itself! Mixes a perfect 
blend in 10 to 20 minutes — 16 full batches in 
normal 8-hour day — at a power cost of less than 
5c per ton. Heavy welded-steel construction . 
gives years of service. Write... 


BROWER MFG. Co., 369 N. 3rd.. Quincy, Ill. 


H. W. McMillen to Direct 
Central Soya Co. Sales 


H. W. McMillen, vice president and 4di- 
rector of the Central Soya Co., Inc., Fort 
Wayne, Ind., has been appointed direcior 
of sales for the firm and its divisions, «c- 


W. McMILLEN 


cording to an announcement by R. H. 
Fletcher, company president. Mr. McMillen 
will determine and direct all sales pro- 
grams for the company. 

He has been a member of the board of 
directors for several years and has been 
vice president since he became actively 
associated with the firm in December 1944, 
serving as head of the products division. 
Before joining Central Soya, Mr. McMillen 
was associated with the Central Sugar Co. 
which he served as assistant field man- 
ager, vice president and general manager, 
and president. The sugar firm was dis- 
banded in 1944. 

J. R. Turner has been appointed to suc- 
ceed Mr. McMillen as head of the products 
division, Mr. Fletcher announced. He has 
been associated with Central Soya for 
three years and has done work in the e- 
velopment of new protein products for 
human consumption and industrial uses. 
Mr. Turner has also been active in formu- 
lating postwar merchandising policies of 
the company. 


Ohio Nutrition Meetirg 
Planned Oct. 31-Nov. 1 


The sixth annual Ohio State university 
nutrition conference will be held at Colum- 
bus Oct. 31-Nov. 1, T. S. Sutton, chairman 
of the program committee, has announc-d. 
Industry and university representati es 
are arranging the program. 

Nutrition experts and specialists on 
practical feeding problems will addr-ss 
the conference, Mr. Sutton said. Feed men 
planning to attend are urged to mcke 
hotel reservations early. 

@ DILLON RICH, Steamboat Springs, 
Colo., has purchased the Yampa Millinc & 
Elevator Co. 
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— remedy 
(Continued from page 46) 


salesroom is another counter where baby 
chicks are prepared for delivery. 

“Why does a chicken cross the road?” 
That used to be a pretty popular question. 
But if the road referred to were located in 
Decatur the chicken very likely would be 
crossing the road to get to the Davis Hatch- 
eries where he could associate with the 
royalty of the poultry world. 

The royal chicks are the pride of the 
Davis Hatcheries. When Mr. Davis opened 
his new business in January, 1945 he was 
determined to hatch healthy chicks—chicks 
thc! would live and really produce for his 
customers. 

How he has succeeded can best be told 
by looking at the record: 98 per cent of 
the 15,000 chicks sold weekly by Mr. Davis 
live and grow into healthy birds. This is a 
remarkable figure when consideration is 
given to the fact that this business started 
in the midst of and in spite of dozens of 
wartime difficulties and shortages. 

“Il figure we're really in business to stay 
now,” Mr. Davis explained, “because after 
what we we've already overcome, I’m sure 
we can lick any problems in the future.” 
Mr. Davis’ opinion isn’t merely wishful 
thinking either. Dozens of his satisfied cus- 
tomers will attest to that. 

Mrs. Chris Patient, Route 1, Decatur, vol- 
untarily wrote Mr. Davis as follows: “The 
chicks I bought from you were the nicest 
I ever saw. I would certainly recommend 
your chicks to my friends.” 

Other customers have been equally 
pleased with Davis’ chicks but they've 
been happy with their poultry feed pur- 
chases too. Mr. Davis’ understanding of his 
customers’ problems has made him im- 
mensely popular with farmers throughout 
Illinois. 

“Feed purchases indicate directly the 
trend in production and marketing of poul- 
try and livestock. When production is high, 
there is a heavy demand for feed. When 
it drops the demand for feed drops too,” he 
explained. 

The Davis feed warehouse is small but 
clean and efficient in every way. The 
toom is 30 feet wide and 60 feet long with 
neatly arranged stacks of feeds separated 
by generous aisles to allow plenty of light 
and ready access to the stocks. 

Advertising is done on a large scale in 
all Decatur publications. “We want to 
keep the Davis name in front of the farm- 
ers as much as we can,” Mr. Davis de- 
clared. “Only by reminding them of our 
products and our services can we expect 
them to keep coming back,” he said. 

Regular radio broadcasts over WSOY, 
Decatur, four times weekly carry the Davis 
Hatcheries’ message into practically every 
farm: home in the area. Testimonials also 
are used frequently in the firm's adver- 
tising. 

All packages that leave the Davis store 
hove educational and informational leaf- 
lets wrapped in them. “We do every little 
thing we can to keep our store fresh in the 
buyer's mind,” Mr. Davis emphasized. 

Regular mailings direct to customers are 
made as part of the advertising campaign. 
Punch-packed, interesting letters are sent 
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out once a month describing the current 
bargains and advantages of shopping for 
farm needs at the Davis store. 

Mr. Davis started his business during 
the last days of World War II when pro- 
ducts of all kinds were practically im- 
possible to get. But alert, intelligent adver- 
tising; honest selling; and friendly, helpful 
dealings have already established the G. 
W. Davis Hatcheries as one of the leading 
feed and farm supply stores in the state of 
Illinois. 


@ FRANK M. ELLIOTT, owner of the Drexel 
Elevator Co., Drexel, Mo., died July 18 at 
the age of 68. He is survived by his wife 
and one son. 
SWANSON PROMOTED 

Henry W. Swanson has been appointed 
sales manager of White Laboratories, Inc., 
Newark, N. J., the company has announced. 
Mr. Swanson was formerly western repre- 
sentative for the firm. He will make his 
headquarters in Newark. 


PREMIER PEAT MOSS CORP. 535 Fifth Avenue, New York, N. Y. 


Brokers of ... 


205 W. WACKER DR. 


QUALITY FEED 


U. M. C. Calcium Carbonate — Feed Mixing Limestone 
Limestone Grit — Bentonite — Oil Meals 


Mill Feeds — Packing House By-Products 


UNITED FEED PRODUCTS CO. 


INGREDIENTS 


CHICAGO, ILL. 


613 — 15th St., N. W. 
Phone National 8390 


DISTRIBUTORS OF .:... 

® Cream of Corn Gluten Feed 
SMALL’S Dehydrated Alfalfa Meal 
VICO Meat Scraps and Steam Bone Meal 
BLATCHFORD’S Calf Meal and Pellets 
BLATCHFORD'S Vitadine 

Inquiries Solicited 

GREEN-MISH CO. 


FEED AND GRAIN 


INC. 


Washington 5, D. C. 
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limited production for a market which isn't 
there with the expectation that the gov- 
ernment will make up the income dif- 
ference. Both producers and government 
share responsibility for orderly farm con- 
version to peace. 

To sum up: things look better for the 
short run ahead, with the feed situation 
considerably improved. For the long run, 
however, the poultry industry must not 
lose sight of the expansion it has made— 
or of the reasons for this expansion. You 
have been producing for unusual market 
outlets during recent years, markets that 
will not be available in “normal” times. 


If we are wise, we will all begin to plan 


now for the necessary reconversions which 
lie ahead. 


@ WILSON BROS., Lawrenceville, IIl., 
have purchased the Record Hatchery and 
will install a feed department. The new 
owners are James A. Wilson and William 
W. Wilson. 


PENNSALT ELECTS DIRECTOR 
Richard T. Nalle, Philadelphia, has been 
elected to the board of directors of the 
Pennsylvania Salt Manufacturing Co., the 
firm has announced. Mr. Nalle, who is 
executive vice president of the Midvale 

Co., succeeds the late John S. Jenks. 


Mill Feeds." 


"We sincerely hope that the situation, now 
confronting the milling industry, will improve to 
the extent where we again will be able to serve 
our mixed car trade with Golden Loaf Flour and 


TENNANT & HoyT Co. 


LAKE CITY, MINN. 


I Pecos Valley Alfalfa Mill @ 


Hagerman, N.M. 


TRY OUR 


- PECOS SPECIAL 
IT’S BETTER 


con inquiry would be appreciated 
Pecos Valley 
Alfalfa Mill Co. 


HOME OFFICE 
CHANDLER, ARIZONA 


opecializing 
SEED CORN 
AND 

SEED OATS 
SINCE 1912 


Thousands buy nothing 
but O & M Seed year after 
year, insisting that it has 
no equal. 


Write for free catalog or 
prices on any quantity of 
seed from a bushel to a 
car load. 


THE O & M SEED CO. 


OHIO 


GREEN SPRINGS, 


GROWERS 


BIOSYNTHESIS OF VITAMINS 


Borden Co., 350 Madison Avenue, N w 
York 17, N.Y. 


* * * 


EFFECTS OF LIME, FERTILIZER, ANI. 
PRECEDING LEGUMES ON CORN é& 
TOBACCO 
Bulletin 200, University of Tenness 2, 
Agricultural Experiment Station, Kn: <x- 
ville, Tenn. 
* = * 
POSTWAR FARM JOBS AND FARME: S' 
PURCHASE INTENTIONS 
Circular 592, University of Illinois, C }- 
lege of Agriculture, Urbana, II. 
* * * 


OATS VARIETY STUDIES IN TENNESS:'E 

Bulletin 199, University of Tenness<s, 
Agricultural Experiment Station, Kno x- 
ville, Tenn. 

* * 

ANNUAL REPORT OF ARIZONA FEED 
CONTROL OFFICE 

Special Bulletin, University of Arizora, 


‘Agricultural Experiment Station, Tucson, 


Ariz. 
* * * 
SEED INSPECTION 
Massachusetts State College, Agricul- 
tural Experiment Station, Amherst, Mass. 
* * * 
1946-1947 DEMAND FOR MILK 
University of Wisconsin, College of 
Agriculture, Madison, Wis. 
* * * 
CARE AND MANAGEMENT OF LAYERS 
Purdue University, Department of Agri- 
cultural Extension, Lafayette, Ind. 
* * * 
FIFTY-SEVENTH ANNUAL REPORT 
University of Tennessee, Agricultural 
Experiment Station, Knoxville, Tenn. 
* * * 
SCIENCE FOR THE FARMER 
Supplement 2, Bulletin 475, Pennsy- 
vania State College, Agricultural Experi- 
ment Station, State College, Pa. 


Plan lowa Poultry Show 
At Des Moines, Oct. 1-3 


The Iowa Poultry Improvement as:9- 
ciation will hold its “victory year” poul::y 
show and convention at the Des Moir:s 
Coliseum, Des Moines, Oct. 1-3, Verne ». 
Phelps, secretary-treasurer of the org¢ .- 
ization, has announced. Attendance is « <- 
pected to be the greatest in the assoc ‘- 
tion's history. 

All exhibits will be displayed and me '‘- 
ings held on the same floor of the ig 
Des Moines arena, Mr. Phelps said. Ind: s- 
try representatives planning to atte d 
should make reservations early as ie 
city’s hotels are crowded. 

@ BERNARD RIGLING, Liberty, Ind., bh is 
purchased the R. N. Davis & Co. eleva! »r 
at College Corner. 


@ FARMERS CO-OP ASSOCIATION, Lak 1, 
Kan., has purchased the Equity Elevat>r 
from A. E. Jones. 
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Michigan State Offers 
New Elevator Course 


Registration will be held Sept. 27 at 
Michigan State college, East Lansing, 
for the school’s first one-year training 
course in elevator and farm supply busi- 
ness and management, Alvin E. Oliver, 
coordinator of the course, has announced. 
The training plan includes six months of 
ccmpus instruction and six months of ac- 
tu1l work in the industry. 

Field trips to 15 outstanding elevators 
a: d feed mills are planned as supplements 
to the curriculum. Representatives of the 
fe d industry will address meetings of the 
st dents. 

<ntrance requirements for the elevator 
tr ining course are: (1) three years of 
hi +h school; or (2) satisfactory work ex- 
p ience and at least 19 years old; or (3) 
h norably discharged veterans of World 
VW Il. The “satisfactory work experience” 
re ;uirement is determined by an individual 
ccaference with the college counselor. 

Sourses included in the curriculum will 
b practical applications of proven busi- 
ness and management theories and will 
teid to emphasize how to do things suc- 
cessfully in the elevator and farm supply 
ficld. Nutrition, livestock management and 
feeding, poultry diseases and sanitation, 
fertilizers and soils, plant diseases, and 
community relations all will get careful 
ai ention during the first term of the train- 
ing course. 

Tuition for the elevator and farm supply 
course is $45 per quarter for Michigan 
residents and $95 per quarter for non- 
residents. Average total expenses per 
quarter for Michigan students are $250 
with out-of-state students’ expenses slightly 
higher. Early reservations are necessary 
for rooms. 

Booklets and application blanks for the 
elevator and farm supply course may be 
had by writing the Director of Short 
Courses, Michigan State College, East 
Lansing, Mich. 


@ BENCE GRAIN & COAL CO., Mattoon, 
has been opened for business. 


"Ever hear the one about the farmer and the 
traveling salesman's daughter?" 
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A 30-DAY 
REPEATER 
PRODUCT! 


POPULAR and PROFITABLE 


Basing worm control on the thirty-day cycle of 
worm-egg reproduction, insures repeat business 
for the dealer and is recommended to the poultry- 
raiser as the most satisfactory method for defi- 
nite results. It’s economical, too, using WOR- 
MOR Powder to do the job. It takes only 1 Ib. 
of WOR-MOR to treat 100 pounds of feed, which 
is sufficient for 200 birds. That will take care 
of Round Worms (Ascarids) or Cecal Worms 
(Heterakis), which may infest your customer’s 
flocks. WOR-MOR—a popular Hilltop item that 
really shows a profit! 


HILLTOP 


LABORATORIES 


POULTRY HEALTH 
PROGRAM 


WOR-MOR TABLETS 


are ideal for individual treatment. They are 


easy to handle and just as effective. 


DEALERS! 
YOU WILL FIND THAT ALL 
HILLTOP PRODUCTS 
ARE REAL MONEY-MAKERS! 


WRITE aC TODAY 


LABORATORIES 


lids to Poultuy Health 


718 Washington Ave. N., Minneapolis 1, Minn. 


Y-0 FEEDS 


are today short 
in the 


“QUANTITY” 


you want but 
they are never short 
in the 


“QUALITY” 


your customers want. 
2 


More and more feeders 
know 


"It Pays to Follow 
the Y-O Way” 


The G. E. CONKEY CO. 


6761 Broadway Cleveland 5, Ohio 
Mills: Cleveland, O.; 
Toledo, O.; Nebraska City, Neb. 


FEED GRAINS ... 


Telephone 


FOR THE FEED TRADE 


MULLIN &DILLON CO. 


Reliable Grain Merchants 


Main Offices — Minneapolis 


Main 3384 


FOR 


FEED MIXING 


TANK 


co. 
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THE 
STANDARD 
OF THE 
INDUSTRY 


BRINGS YOUR ELEVATOR LEGS UP TO 
THEIR HIGHEST POTENTIAL CAPACITY 


PATENTED 
The scientifically built 


“Nu-Hy” grain bucket has won an 
enviable reputation among grain 
elevator operators. It has saved 
many vital man hours, cut costs, 


Letus makea free 


capacity analysis 
of your elevator 
leg. Write for our 


and has increased capacities where- 
ever installed. 


Form 76. 


Screw Conveyor Corporation 


Hammond, Ind. 


MILLIGAN & SON, INC. 


Sioux City, lowa 
Brokerage Department—C. S. Milligan, Mgr. 


Ingredients — ALFALFA MEAL 
and OYSTER SHELL 


Distributor for 


CELACTO 
The Lactic Acid Concentrate 


call CHARLEY for Service! 


Phone 86549 at Sioux City, lowa 


Shippers of ... 

BALED ALFALFA AND 
UPLAND PRAIRIE HAY 
SUNCURED ALFALFA MEAi. 


operating five portable alfalfc 
grinders now booking for futur: 
shipment. 


LLOYD MORRISON 


UNITED BLDG. SALINA, KANSA: 
Phone 4300 


FERTILIZER 


for the 
FEED TRADE 


write 


UNION SERVICE 
COMPANY 


117 E. Wilson Madison, Wis. 


SWIFTIDE Blended Fish Oil 

BIG CHIEF Meat Scraps 
Brewer's Dried Grains 

Linseed Meal © Malt Sprouts 
Ss Mill Feeds 

i CORN OIL MEAL 

L CORN GLUTEN MEAL @ 

CORN GLUTEN FEED 

S SOYBEAN OIL MEAL 

Deutsch & Sickert Co. 


741 N. Milwaukee St., Milwaukee, Wis. 


ORDER 
YOUR 
CAR 


NOW! 


Minnesota Girl Flour 
AND MILLFEEDS 


Capital Flour Mills, Inc. 
General Offices @ Minneapolis 


BUYERS 


Bran, Shorts, 
Middlings, Red Dog 
and Mixed Feeds © 


In Any Size Quantities 
Wire Us Your Offerings 


C.J. Martenis Grain Co. 


Produce Exchange @ New York City 


Fine for Starting Pigs and Calves 


DEMON 


Steamed 
Rolled Oats 


Des Moines Oat Products Co. 


Walter Berger, Pres. Des Moines, Ia. 


Members Chicago Board of Trade 


EASTERN 
COMMODITIES 
CORPORATION 


Grain Dealers and 
Brokers 


Bourse Building, Philadelphia 6, Pa. 


R. J. Barnes, Pres. W. P. Jones, Sec’y. 
F.J. Faber, Vice-Pres. C.E. Donegan, Treas. 


Gopher State 
Feed Co. 


M. J. AND MARSHALL BEAUBAIRE 
Minneapolis, Minnesota 
Reliable Shippers for a Quarter Century 


Linseed 
Meal 
Soybean 
Meal 


CEREAL 


GRADING CO. 
MINNEAPOLIS 
Specialize in 


GOOD 
CORN and OATS 


For 
WISCONSIN TRADE 
Prices Right — Service Prompt 
TRY US 


SAVE FUEL’ 


Clean your furnace: 
stoves, broode: 
stoves, flues 
chimneys with 


SOOTOFF 


A scientific prepare 
tion designed to elimi 
nate costly fire scale and soot. 

Non-Inflammable — Non-Explosive 
Write today for trade prices. 


VAL-A COMPANY 


700 W. Root St., Chicago 9, Ill. 
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f 
d w 
Line of Products 
pst 
|| SOOTOFF 
Millfeeds 
Pulverized 
and 


Classified 


Service department for our readers. 
Low Rates: 50c per line; minimum, 
four lines including heading. 


FEED MIXER FOR SALE 
One ton level feed has motor 
—latest style machine—used short time. Write 
KD-15, c/o The Feed Bag, Milwaukee 2, Wis. 
HAMMER MILL FOR SALE 
Has 50 H. P. motor—used only short time. 
Like new. Bargain for cash. Write BA-120, c/o 
The Feed Bag, Milwaukee 2, Wis. : 


NOTICE TO ALL ELEVATOR OPERATORS 

Why not ease up on the job for your em- 
ployees on the tuff job in feed mills namely un- 
loading cars and piling of bags in warehouse? 
Make the job easy, less work and save man 
power by installing one. 

BAG PILER 

Handy, light weight, yet heavy duty operation. 
It’s a real job and one we have waited for and 
now available. Phone or write at once. S. A. 
Meier Co., 1502 Underwood Ave., Milwaukee 13, 
Wis., Phone Bluemound 7380-7381, custom feed 
mill engineers, suppliers of all equipment, parts 
for feed mills, headquarters for trucks, elevators, 
conveyors, fire extinguishers and new supplies. 


HELP—MALE 
Assistant to Sales Manager of large Ohio 
Feed Manufacturer. Work consists of office and 
part traveling. Write Box AE-919, c/o The Feed 
Bag, Milwaukee 2, Wis. 


CORN CUTTER FOR SALE 
Cutter—grader—polisher—aspirator, 3000 Ibs. 
per hr. A-1 condition, guarantee. Write LE-21, 

c/o The Feed Bag, Milwaukee 2, Wis. 


FOR SALE 
Feed business located in the town of Noble, 
Illinois, complete with mixer and grinder, corn 
cra ker, sheller and other machinery. Formerly 
the Noble Milling Co., Noble, Illinois. If inter- 
est' 4, contact the Shultz Seed Company, Inc., 
P. OS. Box 207, Olney, Illinois. 


ELEVATORS FOR SALE 

Have a number of good, going country eleva- 
tors for sale in Ohio, Indiana, or Illinois. Some 
wil’ pay for themselves in one year with good 
management. Owned mostly by older men want- 
ing to retire. If you want to buy, see or write 
us your needs. Availability of most of our plants 
not publicly known. Mid-West Business Ex- 
change, 20134 N. Michigan St., Plymouth, 
Indiana. 


BUSINESS OPPORTUNITY 

I: you have experience in the country eleva- 
tor business and are ambitious to own your own 
plant, we have one to fit most = size invest- 
ment. Located in Indiana, [Illinois, Ohio, 
Southern Michigan. Many are bargains. Write 
Mid-West Business Exchange, 201%4 N. Michi- 
gan St., Plymouth, Indiana. 


Hatching Year "Round — All Popular Breeds 
* * * U.S. Approved — Pullorum Tested. Re- 
liable Source For Nutritional Research Labora- 
tories. Morris Hatchery, 860 West Jackson St., 
Morris, Ill. 


UNIVERSAL YEAST 
Yeast enzymes are a great digestive aid in 
hog, poultry and dairy feeds. Rice Laboratories, 
Dassel, Minn, 


HAMMER MILL FOR SALE 
New Jacobson Universal Hammer mill—com- 
plete—75 HP motor, etc. Quick delivery. Write 
Box MH-126, The Feed Bag, Milwaukee 2, Wis. 


FOR SALE 
One 20 inch Sprout Waldron belt driven burr 
mill, one No. 4 Sprout Waldron cob crusher, 
all shafting and pulleys. Priced at oe 3 $350.00. 
Call or write Clintonville Flour & Feed Co., 
Clintonville, Wis. 


FOR SALE 
One 24” Monarch attrition mill with two 20 
HP motors complete with starters. One bagger 
for mill. One corn crusher. Write C. W. Pomasl, 
Knapp, Wis. 


FOR SALE 
Used 29-D clipper cleaner. Sell cheap. Eureka 
Seed Mill equipped with buhler drive. Good as 
new. Reasonably priced. Write Box AF-739, 
c/o The Feed Bag, Milwaukee 2, Wis. 


HELP WANTED 

Wanted—Feed mill superintendent. Modern 
Pennsylvania feed mill, large capacity, good liv- 
ing and working conditions. Applicant must have 
practical working knowledge of mill methods 
and equipment maintenance. List personal data 
and experience in application to Box AH-279, 
The Feed Bag, Milwaukee 2, Wis., advising how 
quickly you can be available. 


WANTED 

Experienced grain and feed man to sell our 
hominy feed production and miscellaneous corn 
oods. Write Chas. A. Krause Milling Co., 4222 
W: Burnham, Milwaukee, Wis. 


1 Kelly Duplex 1 ton mixer 
1 Lindsay 1 ton mixer 
1 Lindsay % ton mixer 
All above floor level feed with motors and 
starter. 
1 Horizontal Burton 1 ton 
1 Horizontal Eureka 1 ton 
1 Horizontal Howe % ton 
All above have elevators, motors and starters. 
HAMMER MILLS 
1 Kelly Duplex with V drive 
40 HP motor and starter 
1 No. 30 Blue streak with 40 HP motor and 
starter & V drive. 


ATTRITION MILLS 

1 22” Double runner with 2-15 HP direct 
connected motors and starter. 

1 22” double runner with 2-20 HP motors and 
50 HP starter and elevators. 

1 20” belt driven mill double runner head with 
elevators, magnet belts and 45 HP International 
Gas engine. S. A. Meier Co., 1502 Underwood 
Ave., Milwaukee 13, Wis., Bluemound 7380-7381. 


Corn Borer Losses Total 
$37,000,000 Last Year 


Total corn borer losses for 1945 were 
$37,000,000, the USDA bureau of ento- 
mology and plant quarantine has re- 
ported. This total is considered conserva-: 
tive because of increased acreage and 
higher yields during recent years. Borer 
losses in 1944 were $22,700,000. 

Losses to sweet corn farmers were 
$3,918,000. Almost half these losses were 
suffered by New Jersey farmers. Borers 
caused $32,486,000 damage in corn har- 
vested for grain. 

Illinois and Indiana borer losses were 
$23,308,000. Damage to crops in Maryland 
and Virginia was held to $1,090,000. 

Control measures advocated include: 
(1) Community clean-up of corn debris; 
(2) Use of best locally adapted corn 
strains; and (3) Avoidance of early plant- 
ing. 

The department's 1945 survey was made 
with the assistance of state agriculture 
agencies. 

@ ELLIS GRAIN CO., Ellis, Neb., has taken 
over operation of the Hart-Bartlett-Sturte- 
vant elevator. 
-—— 
@ DELMAR GRAIN & FEED CO., Delmar, 
Iowa, has been organized by R. L. Guise, 
William Lary, and Katherine Guise. 
@ G. B. SNAADT, West Point, Iowa, has 
purchased the O. B. Walljasper & Co. 


feed mills at West Point and Donnellson. 


@ KENNETH RUTLEDGE, Ossian, Ind., has 
purchased an interest in the Ben Levy 
Grain Co. 


Receivers, Shippers and Elevator Operators 


Consignments Solicited 


ELECTRIC STEEL ELEVATOR Division of 
RUSSELL-MILLER MILLING CO. 
MINNEAPOLIS, MINN. 


WHEN IN THE MARKET FOR — Poultry Wheat, Feed 
Oats, Wheaty Barley, Feed Barley, Corn, Feeding Screenings, 


Ground Screenings — write or wire for quotations. 


HIAWATHA GRAIN COMPANY 


MINNEAPOLIS, 


MINNESOTA 


WIRE 
WRITE 


OR PHONE OYSTER 


SHELL) 
SNOW WHITE (Hen-Chick-Pul- 
let) in self-selling paper at 
lower prices! 
Also: Hen-Chick-Pullet-Meal-Flour 
in new cloth 100’s. 
EDWARD R. BACON GRAIN COMPANY 
Sales Agents: White Shell Corporation 


£77, MILK STREBT BOSTON, MASS, 
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STATE BANK BLDG. 
75 STATE STREET 


MERCHANTS FEED CORP. 


Representing Reputable Sellers to Responsible Buyers 


ALBANY, N. Y. 


9, 


FISH 


Sot Poultry Feed 


MARDEN-WILD CORP. 


S01+COLUMBIA STREET-SOMERVILLE, MASS 
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| WHEAT, RYE, CORN and OATS 
| FEED WHEAT and FEED BARLEY 


THE FACT 
STILL REMAINS 


that 
SUPERIOR 
ae. 
ELEVATOR CUPS 


are 

MADE STRONGER 
will 

LAST LONGER 
have 


GREATER CAPACITY 


and will operate more 
efficiently at less cost 
than other elevator 
cups. 
WRITE TO: 
K. |. Willis Corporation 
Moline, Illinois 


for names of distributors and capacity 
analysis form No. 20 


FISH MEALS 


VITAMIN A — VITAMIN D OILS 
VITAMIN A AND D OILS 
VACUUM DRIED PEAT MOSS . 


SPECIALTY FEED PRODUCTS CO. 


PLYMOUTH, MICH. 


AND, EAIRBURY, 


RAE E. WALTERS 


Rae E. Walters has resigned as Chicago 
regional administrator of OPA and will 
return to his feed and grain business at 
Harlan, Iowa, the agency has announced. 
Mr. Walters, who has served four years 
without pay, was in charge of price con- 
trol administration in Illinois, Wisconsin, 
Iowa, Minnesota, Nebraska, North Dakota, 
and South Dakota. He will resume active 
operation of the Harlan Rendering Co. in 
the near future. 


Mathieson Announces 
Sales Staff Changes 


Four new sales positions have been cre- 
ated and three sales areas rearranged by 
the Mathieson Alkali Works, New York 
City, D. W. Drummond, general sales man- 
ager, has announced. 

Harold R. Dinges has ben appointed to 
direct sales activities in Virginia, North 
Carolina, South Carolina, and parts of 
West Virginia and Tennessee. O. J. Theo- 
bald, jr., has been named as his assis! «nt. 

Fred O. Tilson has been appointed dis- 
trict sales manager of the second rev sed 
southern area and will represent the c >m- 
pany in parts of Tennessee, Alabama, md 
Georgia. William H. Eastburn is the lis- 
trict sales manager of the newly re- 
arranged New England district, Mr. Dr im- 
mond said. 

@ GOODMAN & MEAD, State Ceyr’er, 
Iowa, are constructing a new feed ill 
and warehouse. 


NEW GRAIN BUYERS 

Floyd Paisley and Francis Hanson h ive 
been appointed grain and bean bu: 21s 
by Borden's Soybean Processing 
Waterloo, Iowa, C. E. Butler, presiden of 
the Borden Co. division, has announ: 2d. 
Mr. Paisley is associated with the fi:.o's 
Waterloo office and Mr. Hanson with ‘he 
Fort Dodge office. 


THE FEED BAG — August, 1°46 


BUNGE 
7 TOR cor? NG 
WINNESOT™ 
EAPOLIS. 
| 
| its oultry * Hog* Dairy & Turkey Feeds — 
ee 
ay START RIGHT STAY RIGHT 
| HONEGGERS’ & C | 
= e110 


Flour Mills Produce 
Only 12% of Feed 


American flour mills produce only about 
12 per cent of the nation’s mixed feeds, 
the Millers’ National federation has re- 
poried. Production of feed by 280 com- 
panies during the year which ended May 
31, 1946 totalled 3,626,821 tons. These 
same firms accounted for 87 per cent of 
the national flour production during the 
san2 period, the federation said. 

Tie 280 mills surveyed produced 232,- 
882.164 cwts. of wheat flour during the 
per od from June 1, 1945 to May 31, 1946. 
Of he total tonnage produced mixed feed 
onl, averaged 18 per cent. 

Tie federation reported that 113 of the 
28C flour mills manufactured no mixed 
fee and that the feed volume is less than 
hal: of the total in 104 other flour mills. 
The remaining 63 produce more mixed 
fee’ than flour and millfeed combined. 

/.mong the firms which mill less than 
2,5°) tons of flour a year, mixed feed made 
up 59 per cent of the total tonnage. The 
per -entage was 40 per cent for companies 
mi! ing more than 2,500 but less than 12,- 
500 tons of flour yearly and 22 per cent 
for firms milling more than 12,500 tons of 
flour but less than 50,000 tons annually. 
Fines milling more than 50,000 but less 
than 200,000 tons of flour yearly manu- 
faciured 19 per cent mixed feed. Com- 
panies which milled more than 200,000 
tons of flour produced only 13 per cent 
mixed feeds, the federation stated. 


Salsbury Schedules 
Five Extra Schools 


Five additional dealer training schools 
have been scheduled by Dr. Salsbury’s 
Laboratories, Charles City, lowa, to accom- 
modate applicants who were unable to 
enroll in the first seven short courses, Dr. 
J. E. Salsbury has announced. All va- 
cancies for the first 1946 sessions, which 
were renewed this year after being dis- 
continued during the war, were filled well 
in advance of their opening, he said. 

The additional five-day courses will be 
held Sept. 16-20, Sept. 23-27, Sept. 30- 
Oct. 4, Oct. 7-11, and Oct. 14-18. Dealers 
interested in attending any of the schools 
should write the Dr. Salsbury’s educa- 
tional department for full information. 

The curriculum includes study of all 
poultry diseases, flock management, para- 


sites, and disease control and prevention. 


® DIAMOND MILLING CO., Fort Wayne, 
Ind., has been incorporated by Robert H. 
Fletcher, D. W. McMillen, and Edward T. 


Schele. 
NAME FAUST SUPERINTENDENT 


Peter H. Faust has been appointed pro- 
duction superintendent of the feed unit of 
Pilisbury Mills’ feed and soy mills division, 
Clyde H. Hendrix, division president, has 
announced. Mr. Faust has been associated 
wit), Pillsbury for 29 years and has served 
as head miller of the firm’s Minneapolis 
plant since 1942. Mr. Faust will be located 
at Clinton, Iowa, home of the feed and 
soy division. 


TH! FEED BAG — August, 1946 


CAMEL 


WHEAT MIXED FEED 


for 


Poultry-Dairy Cows-Pigs one bag” 
EXCELSIOR MILLING COMPANY 


Minneapolis 


“All in 


LATTIN COMPANY, Inc. 


Jobbers Feed Stuffs — Manufacturers Representatives 


SEA PEP 


Chamber of Commerce 
Buffalo 2, N. Y. 


327 So. LaSalle St. 
Chicago 4, Ill. 


Enjoy .. - 
YEAR ROUND 
SATISFACTION 


EAGL 
FEEDS 


All Poultry and 


Livestock 
e@ 


Mash or Pellets 


Eagle Roller Mill Co. 
NEW ULM, MINN. 


Quality Manufacturers for 90 
Years 


TO LOWER FEED COST 
TO RAISE FEED QUALITY 


The Amburgo representative will 
work with you at your own mill 
or office and assist you in mak- 
ing the most intelligent use of 
materials on hand or available. 


YES, LOOK TO AMBURGO 
TO LOWER FEED COST 
and 
TO RAISE FEED QUALITY 


WITH AMBURGO NUTRITION 
SERVICE AND QUALITY 
VITAMIN AND MINERAL 


THE AMBURGO COMPANY 
1421 CHESTNUT ST. e PHILA. 2, PA. 
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Board Urges Restoration 
of Grain Futures Market 


The Northwest Shippers Advisory board, 
meeting at Duluth, Minn., July 24, for- 
warded a vigorously worded resolution 
urging the restoration of the futures mar- 
kei on grain to congress and to all grain 
exchanges, J. F. McElligott, secretary of 
the Northwest Country Elevator associa- 
tion, has announced. The elevator group 
prepared the resolution and presented it to 
the board. 

The elevator operators claimed that it 
wos impossible for them to purchase grain 
on a small margin basis unless futures 
were restored. Unless futures are restored, 
elevators will have to decrease the prices 
they pay producers, the resolution stated. 

Similar action by all the nation’s grain 
exchanges is anticipated, Mr. McElligott 
said. 


Cats Crop is Second 
Largest on Record 


The current oats crop is the second larg- 
es! on record, the department of agricul- 
ture has announced. The 1946 production 
wos estimated on July 1 to be 1,474,000,000 
bushels, only 77,000,000 bushels under the 
record established in 1945. There is also a 
large carryover of old-crop oats. 

The area seeded to oats this year is 4 
per cent larger than a year ago, with 
46,300,000 acres planted. This figure is 
about 14 per cent higher than the 1935-44 
average. The 1946 harvest will probably 
be about 43,000,000 acres with a fore- 
casted yield of 34.2 bushels per acre. This 
estimated yield is higher than the 10-year 
average of 30.7 bushels per acre but a 
little less than last year’s figure. 

Good seeding and growing weather, 
increased use of rust-resistant varieties, 
the tight feed situation, and light labor 
requirements for harvesting all have con- 
tributed to the large 1946 production. 

Oats carryover on farms and at terminal 
markets on July 1 totaled 281,000,000 
bushels, 62,000,000 bushels more than last 
year. The current carryover is the largest 
since 1926 when data first was kept on 
July 1 holdings. 

@ ARNOLD ABY, New Underwood, S. D., 
has purchased the Western Grain & Feed 
elevator at Mowbridge. 

@ DECATUR ELEVATOR CO., Decatur, 
Mich., has been purchased by Therald 
Oatman and Lisle Howe from Guy Curtiss. 


WIN PILLSBURY AWARD 

Wallace and Howard Appleton, Canan- 
daigua, N. Y., have been awarded the 
1946 Pillsbury Mills title for producing the 
best white soft wheat in the United States, 
the company has reported. They will re- 
ceive $50, a large trophy, and an all- 
expense trip to Minneapolis. Their win- 
ning samples were of variety 595 de- 
veloped at the Cornell university experi- 
ment station a few years ago. This is the 
firs’ time the award has gone to a New 
York state grower. 
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Retail Price 


e Introductory size $ .35 
12 d on card packed 
2 doz. 
@ 4 oz. can (farm size) 
packed 1 doz. 1.00 
@ Shaker top can of concentrate 
“powder packed 1 doz. 1.00 


Usual Trade Discounts 


KILL THAT RAT 


TAT Formula 83 is sure death to rats 3 different 
ways...as a dry feeding bait, a drinking bait, or 
a tracking bait. Contains ANTU, sensational new 
rodenticide so powerful one lick kills Norway rats. 
Unconditionally guaranteed! 

SPECIAL DEALERS’ TRIAL OFFER 


Just pin a dollar bill with this'ad to your letterhead 
and mail today for 4 oz. test package of TAT 
Formula 83. Try it in your own’ mill. If you're not 
convinced, we'll’send your dollar back. 


O.E. LINCK CO., INC., Montclair 2, N. J. 


ALFALFA 
MEAL 


Sun-Cured and 
Dehydrated 


NATIONAL ALFALFA 
DEHYDRATING AND 
MILLING CO. 

LAMAR, COLORADO 


ST. LOUIS, MO. 
CHANDLER, ARIZ. 


@Bags are world-beaters for 
— Durability 
— Originality of design 
— Attractive new material 
— Newest printing process 


— Perfected wash-out inks 


PERCY HENT BAG CO., INC. 
KANSAS CITY + BUFFALO + NEW YORK + WICHITA 


FEED PLANT MACHINERY 


Distributors of Jacobson 
Hammermill-Type 
Feed Grinders 


New and improved Howell Feed Plant 
Machinery is rolling out of our factories 
in steady volume. But unsettled conditions 
which hamper expansion of production, 
coupled with heavy demand prevents mak- 
ing immediate delivery of all equipment. 

If you will need new equipment in the 
near future we suggest that you order now 
to insure delivery in time for your re- 
quirements. 


MINNEAPOLIS, MINNESOTA 
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DOUBLE LOCKED 
STITCH—Type 40!. 
thread stitch, | 
locked on one 


ure we're proud 


though we hate to brag © 
your satisfaction is 


“in the bag 


Sredman 


OA 4114-330 E CLYBOURN 


Company 


MILWAUKEE, WISCONSIN 


Union Special sewing heads in Class 80600 are the 
latest, fastest types in the heavy duty field. Designed 
for closing heavy bags, such as are used for feed, raw 
sugar, coffee, salt, and similar products, these heads are 
of the enclosed type for protection of parts from dirt and 
foreign matter. Write for Bulletin No. 200. UNION 
SPECIAL MACHINE COMPANY, 448 N. Franklin St., 
Chicago 10, Illinois. 


Vig losing 


STYLES 80600 E AND 80600 F —for closing 
both fabric and paper bags. Filter cord is 
generally used on paper bag closures. Style 

80600 E produces the double locked stitch, Type 

401; Style 80600 F, the chain stitch, Type IOI. 

Stitch range: 3 to 4 per inch. | 3 


_ STYLE 80600 H — for making tape-bound clos- 

ures on multiwall paper bags and simultane- 

ously running a filter cord. Has automatic 
mechanical tape cutter. Double locked stitch, 
Type 401. Stitch range: 3 to 4 per inch, 


eat less 


IS WHAT WASHINGTON ASKS—AND THAT GOES FOR 
THE FARMERS COWS, CHICKENS, AND HOGS TOO. 
SEND YOUR TRUCK IN TO PICK UP AN ASSORTED 
LOAD. WE'LL ALWAYS GIVE YOU A LITTLE PROTEIN. 


LIMITED AMOUNTS LINSEED OILMEAL, SOY- 
BEAN OILMEAL, DISTILLERS SOLUBLES, BUTTER- 
MILK POWDER, CONDENSED BUTTERMILK, RE- 
GROUND OATFEED, ROLLED OATS, SCRATCH 
FEED, JUMBO PEANUT MEAL, RYE MIDDS, 
MALT SPROUTS, BEET PULP, BREWERS GRAINS, 
UREA, VITAMIN OIL, STEAM BONEMEAL, 
BREWERS YEAST, AND 38 OTHER INGREDIENTS. 


ALL YOU WANT ALFALFA MEALS, CALF MANNA, 
SANI-FLOR POULTRY LITTER, KILLER-DILLER RODENT 
EXTERMINATOR, PEARL GRIT, STONEMO GRANITE GRIT, 
CALCIUM CARBONATE, PILOT OYSTER SHELLS. 


FEED SUPPLIES, INC. 


3328 W. Cameron Ave. 
MILWAUKEE, WIS. 


ESTABLISHED 1889 


e14e 
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Then why not handle Murphy’s Minerals and get the profits 
farm-to-farm salesmen are now taking out of your community? 


6 e e 

You—the established feed dealer — are entitled to the feed 
business in your locality. Your store can be the center of 
feeding information to local farmers. You can do these 
farmers a personal favor by showing them how to protect 
the health of their animals and conserve feed during this 
critical period. Farmers need and are buying Mineral feeds. 
They want the best they can get at the lowest price. You 
can give them what they want and need. You can hold 
their good will and patronage and make profits that you 
are not getting now. So why be ‘‘Mineral-Shy?” Why not 
stock and sell Murphy’s Minerals? They are one of the 
first, one of the finest, one of the best. They are one of 
the most widely advertised and one of the cheapest Min- 
eral feeds on the market. 


Here are the important points that make Murphy's Minerals your best bet: 


We supply our dealers with free samples 
so farmers can make a free Mineral test on 
their livestock. 


Supply farm animals with only the 
amount of Mineral substances they 
need. No mixing and no waste. 


Radio, farm papers and mail adver- 
tising brings farmers into your store 
to get these sample bags and to buy 
Murphy’s Minerals. 


Murphy’s Minerals sell for only about 
one-half the price of many Minerals 
sold farm-to-farm, yet no Mineral 
feed is of higher quality. 


backed by years of experience. Sold 
only by established feed dealers. No 
hap-hazard, high pressure farm-to- 
farm selling. 
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MURPHY PRODUCTS COMPANY... BURLINGTON, WISCONSIN...SOLD ONLY BY FEED DEALERS 
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Here's a real scoop for King Midas that means 
more business for you. We're way out in front with 
this outstanding premium offer which will help you 


increase your flour sales. 


Thousands of women are already redeeming trade- 
marks from King Midas Flour for beautiful Marigold 
Pattern Silverware. You'll find these women asking 
for King Midas Flour again and again — not only 
because it is the finest flour they've ever used but 
also because the coveted trademarks will enable 


them to complete their silverware sets. 


Radio, newspaper and farm paper advertisements 
will feature this potent premium offer. You can bring 
this extra business to your store by displaying King 
Midas at all times and by featuring it in your 


advertising. Ask your King Midas representative for 


colorful display material. 


KING MIDAS FLOUR MILLS © Minneapolis, Minn. 
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